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it. BY DAY and hour by hour, the need 
for replenishing our replacement parts 
stocks becomes more vital. News comes in 
from every corner of the nation that trucks 
and cars, needed to maintain our war effort, 
are going on the “dead line” for lack of some 
part. Even the “over-road” haulers are be- 
ginning to complain that these vital vehicles 
are going out of service for lack of necessary 
replacements or old parts that can be reworked. 

Now that the automotive manufacturers 
are facing a new “switch-over” in war pro- 
duction, isn’t it a good time to insert this 
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The Hour Has Struck--Automotive ‘Dead Line’ Perils Nation 


badly-needed replacement parts balancing- 
of-stocks production? 


It is understood that much of the steel and 
other material now in the manufacturers’ 
hands and pegged for ordnance production, 
could be used to make the parts so badly 
needed. A parts replacement production pro- 
gram would utilize the very men who may be 
without work otherwise, while the shift from 
ordnance to aircraft is taking place. Most of 
the machinery and tools necessary for parts 
production are available now. 


And switching to other than ordnance 
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items no doubt will mean that auto manufac- 
turers will have to retool and procure different 

materials than they now have in stock. 

ODT, it is understood, knows just what 

these sorely needed replacement items are. 

Comparatively, it is understood, the present 

need is not for a great tonnage of a wide 

range of parts but for a moderate amount 

of a relatively few parts. 


Why isn’t right now a tailor-made oppor- 
tunity to conserve and protect our vital “on- 
rubber” transportation, without sacrifice to 
our war production effort? 
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Dealers Sticking 
So George Pratt Says 
Newmark Heard From 
Bill McGaughey’s Book 


By 
Chris Sinsabaugh 
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Dec. Car Rationing Quota 


Sparks | DR Vetoes Further Ration Delay; 
¥- War Order Shuffle Hits Auto Plants 


Ordnance Items 


To Be Slashed 



































Extra Rations 


8.900 Seen Plentiful 
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the fact that the whole organiza- 

tion by long range planning and 

has placed itself in a position to 

keep up, in line with government 
(See SPARKS, Page 23, Col. 1) 
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previously by automotive officials, 
the oft-predicted critical shortage 
of labor in automotive plants is a 
long ways off and may never de- 
(See RESHUFFLE, Page 2, Col. 1) 







Wilson revealed that the cor- 
poration is now turning out war 
materiel at the rate of $8,000,000 
a day, with GM delivering $248,- 

(See WILSON, Page 10, Col. 3) 






Monthly Commercial Car News . . . Pages 14-21 


National Reserve 4,000. 
December 
of the Unite 
Panama Canal Zone, 10; Puerto Rico, 
20; Virgin Islands, 2. 
quota assigned for Hawaii, since it 

is under military rule. 


rationed areas, Issuance of B 
and C cards is reported plenti- 
ful in industrial areas, and there 
was widespread belief that suf- 
ficient gasoline would be al- 
(See GASOLINE, Page 6, Col. 3) 
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uotas for the territories 
States are: Alaska, 10; 


There was no 
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Cancels 
Nash’s Flying 
Boats Contract 
DETROIT.—Cancellation by the 


Navy 


Navy of its contract to build 
Vought-Sikorsky Flying Boats was 
announced last week by Nash-Kel- 
vinator Corp. 

Recent developments in_ the 
Pacific.area have made necessary 
a quick revision of the Navy’s re- 
quirements, according to Rear 
Admiral E. M. Pace jr., director, 
Material division. 

“Increased production of combat 
planes and fast patrol bombers is 
needed immediately,” Admiral Pace 
said, “and that means that some of 
the facilities available through 
Nash-Kelvinator for  flying-boat 
production will have to be turned 
over to contractors who are already 
at work on the types of planes we 
now need in order that they may 
expand their output. While cargo- 
carriers, such as the Vought-Sikor- 
skys, are still important, first we 
must give the men on the firing 
line the planes and weapons they 
require for actual fighting. The 
fact that Nash-Kelvinator’s facili- 
ties for flying-boat production are 
so far along and are so readily 
adaptable to our new program is 
the reason we sought them first in 
making this changeover.” 

Nash-Kelvinator’s new plant in 
New Orleans, almost completed, 
will be made available to another 
manufacturer and the transfer of 
the property is now being executed 
by the Navy. 

Mason said that this in no way 
affects the company’s other war 
contracts. 


Reshuffle 


(Continued from Page 1) 


velop unless the war is of long 
duration. 

The shift of workers from one 
plant to another will undoubtedly 
be plentiful, with attendant prob- 
lems. 

While definite figures are not 
yet available on what the pro- 
duction shift will mean, it is 
virtually certain that the auto- 
motive industry will not reach 
its goal of an annual rate of 
$8,000,000,000 by the end of 1942 
as had been expected. 

It is likely that the present rate 
of between $7,000,000,000 and $8,- 
000,000,000 a year will hold for sev- 
eral months in 1943, with a pos- 
sibility that the $8,000,000,000 will 
be reached later on in 1943. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 
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Clash Over Aircraft— 


Civilian-Military Feud 


Nears Showdown 


DETROIT. — Following WPB 
Chairman Donald Nelson’s “ap- 
pointment” of a civilian board to 
direct all aircraft production, the 
long-standing conflict between the 
War Production Board and mili- 
tary services neared a showdown 
last week. 


President Roosevelt avoided the 
conflict, saying that WPB, Army 
and Navy officials are supposed 


to agrre, or else—. 

Nelson’s appointment of Charles 
E. Wilson, vice-chairman of WPB 
and former president of General 
Electric, as top man over the air- 
craft program, withdrawing this 
authority from the Army and 
Navy, apparently was the final 
stroke in the conflict. 

Which side, civilian or military, 
would win out remained in doubt 
at press time Friday, but it was 
evident that Nelson was gaining 
much support from Congress. 

The civilian-military scrap in 
Washington also entered the 
manpower field last week, with 
WMC Chief Paul McNutt declar- 
ing that protection of the do- 
mestic economy depends on 
civilians having jurisdiction over 
the nation’s workers. 

With the manpower problem 
growing more acute daily, McNutt 
said it would be only human for 
military authorities to slight civil- 
ian needs if the Army and Navy 


FOB 
Factory 


By A. H. Allen 

CERTAIN WPB officials have 
quietly dropped the hint that steel 
companies may be looking for new 
business by the 
first of the year. 
In view of the 
current state of 
delivery promises 
on steel, thfs sug- 
gestion was 
shocking to say 
the least, but it 
bears out fore- 
casts made in 
this column 
months ago, to 
wit, that the na- 
tion’s armament 
industry could not long absorb the 
5,000,000 tons of finished steel which 
the steel industry is dumping into 
metalworking plants. 


As long as unlimited quantities 
of every military item were 
wanted by the services, it was 
impossible to “see any daylight” 
on steel supplies, but once the 
vast production machine of the 
country started moving into high 
gear, it became evident that 
there would have to be some 
“slow” orders and some “stop” 
orders. These are now developing. 


However, reports that the steel 
supply situation was better and 
that some restrictions on civilian 
supply may be lifted drew the 
statement from H. G. Batcheller, 
steel branch chief of the WPB, 
that all steel the nation is now pro- 
ducing is needed and will continue 
to be needed until the war is won. 
He added: “It is true that back- 
logs of orders on books of pro- 
ducers are lower than_ several 

(Continued on Page 11, Column 1) 
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ANOTHER 
rogram was made when more than 


AW-CIO shop stewards attended their first joint 
receive the same information on company 
Included at the speakers’ table above were, 


to the men working with them. 


ADVANCE in the Packard 


“Work to Win’? war production 
500 factory supervisors, foremen and 
inner and meeting to 
policy and transmit unified fact 


left to right, John K. McDaniel of the executive council, Packard Local 190 


UAW-CIO; C. E. 


Secord, University of Michigan, and Geo. T. 


and general manager. 


Weiss, company industrial relations manager; Prof. Arthur 


Christopher, ackard president 


were in charge of manpower. He 
declared he didn’t “know when or 
how President Roosevelt will act 
to untangle the situation.” 

Nelson, in naming his civilian 
board to handle aircraft produc- 
tion, even appointed what Army 
and Navy men would sit on the 
panel to achieve WPB’s goal of 
100,000 planes in 1943. These are 
Maj. Gen. Oliver P. Echols, chief 
of the materiel command of the 
Army Air Forces, and Rear Ad- 
miral Ralph E. Davison, assistant 
chief of the Navy’s bureau of aero- 
nautics. 

Nelson is relying on the Presi- 
dential executive order which 
created WPB and made him 
production administrator. It de- 
clares: “Federal departments... 
shall comply with the policies, 
plans, methods and procedures 
in respect to war procurement 
and production as determined by 
the chairman (of WPB).” 

Functions which Nelson now 

seeks to remove from the Army 
were assigned to them on March 
18, in a joint memorandum signed 
by Nelson and by Undersecretary 
of War Robert P. Patterson. The 
Army at that time was given the 
authority to produce war goods, 
‘including the preparation of 
schedules,” and “to expedite pro- 
duction.” 

If the new aircraft plan goes 
through, those two powers would 
be taken away and handed over 
to Wilson. Other functions dele- 
gated to the Army by the March 
memorandum—such as_ contract- 
making, inspection, acceptance and 
issuance of delivery instructions— 
undoubtedly would remain in the 
Army’s hands. 


CMP Division 


And Staff Are 


Set Up by WPB 


WASHINGTON. — Establishment 
of a new Controlled Materials Plan 
division and top appointments to 
its staff are announced by J. A. 
Krug, WPB’s deputy director gen- 
eral for distribution. 

Director of the CMP Division 
and Chairman of the Controlled 
Materials Board is Harold Boesch- 
enstein, president and general man- 
ager of the Owens-Corning Fiber- 
glass Corp., Toledo. 

Assistant Director is W. C. Skuce, 
supervisor of materials procure- 
ment, priorities and inventory con- 
trol for the General Electric Co., 
Schenectady, N. Y. 

In distributing materials under 
the Controlled Materials Plan, 
Boeschenstein and Skuce will work 
in close cooperation with Hiland 
G. Batcheller, Arthur H. Bunker 
and Harry O. King, directors, re- 
spectively, of the three controlled 
materials divisions—steel, alumi- 
num and copper—and with the 
control officers of the claimant 
agencies. 

The Controlled Materials Plan 
Division, which will operate under 
Krug’s general direction, includes 
the offices of the director and as- 
sistant director, a Controlled Ma- 
terials board and an Engineering 
Board of Review. The Controlled 
Materials Board will be composed 
of representatives of the Army, 
Navy, Maritime Commission, Lend- 
Lease Administration, Board of 
Economic Warfare, Office of Civil- 
ian Supply, the chiefs of the Alumi- 
num, Copper, Steel, Program and 
Facilities Divisions, a labor repre- 
sentative and a representative of 
the Resources Division. 

Also established within the new 
division are a Scheduling Methods 
Branch, an Instruction, Inquiry 
and Service Branch and an Opera- 
tions Branch. 


Ford Paid $2,000,000 


For Norfolk Plant 

NORFOLK, Va.—A deed trans- 
ferring title of the Ford plant 
property here to the United States 
government has been recorded in 
the office of the clerk of the Cor- 
poration Court. The government 
paid $2,000,000 for the property, the 
deed indicates. 





HUDSON INVADER en 
it runs on the test bloc 


This powerful marine engine will drive invasion barges. 
4,600 special tools, gauges, jigs and fixtures, not includin 
ools had to be especia 


for more than 
many dies. All of the 


ne Number One is inspected by Navy officials as 
at the Hudson Motor Car Co. plant in Detroit. 


The contract calls 


ly made. In addition, about 7 


machines had to be converted. Shown above with the engine are, left to right, 


Lieut. V. M. 


Hudson; L 


West, Navy cost accounting; N. K. 
(Hudson) war contract division; Lieut. Comm. R. 
Industrial Incentive division, Washington; 

K. Rosenberg, master mechani 


VanDerzee, manager of the 
N. Brown, USNR, of the 
H. M. Northrup, vice-president of 
c for the company; Lieut (jg) G. D. 


Peterson, Office of Inspector, Naval Material, and E. A. Taylor, works manager. 


Important Changes Made 
In Priorities Order No. II 


DETROIT.—A number of impor- 
tant changes in Priorities Regula- 
tion No. 11, as amended Oct. 3, 
are made by Amendment No. 2 to 
that version, which was announced 
last week by the War Production 
Board. 

The provision of most immediate 
interest to companies operating 
under the Production Require- 
ments Plan relieves them from the 
obligation of cancelling or post- 
poning any order _ specifying 
delivery of any Listed Material (as 
defined in the Regulation) before 
Nov. 21, if the supplier certifies in 
writing that (a) the material can- 
not be diverted to fill other orders, 
or (b) the material has been com- 
pleted or that cancellation would 
cause substantially diminished pro- 
duction by disrupting schedules. 


With this exception, PRP units 
are required upon receipt of their 
certificates to cancel or defer 
orders which would exceed the 
amounts they are authorized to 
receive. 

Other changes are: 

The period of time within which 
a PRP unit must cancel or post- 
pone its purchase orders, so that 
the ratings and quanities do not 
exceed authorization on its PRP 
certificates, is extended to seven 
days, including Sundays, after re- 
ceipt of the particular certificate, 
instead of five working days; 

A PRP unit may accept delivery 
of material in excess of its author- 
ization, if the materials were in 
transit when the supplier received 
notice of cancellation or postpone- 
ment, provided such notice was 
received by the supplier not later 
than ten days after receipt of the 
unit’s certificate; 

A PRP unit may accept delivery 
of materials other than, or in ex- 
cess of, those authorized on its 
PRP certificate to the extent that 
it is entitled to extend AAA 
ratings; 

A PRP unit which filed an 
application for ratings for ma- 
terials to be used during the 
second quarter of 1943 on Section 
H of the first quarter PD-25A 
application, may now employ the 
interim procedure with regard to 
such material, pending the return 
of its PD-25A for the first quarter; 


Any PRP unit which receives 
during a quarter any listed mater- 
ial other than, or in excess of, the 
quantities authorized by its PRP 
certificates, or by specific authori- 
zation of the Director General for 
Operations, must report promptly 
such receipts to WPB, together 
with a statement of the reasons 
why such receipts were necessary, 
and citing the provisions in Regu- 
lation 11 which permit such 
receipts; 

A revision of Paragraph (k) of 
Regulation 11 makes it clear that, 
although a PRP unit failed to file 
a PD-25A application on the date 
specified, it may, as soon as it has 





filed such application, apply 
ratings to its purchase orders. 

The Amendment also revises the 
Metals List of Regulation 11 so as 
to include only those items appear- 
ing in Materials List No. 1, revised, 
of the PD-25A application form 
for the first quarter of 1943, and 
specifically excludes insect wire 
screen cloth from the forms of 
metal on the metals list. 





Hoffman Sees 
Millions Idle 
After War If . . 


BOSTON —Paul G. Hoffman, 
president of Studebaker Corp., told 
the New England Council’s war 
conference here 
that 20,000,000 
men will be walk- 
ing the streets 
looking for jobs 
after the war un- 
less re-employ- 
ment plans are 
started immedi- 
ately as a vital 
adjunct of the 
peace to come. 

The automobile 
executive, who 
heads a planning 
group known as the Committee on 
Economic Development, warned 
that free society would give way 
to dictatorship, as in Germany 
and Italy, if unemployment lasted 
too long. 


“Unless we are to lose the 
peace,” he asserted. “we must 
start now battling the problem of 
providing jobs—millions of jobs— 
in peacetime industry. It is the 
toughest assignment that com- 
merce and industry ever tackled, 
but if we wait it is obvious that 
jobs will be too few and too late.” 


Paul Hoffman 


_ Chris Sinsabaugh’s ‘‘Sparks’’ column 
is read by the ‘wide-awake’’ in 
industry. 











TO SUPPLEMENT the use of forged 
steel, Cooper-Bessemer Corp., Mount 
Vernon, O., turned to crankshafts of 
cast iron for its diesel engines. This 
photo shows how flexible cast iron can 
really be. This spring was cut from a 
cylindrical castings made of Meehanite 
Metal, an improved form of cast iron, 
which is being used in castings by 
the company. 
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WOULD like to have automo- 

bile dealers tell me what they 
think of the Nugent Plan. If 
enough of them are interested, and 
think it is a good idea, perhaps 
we can do something about it. The 
Nugent Plan was suggested by Dr. 
Rolf Nugent early this spring when 
he was head of OPA’s automobile 
rationing division. The main thesis 
of the plan is “Installment-Selling 
in Reverse.” 

In brief, it proposes that deal- 
ers sell cars now on time pay- 
ments, to be delivered after the 
war is over. It contemplates that 
an automobile dealer get 6 per- 
cent commission immediately on 
the total price of the sale, and 
that the finance companies be 
utilized, as is customary, at their 
established fees, for collecting 
the balance. 


* * * 


Are Sought 


Dealers’ Opinions 

F undertaken in this trade, it is 

presumed that the plan would 
be sold to the public by the auto- 
mobile manufacturers. This would 
have a stimulating effect on the 
factory sales and advertising de- 
partments. Such a plan would cre- 
ate an outlet for excess purchas- 
ing power and earmark a lot of it 
for our industry. 

The government estimates that 
there will be 17 billion dollars of 
“hot money” next year. “Hot 
money” is one of the causes of 
inflation, It is the difference be- 
tween what money the public has 
and the value of goods available 
for public consumption. Many 
businessmen feel that if such a 
plan is organized, the automobile 
industry should be the first to 
embrace it. From the customer’s 
standpoint, those who enter into 
the plan would, of course, have 
the first opportunity to get de- 
livery on the new cars when they 
are produced. 

This column would be very de- 
lighted to have opinions of dealers 
one way or the other. Such a pro- 
gram can have a great effect upon 
them, and they should express 


themselves now. 
* * + 


Maintaining 


Car’s Equity 

DWARD Payton, of Cleveland, 

has been advocating for many 
months a plan that involves auto- 
mobile dealers selling the automo- 
bile owner on the theory of buy- 
ing a War Bond a month, and ear- 
marking these bonds for the pur- 
chase of new cars. Payton’s theory 
is that with the automobiles now 
in service depreciating each month, 
owners will have little equity 
value left in them when the war is 
over. Therefore, the industry 
would suffer because the owner’s 
car won’t constitute a downpay- 
ment for a new one. 

Payton’s answer then is for the 
trade to interest itself in selling 
owners War Bonds, so that own- 
ers will be in an instant position 
with the value of the bonds then 
in their possession to purchase 
new cars when they are available 
for delivery. Some dealer asso- 
ciations have already taken ac- 
tion upon this plan, feeling it 
has a lot of merit, and I mention 
it now in this column so that it 
can be given consideration along 
with the Nugent Plan. 

* * * 


Mechanics 
Big Problem 


N the last column, I mentioned 

the yeoman service NADA is 
rendering for automobile dealers. 
One of their particular activities 
right now is trying to sell govern- 
ment authorities on the necessity 
of giving automobile dealers some 
relief by the deferment of me- 
chanics. Innumerable conferences 


have been held, promises have been 
made and the negotiations are pro- 
ceeding, and NADA representatives 
won't rest until they have ex- 


Dealers tell me 


By John O. Munn 


Dealers’ or salesmen’s comments, 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 


questions or requests may be 


hausted every opportunity to state 
their case, even though it is neces- 
sary to take it to Congress. 


The bottleneck right now so 
far as the dealer outlook is con- 
cerned is the mechanic situation. 
It is critical. It is this writer’s 
firm conviction that the use of 
automobiles is vital to maintain- 
ing an active, strong home front. 
Therefore, mechanics’ work is 
indispensable, for unless we 
maintain an active home front, 
we cannot successfully support 
a combat front that can win. 
People in this country have to 
get around if the food and war 
materials are to be supplied to 
our soldiers, 

* * * 


How to Retain 


Mechanics 

HERE are many things, how- 

ever, that a dealer himself can 
do regarding the retaining and 
training of mechanics. Some of 
these things have been set out 
very thoroughly in a booklet re- 
cently produced by H. R. Trevel- 
lyan, sales manager of Oldsmobile. 
I suggest that Oldsmobile dealers 
who have this booklet give it thor- 
Ough attention, and take the ad- 
vice seriously. Then, I suggest that 
dealers of other makes ask the 
nearby Oldsmobile dealers to bor- 
row their copy and read it care- 
fully. It is entitled, “How to Main- 
tain an Adequate Wartime Serv- 
ice Staff.” 


Again, I compliment Oldsmo- 
bile on this activity. Their home 
force and field organization must 
have spent considerable time and 
effort to accumulate the infor- 
mation contained in this booklet, 
and it’s a real contribution in 
helping to overcome this present 
major hurdle in this trade. 

* * * 


More About 


Cheese 


RCHIE Hirst, who has been 

ecretary of the Madison, (Wis.) 
Automotive Assn. for several years, 
is a living, breathing, walking, 
talking, as well as shining example 
of the resourcefulness of the mem- 
bers of this trade. When automo- 
bile production was curtailed last 
fall, he was one of the first to 
anticipate its effect upon this trade, 
and did something about it. I 
don’t know whether he ever read 
Russell Conwell’s “Acres of Dia- 
monds,” but instead of looking far 
afield for his opportunities, he took 
cognizance of the conditions right 
about him. 


Madison is located in_ the 
cheese center of the United 
States. More than half of the 
cheese that America eats is pro- 
duced in the state. Most of the 
cheese made in Wisconsin, how- 
ever, goes to immense factories 
where it is ground up and pro- 
cessed with milk and other 
things and sold under private 
brands. But there still remain 
around Madison many cheese 
makers who follow recipes, tech- 
niques and traditions they learn- 
ed from their parents and grand- 
parents, mostly immigrants who 
moved here before the Civil War. 
Their methods are priceless sec- 
rets, jealously guarded within 
the family. Archie located the 
best of this cheese and has been 
successful in selling it to cheese 
lovers throughout the United 
States. Many of his customers in- 
clude movie stars, business execu- 
tives, even Harold Ickes. In 
fact people whose cheese appe- 
tites in the past could only be 
satisfied with imported varieties. 


If you are looking for a treat 
yourself, or for an unusual Christ- 
mas gift for a friend, I suggest 
you write Archie L. Hirst, 1019 Wil- 
liamson St., Madison, Wis. He will 
send you a “handsome folder, and if 
you purchase from him, you'll not 
only be delighted with the cheese, 
but you will be delighted with the 
beautiful gift box he packs it in. 
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Seattle Dealers to Stick 
Despite Gas Rationing 


Special to Automotive News 

SEATTLE. — Dispite rumors, 
local dealers are lining up to carry 
on under gasoline rationing. Some 
have already been appointed tire 
inspection stations, feeling that the 
inspections, while not profitable 
per se, will be a service to the pro- 
gram, and at the same time make 
an excellent “contact” with car 
owners. 


Shops that are equipped to pro- 
ceed with correction work that 


Dealers Doubt 
They Can Aid 


Tire Inspection 


AKRON. — Akron automobile 
dealers, urged by the Office of 
Price Administration to assist in 
the gasoline rationing program by 
devoting part of their activities to 
tire inspection, last week were wor- 
ried over the part they are ex- 
pected to play in the work. 

The dealers complain they do 
not have enough room in their 
service departments to handle the 
volume of business expected, since 
the automobile service departments 
are expected to maintain and 
service passenger cars and trucks 
needed in war work. 


At a meeting last week, dealers 
were urged to enter the rationing 
program. The action was urged 
by Charles H. Shriber, regional 
manager of OPA, who said an in- 
spection station for every 360 cars 
is needed. 


may be required, will be in good 
position. 

At a meeting of the Seattle 
Automobile Dealers Assn., Don 
Evans, with the state rationing 
setup, explained the dealer part in 
gasoline rationing and tire inspec- 
tion. 

The coming event has cast its 
shadow a long way before it, and 
it is a dark shadow, too. The sale 
of used cars has been hard hit. 
Buyers are hesitant because they 
don’t know how they will stand 
on getting gasoline. The fact that 
“tires for all” are likely to be 
available, is having a good effect, 
but the gasoline _ restriction is 
dominant. 

That the used car business will 
pick up when the uncertainties are 
settled, is apparent. Inventory of 
used cars is lower than ever in the 
history of Seattle dealers. 

“More cars are being offered to 
dealers,” said Dean Howard, presi- 
dent of the Seattle Automobile 
Dealers Assn. “But the owners are 
asking too high prices. They gener- 
ally want to sell at full retail price 
that a dealer can hope to get. 
There is no object in ‘trading 
dollars’ and dealers aren’t buying 
unless they can see a possible pro- 
fit.” 


Sells Repair Shop 


SARASOTA, Fla.—Jerry Collins has 
announced that he has sold his auto- 
motive repair service to the Cooke 
Motor Co. and would be engaged in 
the used car business for the duration. 
Collins has been in the automobile 
business in Sarasota since 1923. 


' crush entire bodies. 


Expensive Cars 
May Shortly 
Be Released 


OPA Promises Action 
On 2,000 Units Costing 


Over $2,500 Each 

DETROIT.— With about 2,000 
new cars costing more than $2,500 
each deteriorating in storage 
places, it now seems likely that 
OPA soon will either release the 
high-priced vehicles from ration- 
ing or will liberalize regulations 
so thoroughly as to prompt their 
sale in short order. 

More than $5,000,000 worth of 
merchandise is estimated to be 
tied up in this stock of new cars, 
which have been frozen since Jan. 
1, 1942, and no one seems to want 
to buy them. Congress has limited 
the armed services to purchase of 
ears costing $1,500 or less, while 
most of those eligible to buy new 
cars are not in the market for 
such expensive cars. especially 
under gasoline rationing which 
does not take into consideration the 
low mileage per gallon of these ex- 
pensive vehicles. 

Some observers doubt that, even 
though OPA permits unrestricted 
sale of these high-priced jobs, they 
can be sold under present condi- 
tions, due to the fact that_ small 
gasoline rations may not permit 
operation of these cars. Only hope 
of dealers holding these cars ap- 
pears to be in selling them to per- 
sons able to meet the price and at 
the same time eligible for extra 
gasoline with which to operate the 
cars. 

The pool of high-priced cars con- 
sist of Buick 90’s, Cadillac 67-75’s, 
Chrysler Imperials, Lincoln Conti- 
nentals coupes and cabriolets, 8- 
passenger sedans and limousines, 
and Packard Super Eights. About 
1,200 of the 2,000 cars are convert- 
ibles, which have been particularly 
slow in moving out of dealer hands. 

About 90 percent of the cars are 
reported to be in 16 states and 
the District of Columbia. A com- 
mittee of dealers holding these cars 
is working with OPA officials, who 


promise an early action in the 
matter. 





Columbus Sales 


Show Gain 


COLUMBUS, O.—Sales of new 
motor vehicles in Columbus and 
Franklin County during the second 
10 days of November totalled 32, 
which included one new truck, is 
reported by J. Arthur Yoder, clerk 
of the courts. 

This brought the total sales of 
new motor vehicles to 46 during 
the first 20 days of the month. 

The new cars sold were: Buick 
5; Chevrolet 12; Nash 1; Oldsmo- 
bile 2; Packard 5; Plymouth 4; 
Pontiac 1, and Studebaker 1. The 
new truck sold vas a Dodge. 

e 


Akron Car Sales Off 


Slightly in Week 


AKRON.—New automobile sales 
for week ended Nov. 19, reported 
by the Akron District Automobile 
Dealers Assn., showed a slight de- 
crease over the preceding week, 
with 14 listed for the period as 
against 19 for the previous week 
and 158 the same week a year ago. 

Used car sales, listed at 178, were 
one better than the previous week. 
Same week in 1941 a total of 361 
used cars were sold. 





Auto Serap Project 


Moves About N. H. 
CONCORD, N. H.—(UTPS)— 
Scrap for Victory, Inc, which 
salvaged automobile bodies and 
was the first enterprise of its kind 
in the United States, has discon- 
tinued operations so its facilities 
may be used to move scrap piles 
left scattered through the state. 
The organization received nation- 
wide publicity on a huge auto body 
crushing machine which was taken 
to various parts of the state to 
The non-profit 
corporation’s new job calls for a 
survey of all towns to determine 
which need help in shipping 
scrap to steel mills and devising 
methods of accomplishing the task. 
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There’s a Silver Lining to Every Cloud 


O GREATER exhibition of faith in the immediate 
future of the automobile business can be found than 
in the announcement by Forest H. Akers, vice-president of 
Dodge, that he has appointed the Motor Power Equipment 
Co., of Minneapolis, dealer for Dodge cars and trucks 
and Plymouth in the Twin Cities. In normal times this 
would be only an incident in Mr. Akers’ business day, 
but with a dormant automobile industry making no 
new cars and trucks, it assumes a major importance 
that is akin to the famous “man bites dog” which 
newspapermen always consider a front-page story. Follow- 
ing on the heels of Dodge announcing some weeks back 
that Victory Motors of Atlanta had taken over the 
franchise in that southern city, it goes to prove that new 
business can be had even in those days if the factory 
sales forces keep ringing door bells. 


It is also understood that the Motor Power Equipment 
Co. has hired the entire parts and service personnel 
of the former dealership. Credit can be given the 
new owners for having the foresight to keep an old 
name and an old contact alive for the duration. They have 
evidenced faith that the service potential in the territory 
warrants the investment. Goodwill among the customers 
that will be maintained by keeping their cars and trucks 
rolling, while the roar, will be a guarantee of 
rich dividends when “the lights go on again.” 


In support of our statement as to the faith in the future 
of the automobile business, let us quote from the Bible 
(Hebrews 11) where we find that: “Now faith is the 
substance of things hoped for; the evidence of things not 
seen. . . .” That, we understand, is Henry Ford’s 
favorite quotation from the Good Book. 


Why Not Liberalize Gasoline Allowances? 


DR HAS PUT his foot down and declared that nation- 

wide gasoline rationing goes into effect Dec. 1, regardless 
of petitions for postponement. He had to be tough about 
it, for he had to back up, first, the Baruch report, and 
second, he had to stand by Big Bill Jeffers, his rubber czar. 
So regardless of how the shoe pinches, very likely all of 
us, from coast to coast, wiil be using our ration cards 
from now on. 


It is our opinion that the nation at large is not objecting 
to the gasoline rationing principle. It’s granted that rubber 
conservation is a prime necessity, but our survey of the 
critical situation leads us to believe that power-drunk 
Washington has approached it in the wrong way in making 
the rationing nationwide, in that so far as the average 
citizen, who is not specially identified with war work, is 
given too small an allowance of the precious fuel to go to 
and from his or her work in order to make enough money 
on which to live, pay the sky-high income taxes and buy 
war bonds. In most cases, other transportation is inade- 
quate. Three and four gallons a week is but a drop in the 
bucket. Few cars can do 15 miles to the gallon in city traffic. 

Oil can be spread on the troubled waters, we think, if 
Washington adopts different tactics. Why not a liberalize- 
tion of the rationing? Instead of three and four gallons 
a week for the average citizen, why not make the allowance 
six and seven as the case may be? In most cases this’ 
would be enough for this average citizen to go to and| 
from work. At least this idea is worth a trial. 





The Plaza, New York City 
I wish I could be convinced that 
there does not exist in the minds 
of a considerable number of 
Americans a desire to ape the Eng- 
lish. I am always more conscious 
of it here in New 
NOTES FROM York than when 
NEW YORK I am home in 
Detroit. For in- 
stance, the mighty dim-out, which 
is something worth coming to see, 
can have little actual military 
value, but its psychological effect 
on the 10 or 15 million citizens and 
refugees who live in these environs 
must be worth the effort. 


From the 14th floor hotel room, 
overlooking Central Park from 
which I am writing this on just 
an ordinary night (r0 moon—no 
clouds—just a good flying night) 
the city spreads out in a glittering 
Aladdin’s magic carpet. From the 
height at which an enemy airplane 
would fly over this city, both rivers, 
Brooklyn, even Newark and the 
Atlantic coast line, would be spread 
out like a giant map. If London 
and the other capitol cities of the 
world are going to be blacked-out 
so is New York—only more so! 

s * # 


Other casualties of war in New 
York: Taxicabs, no longer ailowed 
to cruise, will not even come across 
the street on your signal to pick 
you up. Only one cup of coffee 
to a guest, but if you are very 
clever you order a demi-tasse and 
they bring you a pot contairing 
two full cups. The threatened cof- 
fee rationing cleaned out the 
grocers’ shelves weeks ago and 
everyone here presumably has a 
supply cached to last out the dura- 
tion. Last week the Department 
of Agriculture mentioned butter 
and the supply melted from the 
shelves, as if most buyers did not 
know that after two weeks or so 
butter begins to become odorifer- 
ous, like fish or visiting relatives! 
When will Washington wake up 
to the simple formulae? Apples, po- 
tatoes and other so called “surplus 
crop” rot on our shelves, while 
every attic in the land groans with 
stocks of “rationed” products. 

s = & 


Not that we need be overly op- 
timistic—but it is a fact that there 
is more post-war talk down here 
than I have heard even in Detroit. 
Whether this is an omen of any 
portent or not I do not know, but 
manufacturers are at least talk- 
ing about what they will make and 
sell once we “get-it-over-over- 
there.” I think perhaps many of 
the plants have their war produc- 
tion running so efficiently that the 
executives in charge are beginning, 
as they should, to look ahead. 

s. *¢ # 

It is quite possible that if this 
war were to go on and on for 
many years, as some predict, our 
war production would catch up 
with and surpass our military 
needs. Then, with a great war- 
prosperous country begging for 
civilian goods, we could take on 
that order, too. It may be a little 
hard to believe (but I do) that 
these United States could supply 
all of the war materials for a 
major war offensive and still re- 
turn to an almost normal capacity 
of civilian goods. 

You don’t believe it—well, there 
are plenty who agree with you and 
I’ve found it makes a swell point 
on which to start an argument. 
Try it—G.MS. 





Uncle Sam’s Duty 


Two important meetings are 
to be held in Washington this 
week, which will have an im- 
portant bearing on the burning 
question of the hour: Will es- 
sential transportation continue 
to bog down because of the 
parts situation. Representatives 
of the United Nations will sit 
in conference to decide the war 
needs of materials for the year, 
and automotive parts manu- 
facturers will meet with gov- 
ernment officials to figyre out 
how much material will be 
available for the repair and 
maintenance of America’s mil- 
lions of cars and trucks. 
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In This Corner 


‘Who’s the Inventor? . . . 
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The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Balloon Tire 

We are anxious to know the date 
the balloon tire was introduced on 
the automobile; also the name of 
the inventor of the balloon tire. 

If this information is available 
through your office, will appreci- 

ate the data.—Franklin Magill, 
president, New Products Corp., 
Chicago. 

Epiror’s Notes: Chris Sinsa- 
baugh’s “Who, Me?” does not 
name the inventor of the balloon 
tire. The book says: “The year 
1923 marked the beginning of a 
new epoch in tire design. J. E. 
Hale, of the Firestone develop- 
ment department, appeared be- 
fore the Society of Automotive 
Engineers in June of that year 
to vresent a paper entitled, 
‘Shoeing the Car With Low- 
Pressure Air” Hale had been 
conducting a long series of tests 
of low-pressure tires, but has 
SAE paper dated the formal in- 
troduction of the balloon tire to 
the motoring public. That year 
2 percent of all tires built were 
of the balloon type. So pro- 
nounced were the added comfort, 
safety and economy of the bal- 
loon tire that it was soon adopt- 
ed universally by motor car 
manufacturers.” 

Further research but empha- 
sizes the fact that no one man 
can claim the honor—it was an 
evolution of ideas that culimi- 
nated in the birth of the balllon. 
It is recorded that in 1910 Arthur 
Hudson Marks is credited with 
having built and mounted a 
seven-inch tire on a Peerless, but 
that the idea. never was patented. 
* 4923 suit acas filed against 
several of the leuding tire mak- 
ers under a zo-called Palment 
patent, but this was beaten by 
Goodrich largeiy through the 
testimony of Ralph Mulford, fa- 
mous race ariver, who testified 
that he had used balloon tires on 
his Baby Puegeot, a small, nar- 
row-tread French c2r, five or six 
years previously. 





Postwar Car 


We are writing to request a copy 
of the edition of Automotive News 
containing information regarding 
the manufacture of 1942 automo- 
biles, at the cessation of the war. 

We wish to know whether or 
not the models and designs will 
remain as originally planned, previ- 
ous to the curtailing of the manu- 
facture of passenger cars, or if 
new models and styles will be de- 
signed, and we are reasonably 
sure that an article containing this 





information was issued in your 
newspaper possibly during the 
month of January, 1942. 

We would greatly appreciate 
your sending us this edition at 
your earliest convenience.—H. R. 
Egenes, Asst. Secy.-Treas., George 
W. Borg Corp., Delavan, Wis. 

Editor’s Note: Automotive News 
has carried stories on this sub- 
ject from time to time, but here 
is the gist of the matter at pres- 
ent: 

Automobile makers intend to 
resume production of 1942 cars 
after the war—if 1942 tools and 
dies are not forced into the scrap 
pile by military demands. Pro- 
duction can be resumed in less 
than six months if the 1942 tools 
and dies are still available, pro- 
viding time meanwhile for com- 
panies to develop plans for post- 
war cars. If the dies are scrapped, 
the car makers will be forced to 
start from scratch on auto pro- 
duction and will require from 12 
to 15 months before output can 
be started. 


Re Hair 


I was very much interested in 
reading my old friend Ted Grace’s 
article in the Saturday Evening 
Post and note that Chris Sinsa- 
baugh has also given Ted a well 
deserved writeup in your last 
issue of Automotive News. 


With reference to his remark 
that Ted “has his hair cut regu- 
larly once a week” and in looking 
closely at the attached picture of 
Ted, I thought you might ask 
Chris for me, seeing that I am a 
little short of hair myself, if he 
means this literally or just as a 
figure of speech.—Scott Carpenter, 
vice-president, National Bank of 
Detroit. 


Agrees 


We agree with you on your 
stand in regards to early settle- 
ae of the auto mechanics prob- 
em. 


More power to you.—Dealer for 
20 years, Texas. 


Coming Events 


DECEMBER 


2-4—New York (Waldorf-Astoria). Na- 
tional Assn. of Manufacturers War 
Congress. 

9-10—Toronto. Automotive Transport 
Assn. of Ontario annual meeting. 


JANUARY 


(Book-Cadillac 


11-15—Detroit 
SAE Hotel). 


War Production-Engineerin 
meeting and display, . . 
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DEATH TO ENEMY DIVE BOMBERS! Up from the decks of warships and 
merchant vessels pours a hail of explosive and incendiary shells. 
Lightning fast, deadly accurate gunnery is the Navy’s answer to the 
menace from the skies. Among the vital weapons that protect United 
Nations ships from air attack is the Oerlikon 20-m.m. anti-aircraft 
gun, mass-produced in the U. S. Naval Ordnance Plant operated 


by Hudson. 


International News Photo 


SOWING DESTRUCTION AT SEA! We salute the men of the 
mine layers. Hudson is proud to be building for you 
the intricate, finely constructed mechanism that an- 
chors Allied mines securely at proper depths. 


Y LAND, by sea, by air, fighting men of 
the United Nations are moving in — 
backed by an ever-growing flood of weapons 
and equipment from American industry. 
Like other automobile manufacturers, Hud- 
son is working round the clock to produce 
war materials for action round the globe. 
_ But we have another job to do — on the 
home front. Millions of privately owned 
automobiles must be kept rolling. 
Hudson’s unique system of parts distribu- 
tion, which includes a nationwide chain of 
parts depots, assures prompt delivery of 


Official U. S. Navy Photo 








Rudy Arnold Photo 


AIR POWER SPEEDS THE GREAT DAY! And we're glad 
to be helping, with mass production of motor 
units for Curtiss-Wright Hell Divers and vital 


sections for Army bombers. 





essential repair parts from well balanced 
stocks — and conserves critical materials by 
enabling dealers to keep their own stocks 
at a minimum. 


Thanks to long range planning, Hudson 
distributors and dealers are in an exceptional 
position to render the services so vital to 
wartime transportation. 


Hudson parts and service supervisors and 
mechanics — classed as essential workers by 
the Office of Defense Transportation — are 
pledged to save and serve. Theirs is an 
important contribution to Victory. 
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International News Photo 


HIT THE BEACH! They did it in the Solomons. They did it in Africa. And 
they'll do it again and again—around the globe. Among the important 
tasks entrusted to Hudson is the manufacture of large numbers of husky, 
Hudson Invader motors to power American landing boats. 


HUDSON 





MOTOR CAR COMPANY 


33 Years of Engineering Leadership 


Our plants are dedicated to war production ... Our dealers to maintaining war transportation! 
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Answer 


is: ‘NO’ 


Dealers Haven’t Given Up, Will Do Their Job 
For Duration, Trevellyan Avers 


LANSING.—Have the operations 
of automobile dealers of America 
been critically reduced during the 
past year by the 
war? Did neces- 
sary government 
rulings, made a 
year ago, order- 
ing drastic re- 
ductions in new 
car production 
volume, dampen 
their desire to 
serve the nation’s 
29,000,000 car 
owners? 

Were dealers 
dismayed and 
disheartened by federal directives 
that followed, prohibiting all car 
production and subsequently “freez- 
ing” new car stocks? Have tire 
rationing, gasoline rationing and 
limited manpower in their service 
departments in any way lessened 
their incentive to aid the war 
effort? 

In answer to these questions 
comes an emphatic “NO” from 











































H. A. Trevellyan 


Kramer Reelected 
President of 


N. J. Dealers 


TRENTON, N. J.—New Jersey 
Automotive Trade Assn. has re- 
elected John M. Kramer of Bay- 
onne for a second term as presi- 
dent. 

Other officers are as follows: 
Walter E. Conover, first vice-presi- 
dent from Princeton; John Mc- 
Crane, treasurer from Paterson; 
Wm. L. Mallon, executive secre- 
tary from Newark. 


The financial condition of the 
organization and membership 
growth were the outstanding re- 
sults of a successful season, it was 
said. 


Hudson County dealers, under 
leadership of Lawrence Ambros- 
sino, were praised for their activi- 
ties in furthering dealer interest 
and close cooperation with the 
state organization. 

In compliance with ODT Direc- 
tor J. E. Eastman’s request, the 
association dispensed with annual 
convention to conserve overtaxed 
transportation facilities. 


La Morder Elected 
By Dealers 


CANTON, O.—Officers of the 
Stark County Automobile Assn. 
were reelected during a recent mail 
election. H. N. La Morder was 
named president; J. S. Sanders 
vice-president and S, L. Bowlus, 
treasurer. Nathan R. Zahm was 
elected executive manager. 


Directors reelected for three 
years are G. P. Maloney sr.; J. N. 
Stewart and Sanders, Other direc- 
tors are Bowlus, La Morder, J. C. 
Kramer, J. O. Kempthorne, C. C. 
Ewing and W. J. Edwards. 


ATI Names Two 


NEW YORK.—Announcement has 
been made of the election of R. W. 
Barnwell as resident vice-president for 
the southern division an . J. Me- 
Carthy —— for the northern 
division of sociated Transport, Inc. 
The company, a unification of seven 
Eastern highway transportation com- 
panies, operates more than 3,000 trucks 
and trailers from New England to the 
Gulf of Mexico. 


H. A. Trevellyan, general sales 
manager of Oldsmobile. 


“Quite to the contrary,” says 
Trevellyan. “America’s thousands 
of automobile dealers are serving 
the nation more efficiently and 
enthusiastically than ever before. 
At no time in the past has dealer 
morale been higher and the desire 
to maintain America’s transporta- 
tion system been more widespread. 


“Automobile dealers are deter- 
mined to continue their services, 
wherever possible, for the war’s 
duration. Like the factories they 
represent, they are insistent upon 
doing their part in the war pro- 
grams. Motor car dealers every- 
where are mindful of the vital part 


America’s war production endeavor. 
They know that war workers must 
have transportation to and from 
the arms plants, for without such 
transportation, production for the 
armed forces would cease in a 
short time. 


“Recent official surveys reveal 
that more than 70 percent of 
America’s war workers depend 
on privately-owned automobiles 
for transportation to and from 
their jobs. In Pacific Coast ship 
and airplane producing areas 
the percentage of workers varies 
from 82 to 92 percent. In East- 
ern states privately-owned auto- 
mobiles transport from 41 to 91 
percent of the ‘production sol- 
diers.’ Surveys in 749 Michigan 
industrial plants employing 434,- 
684 workers, showed that 75 per- 
cent of these employes are able 
to reach their daily jobs only 
by automobiles, 

“Completely aware of the impor- 
tance of maintaining the nation’s 
current stock of automobiles until 
the war ends, dealers have as- 
sumed full responsibility for the 
job,” Trevellyan continued. 


“Likewise of vital importance is 
the maintaining of essential trans- 
portation represented by such en- 
terprises as meat markets, grocery 
stores, milk delivery systems and 
many others. All must have motor 
ears and truck equipment that can 
operate on schedule. 


“Sales executives in many large 
dealerships have accepted new 
duties in their service departments. 
They have donned service depart- 
ment attire and assumed full 
charge of operations, Consequently, 


this important branch of the new 


car dealership is better organized 
and functions more efficiently than 
ever before. 


“Automobile dealers are demon- 
strating their patriotism in many 
ways. They are giving gener- 
ously of their time and money 
to local and state-wide drives 
for collection of scrap metal. 
They have, through various 
dealer associations, sponsored 
mechanics’ entering the Army 
units of the country to ‘Keep ’em 
Rolling’ on the battlefront as 
well as on the home front.” 
Speaking from factory records 
as far as Oldsmobile dealers are 
concerned and from reports of 
other dealers, Trevellyan said: “In 
peacetime or wartime, automobile 
more determined or more patriotic 
dealers were never more united, 
in any undertaking. They have 
resolved to preserve the nation’s 
limited supply of automoniles and 
have backed this resolve with 
service facilities unequalled in the 
annals of the automobile industry.” 





PONTIAC DEALERS OPTIMISTIC. 


This smiling group represents a 


current of optimism in the sales end of the automotive industry as gas rationing 


in the East proves a service stimulant. 


Left to right, James Grier, Pontiac 


zone manager; Louis Buchanan, of West Side Pontiac, Cleveland; Verne L. 
Murray, acting general salesmanager of Pontiac Motor division; Guy Garber, 


Garber-Pontiac, Saginaw, Mich., and 
Detroit. Picture was n 
meetings Murray is conducting. 


Glenn Brozo of Glenn Motor Sales, 


Detroit, at one of a nationwide series of 





their efforts play in the success of 























7 a AS say = 


DEALERS’ 


by 16 Chevrolet dealers meeting in Detroit for two days 
first session of the National Dealer Victory Service League Council. 
shown above met with William E. Holler, national director of the VSL. 


rou 
lockwise outside the tables are 
Reno, ° 
Star Motor Co., El 
South Side Chevrolet Co., St. 


Ss. 


Rapids Chevrolet Co., Cedar Rapids, Ia. 
Humphrey, plumporey Chevrolet Co., M 


chairman; J. Mamme, Peninsula 
region chairman; M. J. Moore, Moore 
Coast region vice-chairman; G. C. 

Flint region chairman; W. a Grattan, 


Atlantic Coast region chairman, and Latham Davis, University Chevrolet Co., 
Gainesville, Fla., Southeast region chairman. 
Speck Motors, Sunnyside, Wash., Pacific Coast region vice- 


are C. Speck, C. 
chairman; Ernest 
region vice-chairman; M. 
Midwest — vice-chairman; 
Grand Rapi 


len, Ernest Allen 
A. 


LEBYVe VU ives 


ros = 





WARTIME responsibilities to the oo 
planning of national programs for the Victory Service 
sponsored war service alliance of American motorists, were topics of discussion 


Pacific Coast region VSL chairman; 
Paso, Tex., Southwest region chairman; J. BR. 
Louis, Midwest region chairman; G. O. Fletcher, 


bb, Bobb Chevrolet Co., Columbus, O., 


B. Mahoney, Murphy-Mahoney Motor 
B. Burkholder, 
8s, Mich., Flint region vice-chairman; R. 
Chevrolet, Bloomsburg, Pa., Eastern region vice-chairman, and E. O 
son, Pyramid Chevrolet Co., Charlotte, N. 


public and the 
ague, Chevrolet- 


ast week at the 
The 


Johnson Chevrolet Co., 
Henry Wooldridge, Lone 
James, 


M. Johnson, 


Great Lakes region chairman; Glenn 
ilwaukee, Great Lakes region vice- 
Chevrolet Co., Hampton, Va., Eastern 
Chevrolet Co., Elizabeth, N. J., Atlantic 


North Shore Chevrolet Co., Lynn, Mass., 
Inside the tables, clockwise, 
otor Co., Fort Worth, Tex., Southwest 

Co., Denver, 
A. B. Burkholder, Inc., 
G. Buckalew, Buckalew 
Ander- 
C., Southeast region vice-chairman. 


Dodge Names New Dealer 


For Minneapolis Area 


MINNEAPOLIS. — Appointment 


of the Motor Power Equipment 
of Minneapolis as Dodge- 
the 
Minneapolis area and acquisition 
by that concern of the R. N. Jones 
Dodge-Plymouth Motor Co., with 
its entire stock of Dodge parts, 
has been announced by Forest H. 
Akers, vice-president in charge of 
sales of the Dodge division, Chrys- 


Co. 


Plymouth’ distributors for 


ler Corp. 


Occupying the building at 600 
S. Seventh St., which boasts square 
footage space in excess of 35,000 
feet, all on one floor, the company 
dealers 
throughout the Northwest and will 
earry a stock of parts, the value 


will serve 700 Dodge 


of which will exceed $100,000. 


Named to manage the newly 
launched Dodge division of the 
company, which distributes numer- 
ous other products, is R. J. Somers, 
automobile 


veteran Minneapolis 


man. 


J. E. Smith will serve as sales 
of the newly formed 
company while H. C. Mills is di- 


manager 


recting the service department. 


The Dodge-Plymouth division of 
the Motor Power Equipment Co. 
as well as all other branches of 
the company, is under the general 
direction of Paul J. Schmitt, presi- 
dent, and other officials of the 


Gasoline 


(Continued from Page 1) 


lotted for all but the most non- 
essential driving, with the result 
that there would be plenty of 
service work for dealers. 


Some observers even contend 
that there will not be the expected 
“panicky” period, as experienced 
in the 17 Eastern states when 
rationing went into effect last May, 
due to the public’s better under- 
standing of the situation today. If 
the service dropoff does occur, al- 
most everyone is agreed that it 
will not be of long duration and 
that volume will quickly zoom 
back to near normal. 

Other highspots during the 
week were these: 

Rubber Czar William Jeffers 

reiterated his previous state- 
ments in telling the House inter- 
state subcommittee that nation- 
gasoline rationing, as a rubber 
conservation measure must and 
will go into effect Dec. 1. 

The Senate’s Truman commit- 

tee started to receive testi- 
mony Friday from the “Big Four” 
of the rubber-gas rationing—Hend- 
erson, Ickes, Jeffers and Eastman. 

Petroleum Coordinator Ickes 

revealed plans for a_ second 
pipeline (200,000 barrels daily ca- 
pacity) from the Southwest to 
Philadelphia, but noted that it 
would take nine to 12 months, 


























company are C, A. Rusch, J. C. 
O’Donnell, J. E. Kelley and W. F. 
Coskran. 

Activities other than the Dodge 
distribution include a large Olds- 
mobile sales and service company 
in St. Paul, under the manage- 
ment of James P. Blaul, the ap- 
pliance sales and service and the 
furniture distributing division, 
under the direction of Hutchins, 
the war works activities under the 
management of R. K, Larson, the 
distribution of the Ford farm 
tractors, a division directed by G. 
B. Ricabaugh and the GMC di- 
vision, distributors of General Mo- 
tors trucks, headquarters of which 
is at 2535 University Ave. in Mid- 
way. 

William F. Lynch, long manager 
of the truck division for Motor 
Power Equipment Co., continues 
in that capacity and stress has 
been put upon the service feature 
of the business which handles the 
distribution of GMC trucks 
throughout the Northwest. 


“The significant fact in connec- 
tion with the purchase of the 
R. N. Jones Motor Co. business 
by the Motor Power Equipment 
Co. is that the principal owners 
of the latter are men not in any 
way actively engaged in the motor 
car business,’ said Akers in mak- 
ing the announcement. 


“They are individuals promi- 
nently identified in the Twin Cities 
with substantial organizations in 
the field of manufacturing and 
finance, Thus, it would seem that 
the decision to make a substantial 
investment in a Dodge and Plym- 
outh dealership in these times was 
based not as much on actual ex- 
perience in the industry as upon 
the future outlook in this country 
for general business and, of course, 
the passenger car and truck field. 

“Possibly the few who are pessi- 
mistic as to the ultimate outlook 
for the motor car business can’t 
see the forest for the trees.” 


and sales promotion, 


employes in ma 
stressed. H. A. Trevellyan, 


the country. 






































Cars in Use 
At New High 
In Maryland 


BALTIMORE. — Despite gasoline 
and tire rationing, the number of 
motor vehicles operating on Mary- 
land highways probably is at an 
all-time high, it is indicated by a 
survey of dealers, registrations and 
automobile associations. : 

Although the number of vehicles 
registered in Maryland and as- 
sumed to be in operation totaled 
513,742 at the close of the state’s 
fiscal year Sept. 30, representing 
a drop of 1,915 from the record 
figure of the preceding year, it was 
estimated by state officials, dealers 
and automobile club agents that 
this decrease in cars with Mary- 
land registration is more than off- 
set by out-of-state vehicles oper- 
ated here by non-resident work- 
men and military personnel. 

Leonard Kolmer, of the Automo- 
bile Club of Maryland, estimated 
that 6 percent of the Maryland- 
registered cars were stopped by 
the war and conditions of opera- 
tion. About 1% percent, he said, 
were automobiles owned by men 


inducted into the armed service. 


These cars, it has been shown by 
investigation, are being registered 
by new owners and kept in opera- 
tion. 

The club spokesman estimated 
that another 1% percent were out 
of use because of insufficient gaso- 
line, bad tires or because they have 
been stored for the winter. A 
third group of about 1% percent 
have been lost to the state by re- 
moval elsewhere of their owners, 
he said, while the remainder 
change hands for various reasons. 

A half year ago new and used 
car dealers here were complaining 
that for every prospective buyer 
there were 10 trying to sell their 
vehicles. The situation is now re- 
versed, it is reported, with the 
used-car pools drying up. 

Service work is booming, al- 
though difficulty is being experi- 
enced in obtaining skilled help. 
Thus far, no shortage of replace- 
ment parts is reported here. 


Wis, Chace 


Discrimination 


MILWAUKEE.—Expressing ideas 
framed by the association’s direc- 
tors, Louis M. Faber, executive 
secretary of the Milwaukee Retail 
Gasoline Dealers’ Assn., sent a 
letter Nov. 21 to Wisconsin’s U. S. 
senators and representatives de- 
manding a postponement of gaso- 
line rationing until a plan is 
reached “that will not discriminate 
against the middle west to appease 
the east.” 

_The letter claimed that the ra- 
tioning plan effective Dec, 1 is not 
fair mileage rationing since the 
owner of an expensive car giving 
only 10 miles to the gallon of gas 
will get only 37 miles out of his 
weekly ration, while the owner of 
a midget car giving 40 miles will 
be able to drive 148 miles. 


New Holddown Equipment 


For Air Shipments 

DETROIT.—New, lightweight 
equipment designed to hold freight 
safely and securely in place in air ° 
cargo planes, is announced by 
Evans Products Co. 

The equipment, according to Col. 
E. S. Evans, president, solves one 
of the major problems confronting 
the aviation industry today in the 
matter of securely holding down 
air freight in cargo planes. 





ant Cleese Genlens ond ante. itegutives convened in St. Louis 
ast week at one of a series o smobile deal 

being conducted throughout the nation. ee ee Dertece sen 
general sales manager, and V. C. Havens, Oldsmobile’s director of advertising 
outlined factory programs for the forthcoming season. 
Dealer service epeeeee and the important 


G. R. Browder, Oldsmobile’s assistant 


parts played by service department 


ntaining the nation’s transportation needs to war plants, were 
Oldsmobile’s general sales manager, has announced 
that dealer roundtable meetings are being held in leading cities throughout 
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“IT’S HITS THAT COUNT” 


@ Monroe Shock Absorbers are designed to increase the 
percentage of “Hits’”—because they help keep the con- 
veyance on a more even keel. 

Monroes are used on the heaviest vehicles, and are 
built in sizes for Tanks, Trucks, Blitz Buggies, Troop 
Transports, Busses, Jeeps, and Ambulances. 





USED BY U.S. ARMY , 
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HELP THE GUNNER AT HIS POST 


¥%& When the advance is tough; over the most rugged 
terrains, the deadly earnest crew certainly need every 
worthy mechanical assistance and appliance manu- 
factured—that’s why Monroe Shock Absorbers per- 
form such an important part—by keeping the vehicle 
on a more even keel— MORE HITS ARE MADE. 


% The coveted Army & Navy Award has been 
conferred upon this Company for EXCELLENCE in the 
production of materials and products for War. This 
signal honor unquestionably denotes “DISTINGUISHED 
SERVICE” rendered by every member of our organization. 











8—(642 
Stickers, Tabs, Ete.— 


Ingenuity to Mark 


"43 License 


Special to Automotive News 

WASHINGTON. Windshield 
stickers, date tabs and even 
wooden license plates will orna- 
ment America’s motor vehicles in 
the year ahead as the result of in- 
genuity exercised by motor vehicle 
departments in providing proof of 
registration despite a WPB order 
curtailing use of steel for this pur- 
pose by 90 percent. 

This was reported here last 
week by the American Automobile 
Assn. in its annual review of state 
license plates to be provided in the 
year ahead for the nation’s motor 
vehicles. 


Half the states, says AAA will 
continue use of present license 
plates with the addition of a small 
tab or strip showing the year date. 
Thirteen will not use steel even 
for this purpose, with registration 
being shown by a_ windshield 


Display Cars 
Not Considered 
Under M-126 


DETROIT.—WPB’s_ Automotive 
branch reports that confusion 
exists among dealers and others 
in possession of reserve vehicles, 
concerning the applicability of the 
Standards for Maintenance of Con- 
servation Order M-216 to reserve 
vehicles on display. 


WPB’s policy with respect to 
such vehicles is as follows: 


New passenger vehicles and new 
commercial motor vehicles on dis- 
play for sale in customary display 
rooms are not considered “in 
storage” as that phrase is used in 
Section 3062.1 (b) and Section 
3062.1 (d) (1), (Conservation Order 
M-216). These vehicles are in a 
condition for retail delivery with 
the exception of a few minor 
details and, accordingly, the Stan- 
dards for Maintenance set forth 
in schedule 1 to Section 3062.1 are 
not required with respect to such 
vehicles. 


Some dealers are using sales 
room space for storage purposes. 
In such cases, the vehicles are con- 
sidered “in storage” and are, there- 
fore, subject to the provisions of 
the aforementioned Schedule 1. 










Tire Turn-Ins Show 


Sharp Increase 


WASHINGTON. —Tire turn- 
ins more than doubled in the 
week ended Nov. 14, the Office 
of Price Administration an- 
nounced last week, bringing the 
nation’s total stockpile of tires 
purchased from motorists to 
2,872,000. 

This was an increase of 
1,388,500 over the total collected 
up to Nov. 7. Despite the sharp 
upturn in collections by the 
Railway Express Agency, there 
continued to be wide variations 
among the $1 district of De- 
fense Supplies Corp., the gov- 
ernment agency which is buying 
all tires held by motorists in 
excess of five per car. 








PETER QUATTROCHI, proprietor of Pete’s Motor Sales, 


Plymouth dealer in Pittsfield, Mass., 


drive recently. Quattrochi is shown sitting on the pile of salvaged materials, 


with his assistant, James J. Nigrelli, 


Tags 


sticker. Two states—Florida and 
Massachusetts — will issue both 
date tab and windshield sticker. 
Pennsylvania, which now has a 
license plate denoting the geo- 
graphical outline of the state, will 
carry the note of individuality 
further with a date tab cut in the 
form of the state’s symbol—a key- 
stone. 


Among the remaining states, a 
variety of methods are being used. 
Several states, including New York, 
Mississippi, Rhode Island and 
South Carolina, issued only one 
plate last year, and will use the 
remaining steel to issue one ad- 
ditional plate this year. In most 
instances, the steel had been manu- 
factured into plates and will have 
to be re-processed. [Illinois will 
issue two plates made from non- 
essential material, while Arkansas 


is providing date tabs for pas-|T 


senger cars and license plates made 
from treated wood for trucks and 
motorcycles. 

As a result of this metal-con- 
servation program, the annual gay 
parade of new automobile license 
plate colors has gone the way of 
pants with cuffs for the duration. 
Instead of the usual coming-out 
party for new license plates color 
combinations, there will be only 
five changes in color schemes in 
the 1943 license plates. 


Colorado’s one new plate will be 
yellow on black in place of the 
present white on maroon; Illinois’ 
plates, made from fiber board, 
will be white on green in place of 
orange on black; Mississippi is 
changing from orange on blue to 
red on cream; Wyoming plates, 
made prior to the WPB order, will 
be orange on black in place of 
black on white; and South Caro- 
lina is reversing its present com- 
bination to provide yellow num- 
erals on a black background. 


Boost Sought 
In Local Rates 


NEW YORK.—A petition for de- 
termination of the status of local 
truckers as contract or common 
carriers, has been filed with the 
Office of Price Administration, ac- 
cording to Morris Klemas, execu- 
tive secretary of the Master Truck- 
men of America, Inc., who said 
federal approval would be sought 
for an increase in local trucking 
rates, ranging from 10 to 25 per- 
cent. 


Klemas, whose association com- 
prises principally local truckmen 
operating in the garment center, 
said the procedure to be followed 
in seeking the rate adjustments 
would depend upon determination 
of the truckers’ status. 


The action, taken specifically in 
behalf of 150 trucking firms be- 
longing to the local association, 
will pave the way for local car- 
riers in all parts of the country 
to seek revision of government- 
frozen rates which Klemas de- 
scribed as “haphazard and incon- 
sistent.” 


Chris Sinsabaugh’s ‘‘Sparks’’ column 
is read by the ‘wide-awake’’ in 
industry. 


Chrysler and 
made this contribution to the scrap 


in the background. 


; dealers an 









































METHODS by which the factory may further assist Hudson distributors 
and dealers to maintain profitable operations for the duration were discussed 
last week in the first of a series of Wartime Distributor-Dealer Councils 
launched by Hudson Motor Car Co. Attended by a i ke distributors, 

zone managers, the meetings are to be held in key cities. The 
initial council was held in Detroit. Company officials at meeting, left to right, 
H. Stambaugh, Hudson’s director of national service operations; M. M. 
G. H. Pratt, general sales manager; C. G. 


Roberts, advertising manager; 
and R. N. Hamilton, manager of the 


Beeching, divisional sales manager, 
business management department. 


---And Still Thriving— 


Few British Dealers Fold 
Despite 3 Years of War 


that this problem has been dealt 
with by training large numbers of 
women to perform service work 
formerly done only by skilled male 
mechanics. 

A large part of the Vauxhall 
dealers’ success can be credited to 
a carefully planned program of ex- 
pense reduction. Extensive show- 
rooms were frequently sublet to 
wartime, government and_ civic 
agencies. This relieved hard- 
pressed dealer organizations of a 
dragging overhead, according to 
Phillips, and where office accom- 
modation was given up too, the re- 
duced amount of paper work was 
transferred to a corner of the serv- 
ice station. The office and sales 
staffs were reduced by the draft 
and by volunteers, as well as by 
transferring older employes to the 
service and parts departments. 


PONTIAC.—The story of how 
dealers selling Vauxhall cars and 
Bedford trucks in England have 
finished three years of war and are 
still thriving is told in the current 
issue of the Pontiac Chieftain, 
dealer publication of Pontiac Mo- 
tor division. 

The facts were presented by A. 
F. Palmer Phillips, director of 
sales, Vauxhall Motors, Ltd. Dur- 
ing the war thus far not a single 
Vauxhall “stocking dealer” (dis- 
tributor) has gone out of business 
and many dealers today are mak- 
ing greater profits than before the 
war. 

When the war started, Phillips 
stated, the British motor industry 
expected a gradual but steady loss 
in trade. Events proved otherwise, 
however. Gasoline rationing and 
government conscription of private 
vehicles dealt the heaviest blows in 
the first few weeks of the conflict. 
Since that time, dealers’ business 
has been strengthened by increas- 
ing demands for service as cars 
grew older and by repair work on 
military cars and trucks. 


“Long-sighted dealers viewed the 
problem philosophically and made 
plans for the future,” Phillips said. 
“They realized that road transport 
would be a vital service in time of 
war; that sooner or later there 
would be few new or second-hand 


cooperation has been maintained 
throughout the war, according to 
the Vauxhall report. Factory rep- 
resentatives have worked with 
dealers individually to solve their 
problems, and the Vauvzhall-Bed- 
ford News is still being issued in 
somewhat slender form. Dealers 
also have subscribed 5,000 pounds 
to purchase a Vauxhall-Bedford 
Spitfire for the RAF and they make 
contributions to various wartime 


vehicles available; that bigger and — nn 
still bigger mileages would have to markable. result of a eee 
be achieved by the smaller number efforts,” Phillips concluded. “Our 


of vehicles left on the road, and 
that inevitably there would arise 
a constant and increasing flow of 
service and repair work to keep 
them going. 

“Dealers who were not so long- 
sighted took what they called the 
‘practical’ view, and began to re- 
duce their workshop personnel. 
This, combined with the steady 
drain of technical staff to the 
Fighting Forces—a drain which is 
still depleting the supply of me- 
chanics and fitters in the trade— 
ultimately led to one of the biggest 
problems now confronting the in- 
dustry all over the country after 
two and a half years of war.” 


The Vauxhall executive explained 


dealers today are more service con- 
scious than they have ever been. 
They realize more than ever that 
properly organized, there is good 
profit to be made in the service 
station, and a number have ex- 
pressed their intention of erecting, 
after the war, first class service 
stations and giving greater atten- 
tion to this phase of their business.” 


Chris Sinsabaugh’s ‘‘Sparks’’ column 
is_read by the ‘‘wide-awake’”’ in 
industry. 





Craig Named to Head 
Michigan Manpower 

DETROIT. — Responsibility for 
meeting the manpower shortages 
which now exist on Michigan 
farms and in the state’s war in- 
dustries has been placed in the 
hands of John L. Craig, state di- 
rector of the United States Em- 
ployment Service. 

Craig’s appointment to head the 
WMC’s Industrial and Agricul- 
tural Employment Division in 
Michigan was announced last week 
by M. A. Clark, who was recently 
appointed state WMC director. 


FORMER AND PRESENT general 
Gen. 


- BR. Glancy, 
deputy Ordnance 


chief, 


ne nee 


met again when the Army saluted Pontiac war production. 


Many Violations 
Found in East’s 


Gas Rationing 


WASHINGTON.—As OPA inspec- 
tors reported finding violations of 
gasoline rationing regulations in 
70 percent of all Eastern filling 
stations inspected during the cur- 
rent drive against the fuel “black 
market,” 18 Washington filling sta- 
tions were called last week to de- 
fend themselves against charges of 
bootlegging gasoline. 

The 18 are said to be the first 
batch of a considerably larger 
number of Washington dealers be- 
lieved to be violating the regula- 
tions, Inspectors have already 
uncovered evidence of 100 viola- 
tions, but reports have been analy- 
zed only on 18, it was said. Other 
hearings will be ordered shortly. 

The antibootlegging drive which 
is just “gaining momentum” 
throughout the Eastern rationed 
area was started last Saturday, 
according to OPA. 

A total of 500 inspections have 
been made thus far in the East, 
OPA said. 

“The roundup of gasoline boot- 
leggers and other rationing viola- 
tors is now in full swing through- 
out the East Coast,” OPA said, 
“with all available inspectors in 
the Boston, New York and Atlanta 
regions concentrated in the effort.” 

“Many of the cases reported ap- 
parently involve only minor infrac- 
tions of the rationing regulations,” 
OPA pointed out. “Others point to 
flagrant violations that indicate 
serious blackmarket operations. 
These serious cases are being pre- 
pared first for prosecution as 
quickly as possible.” 


Fight ICC Probe 
Of Freight Rates 


WASHINGTON.—Intervening in 
the Interstate Commerce Commis- 
sion’s investigation of automobile 
freight rates, General Motors Corp. 
last week declared that neither 
the facts, public interest nor the 
law warrant or require the inves- 
tigation of the application of 
minimum rates. 

The freight rates were criticized 
in a brief filed by the Chrysler 
in a brief filed by Chrysler. 

GM submitted a review of rates 
from its own plant and that of 
the Ford Motor Co. to contradict 
the accusations. 


A high degree of dealer factory}GM Directors Settle 


Suit for $4,500,000 

NEW YORK.—After rejecting a 
$4,000,000 offer some time ago, 
Federal Judge Vincent Leibell last 
week approved an offer of $4,500,- 
000 made by certain officers and 
directors of General Motors Corp. 
in settlement of a_ stockholders’ 
derivative suit. 

The action involved operations 
of the firm’s so-called bonus plan, 
and the defendants last April were 
held liable in the aggregate 
amount of $4,348,044, plus interest. 

The offer approved by the court, 
made aS @ compromise, includes 
provision for waivers of certain 
possible causes Of action not pre- 
viously concerned in the suit, but 
excludes settlement of any claim 
that General Motors may have 
against the Regent Corp., John J. 
Raskob, and Pierre S. duPont for 
any benefits realized by them as 
the result of the exchange June 4, 
1930, of 2,400 managers securities, 
Class B shares, owned by the Re- 
gent Corp., for 243,392 common 


shares of General Motors, owned 
by General Motors. 





managers of Pontiac Motor division 
They are Brig. 


former manager of Pontiac Moto ow th Arm 8 
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Pontiac Motor and vice-president of General 


ler, general manager of 
otors. 





























ALL him that to his face and 
he’d say “Nuts!” 


Just the same, this earnest fellow, 
armed with nothing more deadly 
than a kit of service tools, is doing 
a plenty good job of throwing 
monkey wrenches into enemy 
plans. 


We ought to know, because one 
of Buick’s many war jobs* is 
training soldiers to service Buick- 
built Pratt & Whitney aircraft 
engines. 


Ever since May we’ve been watch- 
ing these intent young Americans 
march into our special school for 
mechanics at the rate of 50 a week. 


Ever since May, we’ve been steer- 
ing them through a tough, eleven- 
week course that has been singled 
out for official commendation as the 
most outstanding school of its dis- 
trict by reason of its 94.3% efficiency 
rating. 


We’re turning them back to the Air 
Corps ina steady flow now—trained, 
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keen and able mechanics who know 
how to keep engines turning up their 
peak power for any air-borne task 
that comes along. 


These men-with-the-wrench are 
going to have a hand in a lot of air 
battles. 


Their skill is going to help bring 
many a victory, get many an air mis- 


sion to its target on schedule — and 
back. 
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You can well lift your hats to them, 
fellow citizens. 


They’re good, clean, earnest, intel- 
ligent American kids who are work- 
ing like blazes at a job with little 
respite and less hope for glory. 


We know. We’ve met a lot of them 
— and we’re proud to have known 
every single one. 


*PRODUCTION NOTE: You’! be glad to know we are 
meeting schedules ‘on every one of our war assignments: 
Pratt §§ Whitney engines for bombers, steel shell casings 
for our busy guns, vital parts for tanks, and soon and so on. 
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Shrinking Revenue Blamed— 


More Sales Tax Bills 
On the Horizon 


Special to Automotive News 

NEW YORK.—Shrinking yields 
from state automotive and other 
taxes, adversely affected by war- 
time conditions, are expected by 
Observers to give birth to pressure 
for enactment of new sales tax 
laws in a number of state legisla- 
tures next year. 


Probability of such a trend was 
indicated by the recent expression 
of belief by Delaware State Tax 
Commissioner James P. Truss that 
a state sales tax would be the 
most adaptable means for making 
up the loss of revenue in Delaware 
from gasoline and income taxes. 

Noting in an address in Wil- 
mington before the Delaware Con- 
ference on Social Work that state 
revenues were expected to fall off 
sharply because of reduced re- 
ceipts from the state gasoline tax, 
income tax and possibly the racing 
levy, Commissioner Truss added: 


“The sales tax is the next logi- 


cal step. Because of the present 
high federal income tax we would 
receive little revenue by increas- 
ing the rates in the _ higher 
brackets. The sales tax is the best 
present type of tax because of its 
anti-inflationary effect, and it is 
the least burdensome because it 
gives the person the choice of 
whether he should pay it. More- 
over, it is of the same general type 
as the gasoline tax, the reduction 
of whose returns make it neces- 
sary. Whether it is politically pos- 
sible I do not know.” 

Similar views have been ex- 
pressed by officials in other 
states. In Massachusetts, for 
example, State Tax Commissioner 
Henry F. Long some months ago 
asserted that the sales tax is the 
only avenue of new revenue unless 
it wanted to increase the present 
state tax assessment. He added at 
that time, however, that he did 
not intend to personally campaign 


Factory 
Cooperation for 


Povittac Dealers 


Continues in 1943 





Some of the plans and pro- 
grams sponsored by Pontiac 
in the interest of and for the 
help of Pontiac dealers are as 


follows: 


...Mmewspaper advertising featuring the dealers’ service 


and parts facilities will continue to run at regular intervals 


in a list of more than 1800 newspapers. 


... mew, potent service direct mail campaigns are already 


available to start off the new year—and additional direct 


mail will be developed for the entire year. 


... the Factory Field organization continues active, working 


with and for dealers to help them meet new sales, service 


and business management problems as they arise. 


Pontiac is living up to its announced intention to do every- 


thing possible to encourage and help its dealers meet the 


unusual conditions of the day. As a result of this, and the 


most intelligent effort on the part of the dealers themselves, 


Pontiac dealers are serving well their owners and the 


general public—and by far the largest majority are actually 


making money. 


Potitiac 
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for a state sales tax, as he has in | 
the past. 

With gasoline rationing placed 
on a nationwide basis, the heavy | 


shrinkage of gasoline tax revenues | 


which has been felt for some 
months by Eastern states will, 
become common throughout the: 
country and the search for new | 
revenues’ may be widely stimu-| 
lated. That general sales taxes or 
so-called “luxury” sales taxes on | 
selected articles will be sought in| 
a number of the states not already | 
levying such taxes is regarded as, 
a virtual certainty. Observers also | 
anticipate, however, that such pro- 
posals will meet strong. public 
opposition which will demand that 
state expenditures be pared to the 
bone and taxes kept at a minimum 
to make easier the burden of in- 
creased federal levies. 


The number of states curgently 
levying general sales taxes was 
increased to 23 this year Louisiana 
enacted as a “war emergency” 
measure, a new 1 percent sales and 
use tax. Other states now levying 


sales taxes include Alabama, 
Arizona, Arkansas, California, 
Colorado, Illinois, Indiana, Iowa, 
Kansas, Michigan, Mississippi, 
Missouri, New Mexico, North 
Carolina, North Dakota, Ohio, 
Oklahoma, South Dakota, Utah, 
Virginia, Washington, West Vir- 


ginia and Wyoming. 

Use taxes, whose major purpose 
is to help eliminate tax evasion 
made possible by crossing a state 
line to buy in a “taxless” state, 
are found in 16 states—Alabama, 
California, Colorado, Iowa, Kansas, 
Louisiana Michigan, Mississippi, 
New Mexico, North Carolina, 
North Dakota, Ohio, Oklahoma, 
South Dakota, Utah and Wyoming. 

Municipal sales taxes currently 
effective include those of New 
York City and New Orleans. 

A significant fact in connection 
with the new Louisiana sales tax 
measure is that the state previous- 
ly thad a state sales and use tax 
but abandoned it in 1940. Thus, it 
would appear that merely because 
some Other states have previously 
abandoned the sales tax, there is 
no certainty that they may not 
again return to the sales tax list 
under present conditions. 


Wilson 
(Continued from Page 1) 
405,560 worth of products in Oc- 
tober, a new all-time high for the 
company. Employment currently 
is at an all-time high of 356,705. 
Although he declared that the 
labor shortage outlook in Detroit 
had been “much overdrawn,” Wil- 
son said that GM’s production and 
employment will continue to in- 
crease through 1943 although the 
reshuffling of war output sched- 
ules will slow up this acceleration. 
He disclosed that truck sched- 
ules already had been cut “quite 
seriously,” and that GM “expects 
some cutbacks in shell production, 
but nothing serious. He _ said 
there would be some diversion of 
employment into the aviation 
plants and some conversion of 
plant facilities. In other plants 
where the pressure may be lifted 
by the reshuffling, he said it will 
be possible to schedule a more 

reasonable work week. 

Wilson declared that the re- 
shuffling of war production is 
not due to poor planning in 
Washington, as some have 
charged. 

“We are always faced with 
changing military requirements,” 
he noted. 


Let State Test Tires, 
N. J. Dealers Urge 


ELIZABETH, N. J.—Impending 
use of tire dealers as tire inspec- 
tors in OPA’s mileage rationing 
program was protested Nov. 2 by 
the Union County Automotive 
Trade Assn., which urged that 
state automobile inspection sta- 
tions be used instead. 

Motorist would feel obliged to 
buy from dealers who, as inspec- 
tors, had given their applications 
approval, it was asserted by the 
association in a letter sent to 
State OPA Director James Kerney 
and to local rationing boards in 
Union County. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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BRIG. GEN. RAYMOND F. FOWLER, chief of the supply division, office, 


chief of engineers, United States Army (left), hands John 
the Army-Navy 


of B. F. Goodrich Co., 


Collyer, president 


“E” flag at formal ceremonies in 


which the award was presented the company and all its Akron employes. 











Bendix Cites i Facts 
In U.S. Anti-Trust Suit 


DETROIT.—Replying to the U. 
S. department of justice’s anti- 
trust suit charging Bendix Avia- 
tion Corp. with 
violating anti- 
trust and tariff 
laws through ille- 
gal international 
agreements on 
aviation equip- 
ment, E. R. 
Breech, president 
of Bendix, last 
week issued the 
following _ state- 
ments: 

“The  Depart- 
ment of Justice 
conducted an investigation of our 
company before a Federal Grand 
Jury in New York from June, 1941, 
to March, 1942. Over 25,000 pages 
of the company’s documents were 
taken from its files in that inves- 
tigation. Our executive assistants 
spent more than eleven hundred 
full days’ time in connection with 
the case. 

“No indictment was_ returned 
and the department then threa- 
tened a _ civil action. To avoid 
wasting time of our executives on 
an anti-trust investigation, instead 
of concentrating on manufactur- 
ing and perfecting airplane instru- 
ments and other accessories, with 
which to fight the war, we entered 
into negotiation for a consent 
decree, as suggested by the Anti- 
trust division. 

“None of the agreements that was 
criticized was any longer operative 
and hence the whole controversy 
was moot. We had virtually 
reached an agreement when the 
department refused to settle unless 
we agreed to give license on all 
our patents to anyone that wanted 
them, with the Department of 





E. R. Breech 


Demand Grows 
For Small Cars 
In British Isles 


LONDON—(UTPS) — Following 
the announcement of new gasoline 
cuts, there has been an increased 
demand for low-powered cars, and 
leading automobile authorities are 
urging the need for control to pre- 
vent prices rising beyond reason. 

There are plenty of second-hand 
small cars on the market, but there 
is a definite shortage of low-mile- 
age makes—those which have done 
not more than 5,000 miles. A heavy 
demand for these by  big-car 
owners is already beginning, and if 
the government does not fix prices 
promptly it is likely that higher 
figures will have to be paid for 
used eight- or 10-horsepower jobs 
than was paid originally for 30-h.p. 
models when they were new. 


Gasoline allowances are to be 
cut, beginning with next month’s 
issue Of coupons for use in Decem- 
ber, January, and February. The 
cut will be 10 percent in normal 
allowances and more on the larger 
ones. A government statement says 
that motorists on war work who 
receive E coupons will get less for 
their journeys and they are asked 
to use public transport to a greater 
extent. 


Justice as arbiter of the amount of 
royalty. 

“We are freely giving licenses 
for the duration of the war, but 
the department demanded that we 
do this for all time to come. This 
was, in our Opinion, an utterly 
illegal demand that no court should 
ever approve, but neverless it was 
the price demanded by the depart- 
ment in order that we might con- 
centrate on wining this war. 

“The agreements were all made 
prior to the commencement of the 
present hostilities, and through 
many of them the company 
secured from foreign companies 
information and rights which have 
been of great military value to the 
armed forces of this country. No 
better proof of this can be offered 
than the admittedly vital contri- 
bution that Bendix aircraft instru- 
ments and devices are making in 
the excellent performance of our 
aircraft in actual’ combat. 

“The institution of a suit at this 
time involving as it does agree- 
ments which are inoperative and 
questions which are moot by 
reason of the war, is nothing short 
of tragic for the reason that the 
defense of the company will con- 
sume much needed time of already 
over-worked executives who should 
continue to devote their entire 
time to the war effort.” 






5-Year Boom 
Seen for Cars 


After War 


BUFFALO, N. Y.—A tremendous 
“boom” in the automobile business 
for at least five years after the 
end of the war was predicted here 
by N. C. Dezendorf, assistant to 
R. H. Grant, vice-president in 
charge of sales of General Motors 
Corp. 

Dezendorf told the General Mo- 
tors Club of Buffalo that it will 
take “at least 2% years to fill the 
vacuum left in automobile produc- 
tion by the war.” 

“We should have at least a five- 
year boom if the war ends reason- 
ably early, say at the end of 1944,” 
Dezendorf said, pointing out that 
the greatest backlog of purchas- 
ing power in the nation’s history 
is now being created through War 
Bond purchases. 


Studebaker Names Read 


To Phila. Post 


SOUTH BEND.—Appointment of 
G. E. Read as regional manager of 
the Philadelphia territory for Stu- 
debaker is announced by K. B. 
Elliott, vice-president of the com- 
pany. 

Read succeeds W. K. Erdman, 
who resigned recently to accept a 
major’s commission in the Army 
of the United States. 





No Accidents 


DETROIT.—A million miles without 
an accident, is the record just com- 


paetee by Harold Harris, who has been 
n the service of Geo. F. Alger Co., 
Detroit, for 16 years, according to A. 
C. Scott, Alger vice-president and gen- 
eral manager. 
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(Continued from Page 2) 


months ago. However, this is a these districts. The r 

result of action taken by WPB to| that shortly a idiecienn, die 
restrict tonnage of steel which can| craft War Production Council will 
be purchased so that it may be re-| be organized, and the logical step 
lated more closely to available| from there would be coordination 
supply. . the activities of the three coun- 
cils. 

Already the groundwork is be- 
ing laid for cooperation between 
the aircraft war councils and the 
automotive war council, follow- 
ing a trip to the west coast by 
George Romney, director of the 
latter group. The entire activity 
seems to presage the end of the 
Aeronautical Chamber of Com- 
merce, 22-year-old trade associa- 
tion of the aviation industry. 






























* * 


Labor Shortage 


Now Unlikely 

THIS SUBJECT is of immediate 
interest to the many plants com- 
prising the automotive industry, 
because it probably means that 
estimates of manpower require- 
ments in the months ahead have 
been exaggerated and will now 
have to be trimmed back. 

In the Detroit area, there is 
no acute shortage of manpower 
in war plants now, and in view 
of reduced production schedules, 
any such shortage has been in- 
definitely postponed, These state- 
ments may be taken as coming 
“right from the feedbox.” 


G.M. EMPLOYES in armed services 


exceed two divisions. Alfred P. Sloan 
ir. (left), chairman, and C. E. Wilson, 
president of General Motors, examine 
the corporation’s service flag just be- 
fore its raising at the company’s New 
York headquarters, 1775 Broadway. 
“The 32,882 GM employes already in 
our Armed Forces are in addition to 
the 104 GM plants and operating units 
in 46 cities and 13 states on war pro- 


Hardeman Named 


COLUMBIA, S. C.—Appointment of 
W. L. Hardeman of Newberry to serve 
as director of the motor vehicle divi- 
sion of the South Carolina nighwey 
Fe Rarement is announced by J. . 


liamson, chief highwa commis- ” 
sioner. Hardeman, who has been with | auction,” Wilson stated. 
Overtooled the department since 1923 and since 
last December had been serving as It costs you about a penny-a-day to 
On Tanks assistant to the director, succeeds A.| keep abreast of the automotive news— 


W. Bohlen, resigned. better renew NOW! 


PRINCIPAL REDUCTION in 
production schedules has been in 
various classifications of ordnance, 
including trucks, jeeps, other types 
of wheeled vehicles, tanks, ma- 
chine guns, shells, etc. Reasons 
ascribed to the reductions center 
on two factors: (1) That ample 
quantities of many products are 
now on hand, in view of definite 
knowledge as to the ultimate size 
of the army; and (2) production 
emphasis has been shifted from 
ordnance to aircraft which are 
now the country’s No. 1 fighting 
weapon, as far as production pri- 
ority is concerned. 

Unfortunately this shift in em- 
phasis to aircraft does not mean 
that the bulk of materials now 
being made for ordnance items 
can automatically be transferred 
to aircraft use. For example, it 
is a little difficult to see how the 
capacity for rolling and heat 
treating thousands of tons of 2- 
inch armor plate, or even the 
machinery which is now used to 
fabricate this armor plate, can 
be switched over to aircraft, 
which uses only light armor and 
this sparingly. In fact, it appears 
that little material or equipment 
going into the manufacture of 
tanks will be applicable to sup- 
plying aircraft components. Yet 
tank production has been scaled 
back appreciably. 

The obvious conclusion is that 
the country is overtooled on tanks. 
Ordnance officers even admit this, 
but they say they would rather see 
the country overtooled on tanks 
than to lack facilities if they should 
be needed because of some sudden 
shift in military tactics or strategy. 

* 


























Equivalent 


To 93 Cars 

THE MOTOR industry is ac- 
knowledged to be making a major 
contribution to aircraft produc- 
tion. Statistics indicate it will 
furnish about 25 percent of this 
year’s total aircraft output, in 
terms of dollar value; further that 
total dollar value of aircraft out- 
put will be equal to the highest 
dollar value of automotive produc- 
tion in the 40 years of the auto- 
motive industry. 

It is interesting to do a little 
juggling of figures on this score 
to compare the relative value of | 
airplanes vs. automobiles. Plane 
output this year will run to about 
50,000 units, ranging from small 
training planes to the large 4- 
motor Flying Fortresses. Peak 





put came in 1941 when the figure 
was over $3,700,000,000, represent- 
ing 4,838,561 cars and trucks or 
a unit value of about $800. Divide 
50,000 into the same dollar value 
and you get a unit value of 
$74,000. This makes one plane at 
today’s prices the equivalent of 
93 automobiles at 1941 wholesale 


rices. 
P ES ok K 


More Cooperation 


In Offing 

TAKING A CUE from the auto- 
motive industry, the mushrooming 
aircraft industry has organized 
war production councils on both 
the east and west coasts to facili- 
tate the exchange of technical in- 
formation between companies in 





Okla. Cites Law— 


Ford Dealer Denied License 


To Sell Other Makes 


Special to Automotive News 

OKLAHO CITY.— The state 
supreme court has denied Fred 
Jones, local and Tulsa automobile 
dealer, the right to have an auto- 
mobile dealers license to sell any- 
thing but Ford cars. 


In affirming the action of the 
tax commission in refusing Jones 
a dealer’s license to sell other than 
Ford cars, the court sustained the 
constitutionality of a legislative 
act which directs the tax commis- 
sion to issue licenses to dealers 
who have a sales contract with the 
makers of cars. 

Jones long has been a Ford 
dealer in Oklahoma. Last May he 
purchased 100 cars of eight dif- 
ferent makes and asked a dealer’s 
license so he could sell them. 

The tax commission refused to 
give him a license for these 100 
cars on the grounds that he had 
no sales contract with the manu- 
facturers of the other makes of 


| Reaping te rewards 


ofa M-year-old 
PouGy « 





cars. Jones appealed to the su- 
preme court and contended that 
he was denied the equal protection 
clause to the fourteenth amend- 
ment to the United States con- 
stitution. 

In writing the unanimous opin- 
ion of the court, Justice Monroe 
Osborn said “the legislative act 
is not an arbitrary and unreason- 
able act since it appears to have 
a reasonable relation to a whole- 
some public purpose.” 

Jess Dunn, chairman of the tax 
commission, said that the whole 
purpose of the act and the rules 
of the commission to prevent un- 
scrupulous perscns from palming 
off bad cars on the public. But of 
course, he said, this does not apply 
to such reputable dealers as Jones. 

“Had Jones a sales contract with 
the manufacturers of these dif- 
ferent makes of cars, the commis- 
sion would have been happy to 
give him the dealer’s license.” 








No group in the automotive industry has a better 
reputation among its owners than the Cadillac 
dealer organization. It is a reputation that has 
been forty years in the making—and its founda- 


tion is a genuine regard for the customer’s satis- 


faction and welfare. 


Such a relationship is especially valuable today, 


when restricted business makes service volume 


absolutely essential to a profitable dealer oper- 
ation. And Cadillac dealers are holding the largest 


percentage of owner service known in the automotive 


industry. 


A long-established factory 


policy of providing 


adequate supplies of replacement parts has put 


Cadillac dealers in an excellent position for con- 


tinuing this fine relationship. Throughout the 


emergency, they should enjoy the fruits of the 


owner loyalty they have built so carefully over so 


many years. 
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Shrinking Revenue Blamed— 





More Sales Tax Bills 
On the Horizon 


Special to Automotive News 

NEW YORK.—Shrinking yields 
from state automotive and other 
taxes, adversely affected by war- 
time conditions, are expected by 
observers to give birth to pressure 
for enactment of new sales tax 
laws in a number of state legisla- 
tures next year. 


Probability of such a trend was 
indicated by the recent expression 
of belief by Delaware State Tax 
Commissioner James P. Truss that 
a state sales tax would be the 
most adaptable means for making 
up the loss of revenue in Delaware 
from gasoline and income taxes. 

Noting in an address in Wil- 
mington before the Delaware Con- 
ference on Social Work that state 
revenues were expected to fall off 
sharply because of reduced re- 
ceipts from the state gasoline tax, 
income tax and possibly the racing 
levy, Commissioner Truss added: 


“The sales tax is the next logi- 


cal step. Because of the present 
high federal income tax we would 
receive little revenue by increas- 
ing the rates in the _ higher 
brackets. The sales tax is the best 
present type of tax because of its 
anti-inflationary effect, and it is 
the least burdensome because it 
gives the person the choice of 
whether he should pay it. More- 
over, it is of the same general type 
as the gasoline tax, the reduction 
of whose returns make it neces- 
sary. Whether it is politically pos- 
sible I do not know.” 

Similar views have been ex- 
pressed by officials in other 
states. In Massachusetts, for 
example, State Tax Commissioner 
Henry F. Long some months ago 
asserted that the sales tax is the 
only avenue of new revenue unless 
it wanted to increase the present 
state tax assessment. He added at 
that time, however, that he did 
not intend to personally campaign 


Factory 
Cooperation for 


| Auitiac Dealers 


Continues in 1943 





Some of the plans and pro- 
grams sponsored by Pontiac 
in the interest of and for the 
help of Pontiac dealers are as 


follows: 


...mewspaper advertising featuring the dealers’ service 


and parts facilities will continue to run at regular intervals 


in a list of more than 1800 newspapers. 


... mew, potent service direct mail campaigns are already 


available to start off the new year—and additional direct 


mail will be developed for the entire year. 


... the Factory Field organization continues active, working 
with and for dealers to help them meet new sales, service 
and business management problems as they arise. 


Pontiac is living up to its announced intention to do every- 
thing possible to encourage and help its dealers meet the 
unusual conditions of the day. As a result of this, and the 


most intelligent effort on the part of the dealers themselves, 


Pontiac dealers are serving well their owners and the 
general public—and by far the largest majority are actually 


making money. 


| Povittac 


PONTIAC MOTOR DIVISION, GENERAL MOTORS CORPORATION 


for a state sales tax, as he has in | 
the past. 

With gasoline rationing placed 
on a nationwide basis, the heavy . 


shrinkage of gasoline tax revenues | 


which has been felt for some 
months by Eastern states. will 
become common throughout the: 
country and the search for new 
revenues’ may be widely stimu- 
lated. That general sales taxes or 
so-called “luxury” sales taxes on | 
selected articles will be sought | 


a number of the states not already 
levying such taxes is regarded as | 
a virtual certainty. Observers also | 
anticipate, however, that such pro- 
posals will meet strong public 
opposition which will demand that 
state expenditures be pared to the 
bone and taxes kept at a minimum 
to make easier the burden of in- 
creased federal levies. 


The number of states curgently 
levying general sales taxes was 
increased to 23 this year Louisiana 
enacted as a “war emergency” 
measure, a new 1 percent sales and 
use tax. Other states now levying 


sales taxes include Alabama, 
Arizona, Arkansas, California, 
Colorado, Illinois, Indiana, Iowa, 
Kansas, Michigan, Mississippi, 
Missouri, New Mexico, North 
Carolina, North Dakota, Ohio, 
Oklahoma, South Dakota, Utah, 
Virginia, Washington, West Vir- 


ginia and Wyoming. 

Use taxes, whose major purpose 
is to help eliminate tax evasion 
made possible by crossing a state 
line to buy in a “taxless” state. 
are found in 16 states—Alabama, 
California, Colorado, Iowa, Kansas, 
Louisiana Michigan, Mississippi, 
New Mexico, North Carolina, 
North Dakota, Ohio, Oklahoma, 
South Dakota, Utah and Wyoming. 

Municipal sales taxes currently 
effective include those of New 
York City and New Orleans. 

A significant fact in connection 
with the new Louisiana sales tax 
measure is that the state previous- 
ly thad a state sales and use tax 
but abandoned it in 1940. Thus, it 
would appear that merely because 
some other states have previously 
abandoned the sales tax, there is 
no certainty that they may not 
again return to the sales tax list 
under present conditions. 


Wilson 
(Continued from Page 1) 
405,560 worth of products in Oc- 
tober, a new all-time high for the 
company. Employment currently 
is at an all-time high of 356,705. 
Although he declared that the 
labor shortage outlook in Detroit 
had been “much overdrawn,” Wil- 
son said that GM’s production and 
employment will continue to in- 
crease through 1943 although the 
reshuffling of war output sched- 
ules will slow up this acceleration. 
He disclosed that truck sched- 
ules already had been cut “quite 
seriously,” and that GM “expects 
some cutbacks in shell production, 
but nothing serious. He _ said 
there would be some diversion of 
employment into the aviation 
plants and some conversion of 
plant facilities. In other plants 
where the pressure may be lifted 
by the reshuffling, he said it will 
be possible to schedule a more 

reasonable work week. 

Wilson declared that the re- 
shuffling of war production is 
not due to poor planning in 
Washington, as some have 
charged. 

“We are always faced with 
changing military requirements,” 
he noted. 


Let State Test Tires, 
N. J. Dealers Urge 


ELIZABETH, N. J.—Impending 
use of tire dealers as tire inspec- 
tors in OPA’s mileage rationing 
program was protested Nov. 2 by 
the Union County Automotive 
Trade Assn., which urged that 
state automobile inspection sta- 
tions be used instead. 

Motorist would feel obliged to 
buy from dealers who, as inspec- 
tors, had given their applications 
approval, it was asserted by the 
association in a letter sent to 
State OPA Director James Kerney 
and to local rationing boards in 
Union County. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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BRIG. GEN. RAYMOND F. FOWLER, chief of the supply division, office, 


chief of engineers, United States Army (left), hands John 
Army-Navy 


of B. F. Goodrich Co., the 


Collyer, president 
“EK” flag at formal ceremonies in 


which the award was presented the company and all its Akron employes. 








Bendix Cites Facts 
In U.S. Anti-Trust Suit 


DETROIT.—Replying to the U. 
S. department of justice’s anti- 
trust suit charging Bendix Avia- 
tion Corp. with 
violating anti- 
trust and tariff 
laws through ille- 
gal_ international 
agreements on 
aviation equip- 
ment, E. 
Breech, president 
of Bendix, last 
week issued the 
following _ state- 
ments: 

“The  Depart- 
ment of Justice 
conducted an investigation of our 
company before a Federal Grand 
Jury in New York from June, 1941, 
to March, 1942. Over 25,000 pages 
of the company’s documents were 
taken from its files in that inves- 
tigation. Our executive assistants 
spent more than eleven hundred 
full days’ time in connection with 
the case. 

“No indictment was returned 
and the department then threa- 
tened a _ civil action. To avoid 
wasting time of our executives on 
an anti-trust investigation, instead 
of concentrating on manufactur- 
ing and perfecting airplane instru- 
ments and other accessories, with 
which to fight the war, we entered 
into negotiation for a _ consent 
decree, as suggested by the Anti- 
trust division. 

“None of the agreements that was 
criticized was any longer operative 
and hence the whole controversy 
was moot. We had virtually 
reached an agreement when the 
department refused to settle unless 
we agreed to give license on all 
our patents to anyone that wanted 
them, with the Department of 





E. R. Breech 


Demand Grows 
For Small Cars 
In British Isles 


LONDON—(UTPS) — Following 
the announcement of new gasoline 
cuts, there has been an increased 
demand for low-powered cars, and 
leading automobile authorities are 
urging the need for control to pre- 
vent prices rising beyond reason. 

There are plenty of second-hand 
small cars on the market, but there 
is a definite shortage of low-mile- 
age makes—those which have done 
not more than 5,000 miles. A heavy 
demand ffor these by  big-car 
owners is already beginning, and if 
the government does not fix prices 
promptly it is likely that higher 
figures will have to be paid for 
used eight- or 10-horsepower jobs 
than was paid originally for 30-h.p. 
models when they were new. 


Gasoline allowances are to be 
cut, beginning with next month’s 
issue of coupons for use in Decem- 
ber, January, and February. The 
cut will be 10 percent in normal 
allowances and more on the larger 
ones. A government statement says 
that motorists on war work who 
receive E coupons will get less for 
their journeys and they are asked 
to use public transport to a greater 
extent. 


Justice as arbiter of the amount of 
royalty. 

“We are freely giving licenses 
for the duration of the war, but 
the department demanded that we 
do this for all time to come. This 
was, in our opinion, an utterly 
illegal demand that no court should 
ever approve, but neverless it was 
the price demanded by the depart- 


R.| ment in order that we might con- 


centrate on wining this war. 

“The agreements were all made 
prior to the commencement of the 
present hostilities, and through 
many of them the company 
secured from foreign companies 
information and rights which have 
been of great military value to the 
armed forces of this country. No 
better proof of this can be offered 
than the admittedly vital contri- 
bution that Bendix aircraft instru- 
ments and devices are making in 
the excellent performance of our 
aircraft in actual’ combat. 

“The institution of a suit at this 
time involving as it does agree- 
ments which are inoperative and 
questions which are moot by 
reason of the war, is nothing short 
of tragic for the reason that the 
defense of the company will con- 
sume much needed time of already 
Over-worked executives who should 
continue to devote their entire 
time to the war effort.” 






3-Year Boom 
Seen for Cars 


After War 


BUFFALO, N. Y.—A tremendous 
“boom” in the automobile business 
for at least five years after the 
end of the war was predicted here 
by N. C. Dezendorf, assistant to 
R. H. Grant, vice-president in 
charge of sales of General Motors 
Corp. 

Dezendorf told the General Mo- 
tors Club of Buffalo that it will 
take “at least 2% years to fill the 
vacuum left in automobile produc- 
tion by the war.” 

“We should have at least a five- 
year boom if the war ends reason- 
ably early, say at the end of 1944,” 
Dezendorf said, pointing out that 
the greatest backlog of purchas- 
ing power in the nation’s history 
is now being created through War 
Bond purchases. 


Studebaker Names Read 
To Phila. Post 


SOUTH BEND.—Appointment of 
G. E. Read as regional manager of 
the Philadelphia territory for Stu- 
debaker is announced by K. B. 
Elliott, vice-president of the com- 
pany. 

Read succeeds W. K. Erdman, 
who resigned recently to accept a 
major’s commission in the Army 
of the United States. 





No Accidents 


DETROIT.—A million miles without 
an accident, is the record just com- 
leted by Harold Harris, who has been 
n the service of Geo. F. Alger Co., 
Detroit, for 16 years, according to A. 
C. Scott, Alger vice-president and gen- 
eral manager. 
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(Continued from Page 2) 


months ago. However, this is a 
result of action taken by WPB to 
restrict tonnage of steel which can 
be purchased so that it may be re- 
lated more closely to available 


supply. 2 


Labor Shortage 


Now Unlikely 

THIS SUBJECT is of immediate 
interest to the many plants com- 
prising the automotive industry, 
because it probably means that 
estimates of manpower require- 
ments in the months ahead have 
been exaggerated and will now 
have to be trimmed back. 


In the Detroit area, there is 
no acute shortage of manpower 
in war plants now, and in view 
of reduced production schedules, 
any such shortage has been in- 
definitely postponed, These state- 
ments may be taken as coming 
“right from the feedbox.” 


Overtooled 


On Tanks 

PRINCIPAL REDUCTION in 
production schedules has been in 
various classifications of ordnance, 
including trucks, jeeps, other types 
of wheeled vehicles, tanks, ma- 
chine guns, shells, etc. Reasons 
ascribed to the reductions center 
on two factors: (1) That ample 
quantities of many products are 
now on hand, in view of definite 
knowledge as to the ultimate size 
of the army; and (2) production 
emphasis has been shifted from 
ordnance to aircraft which are 
now the country’s No. 1 fighting 
weapon, as far as production pri- 
ority is concerned. 

Unfortunately this shift in em- 
phasis to aircraft does not mean 
that the bulk of materials now 
being made for ordnance items 
can automatically be transferred 
to aircraft use. For example, it 
is a little difficult to see how the 
capacity for rolling and heat 
treating thousands of tons of 2- 
inch armor plate, or even the 
machinery which is now used to 
fabricate this armor plate, can 
be switched over to aircraft, 
which uses only light armor and 
this sparingly. In fact, it appears 
that little material or equipment 
going into the manufacture of 
tanks will be applicable to sup- 
plying aircraft components. Yet 
tank production has been scaled 
back appreciably. 

The obvious conclusion is that 
the country is overtooled on tanks. 
Ordnance officers even admit this, 
but they say they would rather see 
the country overtooled on tanks 
than to lack facilities if they should 
be needed because of some sudden 
shift in military tactics or strategy. 

ok 


Equivalent 


To 93 Cars 

THE MOTOR industry is ac- 
knowledged to be making a major 
contribution to aircraft produc- | 
tion. Statistics indicate it will | 
furnish about 25 percent of this 
year’s total aircraft output, in 
terms of dollar value; further that 
total dollar value of aircraft out- 
put will be equal to the highest 
dollar value of automotive produc- 
tion in the 40 years of the auto- 
motive industry. 

It is interesting to do a little 
juggling of figures on this score 
to compare the relative value of | 
airplanes vs. automobiles. Plane 
output this year will run to about 
50,000 units, ranging from small 
training planes to the large 4- 
motor Flying Fortresses. Peak 





- dollar value of automotive out- 


put came in 1941 when the figure 
was over $3,700,000,000, represent- 
ing 4,838,561 cars and trucks or 
a unit value of about $800. Divide 
50,000 into the same dollar value 
and you get a unit value of 
$74,000. This makes one plane at 
today’s prices the equivalent of 
93 automobiles at 1941 wholesale 


prices. So 


More Cooperation 


In Offing 

TAKING A CUE from the auto- 
motive industry, the mushrooming 
aircraft industry has organized 
war production councils on both 
the east and west coasts to facili- 
tate the exchange of technical in- 
formation between companies in 



















these districts. The report is heard 
that shortly a Midwestern Air- 
craft War Production Council will 
be organized, and the logical step 
from there would be coordination 
= the activities of the three coun- 
cils. 

Already the groundwork is be- 
ing laid for cooperation between 
the aircraft war councils and the 
automotive war council, follow- 
ing a trip to the west coast by 
George Romney, director of the 
latter group. The entire activity 
seems to presage the end of the 
Aeronautical Chamber of Com- 
merce, 22-year-old trade associa- 
tion of the aviation industry. 





Hardeman Named 


COLUMBIA, S. C.—Appointment of 
W. L. Hardeman of Newberry to serve 
as director of the motor vehicle divi- 
sion of the South Carolina highwa 
department is announced by J. gq 
Williamson, chief highway ‘commis- 
sioner. Hardeman, who has been with 
the department since 1923 and since 
last December had been ae os 

s 


assistant to the director, succee 


W. Bohlen, resigned. 




















G.M. EMPLOYES in armed services 


exceed two divisions. Alfred P. Sloan 
ir. (left), chairman, and C. E. Wilson, 
president of General Motors, examine 
the corporation’s service flag just be- 
fore its raising at the company’s New 
York headquarters, 1775 Broadway. 
“The 32,882 GM employes already in 
our Armed Forces are in addition to 
the 104 GM plants and operating units 
in 46 cities and 13 states on war pro- 
duction,’’ Wilson stated. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 
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Ford Dealer Denied License 
To Sell Other Makes 


Special to Automotive News 

OKLAHOMA CITY.—The state 
supreme court has denied Fred 
Jones, local and Tulsa automobile 
dealer, the right to have an auto- 
mobile dealers license to sell any- 
thing but Ford cars. 

In affirming the action of the 
tax commission in refusing Jones 
a dealer’s license to sell other than 
Ford cars, the court sustained the 
constitutionality of a legislative 
act which directs the tax commis- 
sion to issue licenses to dealers 
who have a sales contract with the 
makers of cars. 

Jones long has been a Ford 
dealer in Oklahoma. Last May he 
purchased 100 cars of eight dif- 
ferent makes and asked a dealer’s 
license so he could sell them. 

The tax commission refused to 
give him a license for these 100 
cars on the grounds that he had 
no sales contract with the manu- 
facturers of the other makes of 


cars. Jones appealed to the su- 
preme court and contended that 
he was denied the equal protection 
clause to the fourteenth amend- 
ment to the United States con- 
stitution. 

In writing the unanimous opin- 
ion of the court, Justice Monroe 
Osborn said “the legislative act 
is not an arbitrary and unreason- 
able act since it appears to have 
a reasonable relation to a whole- 
some public purpose.” 

Jess Dunn, chairman of the tax 
commission, said that the whole 
purpose of the act and the rules 
of the commission to prevent un- 
scrupulous persons from palming 
off bad cars on the public. But of 
course, he said, this does not apply 
to such reputable dealers as Jones. 

“Had Jones a sales contract with 
the manufacturers of these dif- 
ferent makes of cars, the commis- 
sion would have been happy to 
give him the dealer’s license.” 





| Reaping ne rewards 


ofa Mll-year-old 
Policy ; 








No group in the automotive industry has a better 
reputation among its owners than the Cadillac 
dealer organization. It is a reputation that has 
been forty years in the making—and its founda- 


tion is a genuine regard for the customer’s satis- 


faction and welfare. 


industry. 


many years. 


Such a relationship is especially valuable today, 
when restricted business makes service volume 
absolutely essential to a profitable dealer oper- 
ation. And Cadillac dealers are holding the largest 


percentage of owner service known in the automotive 


A long-established factory policy of providing 
adequate supplies of replacement parts has put 
Cadillac dealers in an excellent position for con- 
tinuing this fine relationship. Throughout the 
emergency, they should enjoy the fruits of the 
owner loyalty they have built so carefully over so 
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OPA Thinks So After 


PEORIA, Ill—OPA officials re- 
gard their “carless Tuesday” ex- 
periment in curtailing automobile 
traffic in Peoria as an answer to 
critics of nation-wide gasoline 
rationing. : 

They said the test, the first of 
its kind, showed that effective 
group riding could be formulated 
on short notice. 

Plans for the “carless Tuesday” 
experiment called for half of the 
motorists in this city of 125,000 to 
leave their cars in garages and to 
proceed with normal activity, using 
other transportation facilities. 


Participation was voluntary, but 
during the morning observers 
spotted only a few cars with odd- 
numbered licenses, which had been 
ruled off the streets, although more 
were noticed later in the day. 
Traffic counts indicated a 33 per- 
cent reduction for the complete 
day. 

Employers reported only a nor- 
mal amount of absenteeism and 


New Patent Ruling 

DETROIT.—AIll transactions between 
a oe or companies involv- 
ng U. S. patents and copyrights in 
foreign country or foreign 
national has an interest, now are sub- 
ject to control by Leo T. 
alien property custodian. Heretofore, 
this control has rested in the U. S. 
Treasury department. 


which an 


Crowley, 


‘Carless Day’ a Success? 


Cuts Traffic Count by 33% 





Experiment in Peoria 


said they had noticed no unusual 
number of tard yarrivals. 

Robert S. Betten, representing 
Leon Henderson, OPA administra- 
tor, said the experiment demon- 
strated that satisfactory “share-a- 
ride” plans could be _ prepared 
“overnight.” 

“With as little preparation as 
there was here,” he said, “the ex- 
periment was a marked success. 
It proved citizens could adapt 
themselves to the use of fewer 
automobiles. There is a need, how- 
ever, for a still greater develop- 
ment of the plans and a possibility 
that the number of passengers of 
each car will have to be increased.” 

Betten said the average number 
of persons riding in cars had risen 
from 2.29 Monday to 3.04 Tuesday. 
He believed the national average 
must be raised to four. 

Peak loads on public transporta- 
tion facilities fell below anticipated 
figures, but some crowded buses 
and street cars passed prospective 
riders waiting at street intersec- 
tions. 

The experiment was planned 
both to test the effectiveness of 
group riding plans and to demon- 
strate the need for tire conserva- 
tion to keep automobiles in opera- 
tion. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


NO SUMMER T00 HOT-- 


NO WINTER 


TOP LINE 


T00 COLD 





ANTI-RUST PERMANENT TYPE 


ANTI-FREEZE 


At last ... an anti-rust permanent type anti-freeze 
that will not boil away in the Summer or freeze 


in the Winter. 


One filling lasts the year! 


Thoroughly tested in laboratory tests, Top Line 
gives full protection against cracked blocks and 


broken radiators when used by directions. 


Safe, 


non-corrosive and odorless, Top Line contains no 
critical materials . .. no glycerine, ethelene 


glycol or alcohol. 


are “cleaning up” with this new anti-freeze. 


Dealers all over the country 


So 


jump on the Band Wagon .. . order now while 


we still have a supply. 


TOP LINE 


“CHEMICALS ## SOUTH: 


GAMBILL BUILDING 





NASHVILLE, TENNESSEE 





TIRE MEN DISCUSS FUTURE. 
Chicago’s Edgewater Beach Hotel stud 
merchandise and maintenance of vital wartime transportation. 


Currie B. Witt of Witt Tire Co., Tampa, Fla.; 
Tire Co., Providence, R. I.; Thomas E. Hogan president of the dealer council, 
of Thomas E. Hogan, Inc., of Boston; Car 

T. White, Motor Exchange Tire Co., Tulsa, Okla.; J. 
manager, Fisk tires; Melvin Shook, Shook Tire Co., Abilene, Tex.; A. N. 


Newark; I. 


assistant sales manager, Fisk tires; 


Bar Wynns, 


Temporary Panic 





St. Louis Motorists Rush 
To Sell Their Cars 


Special to Automotive News 

ST. LOUIS.—There has been an 
unprecedented rush of car owners 
in St. Louis and adjoining terri- 
tory to dispose of their machines 
as the gasoline rationing deadline 
nears. Dealers believe the current 
situation is a panicky one, and 
that it will return to normalcy 
after the gas rationing problem is 
fully understood. 


Dealers reported that the used 
car market has been none too 
steady for months but during the 
past 30 days they have been 
deluged with offers. Prices have 
dropped $75 to $100 on select cars, 
many dealers stated, while others 
said they were not interested in 
any cars. Dealers say select cars 
are sedans of the light, fewer- 
cylinder makes. Coupes, the heavier 
models and the more expensive 
cars have little market value. 


Gene Hartman, of St. Louis Mo- 
tor Sales, said that 75 percent of 
his sales during the past three 
months have been to war workers 
who believe they have a chance to 
obtain more gas than the run-of- 
the-mine owner. An executive of 
the Fred F. Vincel Motor Co., said 
he has had offers from 75 to 100 
Owners, in a week’s time, to pur- 
chase their cars. The same condi- 
tion was found at the Weber Im- 
plement and Auto Co. 


One dealer said that “the only 
thing we are interested in is a 
car that doesn’t use much gas and 
can carry a lot of riders. Other 
machines just offer a profit on 


Ample Road 


Funds Seen 


WASHINGTON.—Despite declin- 
ing highway revenues resulting 
from the rubber shortage and gaso- 
line rationing, ample funds prob- 
ably will be available for road 
maintenance during the next two 
years, according to a study by Dr. 
Richard H. Rush, of the U. S. 
department of commerce. Due to 
material and labor shortages, new 
construction is expected to be held 
to minimum needs. 

Shortage of labor and materials, 
increased commercial use of high- 
ways and increased maintenance 
needs. as irreplaceable roads reach 
the end of their normal lives, are 
among the major wartime mainte- 
nance problems listed by Dr. Rush. 


‘Speed Warden’ Device 


Offered by Goodrich 


AKRON.—Described as “a help 
for motorists in Overcoming the 
ingrained habit of fast driving” in 
complying with the 35-mile-per- 
hour conservation level, a new 
“speed warden” device has been 
developed by B. F. Goodrich Co., 
it is announced by John L. Collyer, 
president. 

The device can be installed on 
all accelerator pedals, it was 
stated. It is easily adjusted on a 
level road so that the driver is 
reminded when the car has reached 
the 35-mile speed. Use of the ‘war- 
den’ does not prevent the use of 
extra speed for safety in emer- 
gencies, it was emphasized. 
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The Fisk Dealer 
ied the dealer’s contribution to retail 


B & A Radio & Tire Co., Los Angeles. 

















Advisory Council at 


Left to right, 
Charles F. Reynolds, Reynolds 


y hwartz & Nagle, Inc., 
Schwartz, Schwartz Py = sales 
uy, 


Al Nielson, Sacramento, Calif., and 


their tire and scrap metal possi- 
bilities.” 

Anticipating a congestion in the 
public transportation field, Mayor 
William Dee Becker has called a 
meeting of the Mass Transporta- 
tion Committee to cope with the 
problem that will arise after gas 
rationing becomes effective and 
— the Christmas shopping 
rush. 


2 New Planes 
Are Announced 
By Stinson 


WAYNE, Mich—Two new air- 
planes—a “flying jeep” for the U.S. 
Army, designated as the L-5, and 
a navigation trainer for British 
naval pilots, designated as the 
AT-19— have been announced by 
the Stinson division of Vultee Air- 
craft, Inc. Both new planes are 
already in production. 


The L-5 was formally christened 
the “Sentinel” by Mrs. Eddie 
Stinson, widow of the famous fiy- 
er who was one of the founders 
of the plant that bears his name, 
and the AT-19 was christened the 
“Reliant” by Mrs. Richard M. 
Smeeton, wife of Lieut. Commond- 
er Smeeton, assistant naval at- 
tache for air at the British Em- 
bassy, Washington. 


The L-5 “Sentinel” is a small, 
rugged, highly maneuverable plane, 
designed to be the “eyes upstairs” 
of the artillery, tank corps, cavalry 
and infantry. Carrying a pilot and 
an observer and packed with radio 
equipment for communication with 
all types of ground units as well 
as with other planes, it can hover 
and maintain altitude at an ex- 
ceptionally low speed, while direct- 
ing artillery fire or the movement 
of tanks or troops below. 

The AT-19 is being built under 
the direction of the U. S. Army 
Air Forces but for assignment to 
the British government under the 
lend-lease agreement. It will be 
used for teaching British navy fly- 
ers aerial navigation. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew ! 





OPA Plans Big Check 


On Gas Stocks 


WASHINGTON. —An_ exten- 
sive drive to check the gasoline 
stocks and storage capacities of 
dealers and distributors will be 
made by OPA field staffs when 
nationwide mileage rationing 
goes into effect Dec. 1, OPA 
has announced. 

The drive will consist of 
checks throughout the country. 
All dealers and all distributors, 
except those distributors paying 
motor fuel taxes directly to a 
state, should register Dec. 1-2 
with their local War Price and 
Rationing Boards on _ forms 


available at their local boards. 
Registration forms will cover 
the storage capacities and 
amounts of gasoline on hand at 
12:01 a.m. Dec. 1, the date when 
nation-wide gasoline 
becomes effective. 


rationing 





OK’s Ellender 


Tire Measure 


WASHINGTON. — Following a 
score of hearings and a persistent 
campaign on the part of the Sen- 
ate Committee on Small Business, 
which sponsored the bill, the Sen- 
ate banking and currency com-~ 
mittee last week voted unanimously 
to report Senate Bill 2560 to the 
Senate with a favorable recom- 
mendation. 

This is the tire bill introduced 
last June by Senator Ellender, of 
Louisiana, intended to supply tires 
for thirty million civilian automo- 
biles. Its progress was held uv 
during the studies of the Baruch 
committee. Several of its recom- 
mendations have been adopted and 
are now being put into effect by 
Rubber Administrator William M. 
Jeffers. The bill in its present 
form retains the following features. 

1. A provision which would chan- 
nel all retail sales of new and 
rebuilt tires through independent 
concerns. 

2. Inspection, repair and servic- 
ing of tires will be placed com- 
pletely in the hands of the inde- 
pendents with one important ex- 
ception, which is that contracts in 
effect June 1, 1942, between manu- 
facturers and their customers on 
a mileage or rental basis will not 
be disturbed. 


3. Rubber Director Jeffers would 
be called upon to make a survey 
of the tire rebuilding equipment of 
the country to ascertain what 
facilities actually are available, and 
to what extent it may be necessary 
to redistribute this equipment 
throughout the country in order 
that it shall be at the places where 
the necessary work is to be done. 


4. The Rubber Director would 
be called upon to make a nation- 
wide inventory of stocks of tires 
and tubes now in the hands of 
dealers. 


The bill, it is pointed out, is 
designed to benefit immediately 
300,000 independent dealers in the 
automotive industry. In effect it 
would make practically every in- 
dependent tire dealer in the United 
States an inspector, subject, of 
course, to such regulations as may 
be prescribed by the rubber ad- 
ministration. In this connection 
an independent dealer is described 
specially as not including “any 
corporation directly or indirectly 
owned or controlled by another 
corporation which is not an inde- 
pendent tire dealer.” 


In the opinion of George J. 
Burger, of New York City, con- 
sultant to the independent tire 
dealers, who assisted the Senate 
Committee on Small Business in 
formulating and promoting the bill, 
“its approval by Congress. will 
place an obligation upon independ- 
ent small businessmen in the tire 
industry which I feel sure they will 
fulfill to the complete satisfaction 
of the motor transportation sys- 
tem of the country.” 

Senator Ellender is hopeful that 
the bill will go thcrough both 
bodies of Congress before the Janu- 
ary adjournment. 


Car Census in Britain 


LONDON.—(UTPS)—A census is now 
being taken of all laid up motor vehi- 
cles, including tires, under a new 


order just issued by the Ministry of 
Supply. The intention is to find out 
what vehicles and tires are available, 
and where they are stored, in order 
requisitioning becomes 

can be put into serv- 
elay, 


that 
necessary the 
ice without 

requirements. 
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USED CARS—SERVICE 
81-Day Supply in Chicago 
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Used Car Stock 


Increase Again 


CHICAGO.—On Nov. 1 there was 
an 81.2-day supply of used cars in 
Cook County, based on figures 
submitted by 184 dealers. 

Average sales during October 
were seven cars per dealer, com- 
pared to nine in September, and 14 
in August. There was again an 
average of 20 used cars per dealer 
on Nov. 1, compared to the same 
number on Oct. 1, and 19 on Sept. 
1 of this year. 

The 81-day supply was the high- 


No Changes 
In Rules For 
9 e 2 

East’s Driving 
WASHINGTON.—OPA decided 
officially last week that the rules 
on recreational and business driv- 
ing will not be changed in spite of 
the reduction in the value of “A” 
gasoline ration coupons in the 
East from four to three gallons 
each. The rules are: 

1. Holders of “A” gasoline books 
may use their rations for any pur- 
pose they choose, including such 
pleasures as driving to race tracks, 
although the government hopes 
that non-essential driving will be 
limited voluntarily. 

2. Holders of “B” and “C” books 
may use 90 miles per month of 
their driving for “other purposes” 
but must use all the remaining 
mileage permitted by their gasoline 
ration for “occupational driving.” 
Technically, this permits “B” and 
“C” book holders to do some 
pleasure driving, but officials said 
local ration boards were justified 
in being suspicious if cars using 
“B” and “C” rations appear at 
such places as race tracks. 


Buyer Gets $106 Judgment 
In Used-Tire Suit 


ST. LOUIS—A judgment for 
$106.40 was awarded Robert Loeser, 
Richmond Heights, Mo., by Justice 
of the Peace Leslie T. Lewis, in 
his suit against the J. S. Used Tire 
Store, Wellston, Mo., for charging 
him more than the price ceiling for 
two used tires. It was the first 
case of its kind in this area since 
the regulations of OPA became 
effective. 

Loeser testified he purchased the 
tires at $17.50 each, or $35 in all, 
whereby he should have been 
charged only $8.10 each. The over- 
charge was thus 18.80, and Loeser 
asked for triple damages. This was 
granted, plus $50 attorney fees. 
Jake Perlin, proprietor of the tire 
maintained he charged Loeser only 
store, denied Loeser’s charge and 
$7.50 for each tire. 











Denver Ready to Seize 
250 Tax-Arrear Junkers 


DENVER.—About 250 old auto- 
mobiles, upon which back taxes 
and license fees have not been paid, 
will be seized by the city and sold 
at auction as scrap, according to 
Manager of Revenue Frank E. 
Wilson. 

The action is in line with WPB 
campaign to turn in to the na- 
tional scrap pile all cars which are 
- longer a means of transporta- 
tion. 


est since June 1 of this year, and 
also compares unfavorably with 
the 35.4-days supply on Nov. 1 a 
year ago. 


1,400 Attend 
Chrysler Clinic 
In Montreal 


MONTREAL. — “The garage op- 
erator has a vital part to play in 
maintaining the essential vehicles 
which help keep our war produc- 
tion lines in operation,” said J. H. 
Hickey, general service manager of 
the Chrysler Corp., at the fourth 
annual garage operators’ clinic in 
the Mount Royal Hotel. 

More than 1,400 independent 


owners, fleet owners, car distribu-. 


tors and mechanics, from Montreal 
and vicinity, attended the meeting 
which was followed by a buffet 
supper and floor show. 

The program was sponsored by 
Modern Motor Sales, Ltd., the larg- 
est parts and accessories distribu- 
tors for Chrysler Corp. in Eastern 
Canada. 

Among the speakers were: P. O. 
Messier, director and general man- 
ager; E. B. Bender, district super- 
visor; A. Normandin, assistant 
parts sales manager, all of Modern 
Motor Sales, Ltd.; H. J. Moore, 
service promotion manager; P. 
Godin, regional service manager; 
R. A. Shelly, merchandising man- 
ager; G. Godin, city district super- 
visor, all of Chrysler Corp. 


Labor Problem 
Hits Pueblo 


PUEBLO, Colo.— Automobile 
dealers here are suffering an acute 
shortage of automobile mechanics 
and as a consequence this situation 
may be responsible for more cars 
going out of service than rubber 
or gasoline rationing. Several steps 
have been taken by local automo- 
bile firms to meet the problem, but 
none of them has completely met 
the shortage of help. 

One automobile firm, and one 
that isn’t a hole in the wall place, 
reported that it has been forced 
to suspend all repair operations 
for three weeks because of the 
inability to secure competent auto- 
mobile mechanics. The firm is now 
operating only on a “staggered” 
basis. Two men, who have other 
full-time jobs, are working part 
time at the firm’s service shop. 
Customers seeking complete over- 
hauls, cylinder reboring or other 
so-called “heavy” work are politely 
turned down. 

“All we can do is handle the 
light work such as ignition and 
carburetor repair,” this dealer ex- 
plained. 

Other shops are turning down 
complete overhaul jobs, because it 
is reasoned that is something that 
can wait for a while even if the 
car may burn lots of oil, gas and 
sound like a threshing machine. 
Only strictly essential work that 
is absolutely necessary to keep the 
car operating, is accepted in most 
places. 


To feel the pulse of the industry. 
consistent reading of Automotive News 
is a necessity. 





Help, Help! . 


The question of how many cars and trucks are actually laid up 
for want of replacement parts, is being handled in such general 


terms—and in such secrecy by 


those who should know—that 


Automotive News feels it would be a patriotic duty to gather as 


much bonafide data on the subject 


as possible. The most direct way 


to gather such data is to ask our thousands of dealer readers to 


write us and give us as much 


factual data on numbers and 


types of vehicles and needed parts as possible. 

Will you help us gather a fund of this information which will 
not be kept secret, but will be used to the end that these vehicles 
can be put back on the road inasfar as possible? 


And while you are at it, will 


you also send us data on any 


trucks and other automotive equipment still stored in abandoned 
CCC camps? Every once in a while, someone mentions the number 
of vehicles or tires that are hangovers from the CCC operations, 
which are still in the abandoned camps, deteriorating for lack 
of attention. 








RETOOLED for war production, the Ford 19-acre Twin Cities plant in 
St. Paul, now houses a school where Ford employes are ertrained for war 
work. After six to eight weeks at school, the workers join the assembly line 


to turn out war equipment. 


Here these peacetime Ford workers are shown 


as they weld war equipment at the Twin Cities plant. 


Group Works with ODT— 





Makers, Dealers to Seek 
Mechanic Shortage Relief 


Special to Automotive News 

WASHINGTON. Thoroughly 
alarmed by the growing nation- 
wide shortage of automobile re- 
pairmen, an emergency committee 
has been appointed to represent 
the automobile manufacturers and 
dealers of the country in efforts 
to seek solution for the problem. 

Alvan Macauley, president of the 
Automobile Council for War Pro- 
duction, has appointed the follow- 
ing group to represent the manu- 
facturers on the joint body; Joseph 
Little, General Motors Truck and 
Coach Co.; J. F. Page, Packard 
Motor Car Co., and V. E. Doonan, 
Ford Motor Co. 

David E. Castles, president of 
the National Automobile Dealers 
Assn., has appointed the following 
members of the committee to rep- 
resent the automobile dealers of 
the United States: Joseph M. Mid- 
dlebrook jr., Middlebrook Buick 
Co., Pittsburgh; Waverly G. King, 
Richmond Motors, Inc., Richmond, 
Va. and M. A. Anderson, Ander- 
son Motor Co., Baltimore. 

The committee was appointed 
at the suggestion of Otto S. Beyer, 
director, Division of Transport 
Personnel, ODT, and John L. 
Rogers, director of motor trans- 
port. 

The Divison of Transport Per- 
sonnel, in cooperation with other 
divisions of ODT, has set up man- 
power committees for various 
service branches of the _ trans- 
portation industry. 

The newly appointed committee 
to represent the automobile dealers 
and manufacturers is expected to 
function in a liaison capacity, pri- 
marily with the Division of Trans- 
port Personnel, (1) to consider 


Air Express Shipments 


Show 10% Gain 

NEW YORK.—Despite the loss 
of many normal air express ship- 
ments due to curtailment of civilian 
manufacture, air express handled 
in and out of the New York met- 
ropolitan area during October in- 
creased 10.7 percent over the same 
1941 month, the Air Express di- 
vision of Railway Express Agency 
announces. 

A total of 57,063 shipments were 
moved through the air express of- 
fice at LaGuardia Field, an in- 
crease of 5,520 shipments over 
October, 1941, the agency said. 


Obituaries— 


George M. Schebler 

INDIANAPOLIS.—George M. Scheb- 
ler, 77, inventor of the Schebler car- 
buretor, claimed to have been the first 
successful carburetor manufactured, 
died Nov. 16 in Batesville Hospital. He 
also was credited wth building the 
first V-12 type automobile engine. 


George H. Hunt 

DETROIT.—George H. Hunt, for 
many years a manufacturer's agent 
widely known in the automobile indus- 
try, died last Wednesday. Mr. Hunt 
is credited with introducing shatter- 
proof glass and the coincidental lock 
to the industry. | - 


Charles C. Gray 

EVERETT, Mass.—Charles C. Gray, 
for several years Automotive News 
circulation representative in Massachu- 
setts, is dead, following a sudden heart 
attack. Mr. Gray had a wide acquaint- 
ance among Bay State automobile 
dealers. 


manpower problems; (2) to study 
and make recommendations for 
action; and (3) to take the leader- 
ship for the industry in promoting 
and urging self-help and related 
measures to meet automobile main- 
tenance employe shortages. 
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Okla. Mechanics 


Become Scarce; 


Wages Soar 


OKLAHOMA CITY—Oklahoma’s 
crew of automobile mechanics has 
been cut 50 percent, independent 
garages are passing out of the pic- 
ture daily, and motorists are hav- 
ing to make “appointments” for 
service, according to A. R. Chris- 
tie, executive secretary of the 
Oklahoma State Automobile 
Dealers Assn. 

With many mechanics in the 
armed service, car dealers say the 
repair situation in this state is 
rapidly becoming critical. No fewer 
than 60 independent shops in Okla- 
homa City, now unable to get new 
parts from the new car establish- 
ments, which need the replacement 
parts themselves, have been closed 
for the duration, according to 
Christie. 

Now, working on _ percentage 
commission, some Oklahoma City 
car expert repairers are making 
upwards of $500 monthly, Christie 
said. 





Benson to Chek-Chart 


CHICAGO.—Arnon N. Benson_ has 
joined the staff of Chek-Chart rp., 
as business manager. Benson was gen- 
eral manager of the National Automo- 
bile Dealers Assn. from 1936 to 1939, 
and recently published the Automobile 
Dealers Market Record, a monthly 
used-car valuation service. 





It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew Ww! 


Q. HOW COLD IS 90° 


BELOW 


FREEZING? 


A. NOT COLD ENOUGH 
TO FREEZE 


LO:2OWE anti-rust 





PERMANENT TYPE 


ANTI-FREEZE 


Think of that! 


Lo-Zone anti-rust permanent type 


anti-freeze holds to 90 degrees below freezing! 
Guaranteed for a Full Year not to freeze, boil 


away, clog or vaporize. 


Safe, non-corrosive and 


odorless, Lo-Zone gives full protection against 


cracked blocks or broken radiators. 


Contains no 


critical materials . . . is not frozen either by the 


weather or the Government. 


We still have plenty 


on hand but can’t tell how long the supply will 
last . . . get your order in now! 


LO UE 





“CHEMICALS t& SOUTH 


117-119 NINTH AVE., NO. 


NASHVILLE, TENNESSEE 
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Special Rations for Mileage-Cut Trucks 





Truckin’ 


TS 
Who’s 
a Czar 


Spick 
and Span 


White’s 
Bauman 


By 
Jack Weed 


SEE by the papers that Presi- 

dent Roosevelt is against call- 
ing governmental department heads 
ezars. Webster defines a czar as an 
“absolute monarch.” On that basis 
I’m willing to go along with the 
President. Guess the only reason 
Jeffers and Eberstadt haven’t lost 
their claim to the title is that the 
farm bloc, Pelley or a union lob- 
byist hasn’t gotten to them yet. 
Judging from the records estab- 
lished by the rest of the pretenders 
who we writing machine pounders 
have labeled thus in our off mo- 
ments—give ’em time and they’ll 
be backing and filling too, like a 
— that has run up against a 
weir. 


Good God, let’s all pray that at 
least One beaucratic head carries 
through one promise that he has 
made to a suffering wartime pub- 
lic. Let’s hope that at least one 
of the men in authority, who has 
promised that our truck transpor- 
tation will be kept going for the 
duration, will see that the opera- 
tors of those essential transporta- 
tion vehicles get as much consid- 
eration and aid as the farmers, the 
rails or the candy makers. Unfilled 
promises won’t produce steering 
knuckle joints that are laying 
trucks up when they are needed 
to build airports, nor keep me- 
chanics working in their automo- 
tive maintenance stalls. 

* * * 

IN THE PURSUIT of a semi- 
trailer operation story I once vis- 
ited a dairy farm which the owner 
boasted was kept clean enough “to 
eat off the floor.” If Joe Brewer, 
the owner of that immaculate farm 
and also owner of the Pantlind 
Hotel in Grand Rapids, could have 
been with me a week ago Friday 
when I visited the Bendix West- 
inghouse plant in Elyria, O., he 
would have died of envy. It’s a 
wonder the gals who work there 

(See Truckin’, Page 17 Col. 1) 


Re Cross-Hauling, CWA— 





Trucks, Buses and Commercial Vehicles. 


War Dept. Threatens 
Truck Control 


Would Declare All Common Carriers 
In Army Service to Thwart ODT’s Plan 


Limiting Hauls to 250 


Miles 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—Unless trucks are left free from regula- 
tions with respect to distance over which they may operate, 
the War department will “declare all common carriers in 
interstate transportation in the service of the War depart- 
ment and immediately remove them from the influence or 
the control of any other agency,” it was asserted by the 
Transportation Corps, Traffic Control division of the War 
department, in addressing the concluding session of the 

-————_—_——_——— 


National Industrial Traffic 
League’s annual convention 


here last week. 

His warning was obviously 
aimed at a proposal that the 
Office of Defense Transportation 
issue an order, the effect of 
which would be to prohibit truck 
shipments in excess of 250 miles 
to any point served by railroad. 
The proposal has created a 
furore in trucking circles, which 
labeled it a behind-the-scenes at- 
tempt of the railroads to cripple 
the trucking industry under the 
specious plea to conserve equip- 
ment. 

The league, a shippers’ group, 
had been told at an earlier session 
of its conclave by ODT Director 
Joseph B. Eastman that he would 
review with “a wholly open mind” 
the truck mileage limitation pro- 
posal which, he said, “emanated 
from my staff, and not from the 
railroads.” ; 

No formal action was taken by 
the league on the issue, although 
it was discussed in closed session. 

“The War Department, in so far 
as the operation of commercial 
vehicles, common carriers in inter- 
state traffic is concerned, is Op- 
posed to any regulation,” Col. Wil- 
liamson declared. “Of the total of 
approximately 5,000,000 vehicles, 
motor trucks in operation today, 
there are less than 5 percent that 
are engaged in common carrier in- 
terstate transportation. So out of 
the total, we have a very small 
number that are really involved 
in this discussion. 

“Of the approximately 200,000 
vehicles, I dare say that 70 percent 
or better of the tonnage that they 
are handling today is involved 


| either directly or indirectly in the 


(Continued on Page 20, Col. 1) 


Eastman Is Disappointed 
At Truckers’ Attitude 


NEW YORK.—Praising the na- 
tion’s shippers for their coopera- 
tion in the war effort, Joseph B. 
Eastman, director of the Office of 
Defense Transportation, said last 
week he was disappointed with in- 
dustry’s attitude toward the ODT’s 
order designed to eliminate cross 
hauling and other excessive haul- 
ing of commodities. 

Eastman also took to task 
truckers who criticize another ODT 
order requiring certificates of war 
necessity. He said that neither he 
nor anyone else liked the order, but 
added he “could see no escape 


from it and we shall carry it out.” 

Referring to the cross hauling 
edict, Eastman said: “I have been 
disappointed with the attitude 





which the industries in general, 
thus far, seem to have taken. 
There can, I think, be little doubt 
that it is possible for many indus- 
tries to save considerable trans- 
portation if they will give serious 
attention to this matter, and with- 
out any undue hardship from the 
point of view of an all out war 
economy.” 

Speaking at the annual meeting 
of the National Industrial Traffic 
League, Eastman said the carriers 
of the country had accomplished 
great work since the beginning of 
the emergency “with the most re- 
markable help from shippers” in 
facing the limitations imposed by 
the rubber shortage and the reduc- 
tion of coastwise shipping. 


Transportation’s 
Control by U. S. 
Draws Opposition 


NEW YORK.—Strong opposition 
to government management of 
transportation was expressed in a 
statement of principles adopted by 
the National Industrial Traffic 
League at its two-day 35th annual 
meeting here. 

Criticizing the recent transpor- 
tation report of the National Re- 
sources Planning Board, the state- 
ment also asserted that post-war 
transportation planning should not 
be controlled by principles of 
“social economics.” 

Officers were re-elected by the 
league as follows: President, R. R. 
Luddecke, general traffic manager, 
Standard Brands, Inc., New York; 
vice-president, Clare B. Tefft, man- 
ager of the transportation and 
foreign trade departments, the To- 
ledo Chamber of Commerce; treas- 
urer, R. W. Campbell, manager 
traffic department, Butler Paper 
Corporations, Chicago. Edward F. 
Lacey continues as executive sec- 
retary. 


Clarification 


Of Trailer Ban 


WASHINGTON. — Production of 
all sizes of truck trailers was 
stopped and the time within which 
a specified number of heavy trucks 
may be produced was extended by 
amendments to two orders issued 
last week by the War Production 
Board. 

Amendment No. 2 to Supplemen- 
tary Limitation Order L-1-g rede- 
fines the class of truck trailers 
prohibited by deleting from the 
definition in the original order the 
phrase, “having a _ load-carrying 
capacity of 10,000 pounds or more.” 
The effect of this omission is to 
prohibit the manufacture of truck 
trailers of all sizes. 

Amendment No. 1 to Supple- 
mentary Limitation Order L-1-h 
extends the time (originally Aug. 
1, 1942, to Dec. 31, 1942) within 
which the 4,000 heavy trucks au- 
thorized under the order may be 
produced to the period Aug. 1, 1942, 
to March 31, 1943. It does not in- 
crease the number of heavy trucks 
authorized for manufacture. 
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Just What ARE 
ODT’s Designs? 


Nothing that has happened so 
far—not even the declaration 
of war or any of the previous 
directives controlling truck op- 
eration by ODT—has caused 
one-tenth the furore around the 
country as the way essential 
truck mileage has been cut by 
those who issued the Certificates 
of War Necessity. The yell that 
is reverberating from coast to 
coast does not come in most 
instances from the for-hire fleet 
operators but from the private 
fleet operators and owners of 
one and two trucks—the forgot- 
ten men in the whole truck 
conservation program. 

Without a voice in Washing- 
ton, without a united representa- 
tion sitting on ODT’s doorstep 
ready to protest when their 
operations are stepped upon, the 
owners of one and two trucks 
are beginning to wonder if ODT 
is deliberately trying to put 
them out of business, 

* * * 


PROTESTS and queries com- 
ing to Automotive News indi- 
cate the feeling is quite general 
that ODT’s qualifying staff, 
built up to handle the issuance 
of Certificates, had orders to 
make these drastic cuts as a 
standard process, regardless of 
the work that the truck was 
engaged in. 

The impression we gain is 
that these truck owners feel 
their case was not judged on 
the basis of conservation of 
tires and equipment, but on the 
basis of “cut ’em to the bone 
and let ’em squeal.” That ODT 
expected a storm of protest is 
indicated in the preparation of 
the appeal blanks and the deci- 
sion to give disgruntled owners 
gasoline to take care of their 
needs for December, while their 
appeal is being given considera- 
tion by the local ODT offices. 

* * * 


WHAT HAS happened to 
ODT? 

Is it playing politics in being 
drastic in its cutdown on truck 
mileage, as the one-two truck 
owners claim, so that a nation- 
wide storm of protest will dis- 
credit ODT Order 21 which Joe 
Eastman, the ODT director, has 
said he did not favor? Was the 
proposed issuance of the 250- 
mile limiting directive consid- 
ered, just so that the War de- 
partment would step in and call 
a halt on unnecessary hamper- 
ing of common carrier and con- 
tract hauler truck operation—all 
a part of a plan to bring rail 
and other selfish-interest lobby- 
ing out into the open? 

* * * 


IF IT IS, we in the industry 
might well be in favor of the 
steps that have been taken, 

But if it is the result of plain 
incompetence in the handling 
of such a vital matter as our 
national truck transportation, 
then we had better have a 
change in the men who make 
up the policies of ODT. 

It doesn’t seem reasonable 
that smart men would deliber- 
ately antagnoize millions of 
substantial people with a pro- 
gram that must be sold to the 
citizens, rather than forced down 
their necks by Gestapo methods. 

It doesn’t seem logical that 
the men in charge of ODT have 
forgotten the Prohibition 
Amendment this soon. If they 
have, it might be well for them 
to review the difficulties of 
enforcing that law. 


sell and service America’s 5,000,000 


Local Boards 


To Handle All 
CWN Appeals 


86% of All Applications 
Have Been Processed; 


500,000 Still Out 


DETROIT.—Arrangements 
have been completed between 
OPA and ODT, so that truck 
operators who have not re- 
ceived their Certificates of 


War Necessity or whose returned 
blanks cut their gasoline or mile- 
age allowance to the point where 
it will seriously affect their busi- 
ness, may apply to their local ra- 
tioning board and get a temporary 
gasoline rations which will see 
them through until Jan. 1, 1943. 

With about 2,500,000 certificates 
already having been processed— 
with many of these having been 
returned with a minimum ration 
allowed due to the fact that the 
operator did not completely fill 
out the application—it is felt that 
some provision must be made for 
those who have been drastically 
cut in their gasoline allowance 
until they have time to file an 
appeal and have it acted upon. 

According to the best estimates 
available, over 86 percent of the 
applications are now in and have 
been acted upon. 

Applications have fallen off to 
approximately 25,000 per day, and 
it is felt that shortly the pro- 
cessing of applications for CWN’s 
will be carried on by the local 
ODT offices, instead of by the 
force that was built up to han- 
dle them in Detroit. 

It is recognized that there will 
be many complaints from truck 
owners because of the drastic cuts 
that have been made in their esti- 
mated needs. This was due to the 
lack of information given on the 
original applications and to the 
need for rushing these applications 
through and getting the certificates 
back in the hands of the owner. 

These owners, however, have 
the right to appeal and can get 
the special appeal blank from 
their local ODT office. After fill- 
ing this special blank out com- 
pletely, their case will come up 
before the local board who will 
then have time to investigate the 
claims for additional mileage 
needed, in an orderly manner. 

With issuance of the temporary 
gasoline rations, it is felt that 
these owners should not be unduly 
embarrassed in their operation 
during the 30-day interim, in which 
it is felt most appeal cases can be 
heard and adjustments made, if 
any. 

While the gasoline rations on this 
temporary basis will provide the 

(Continued on Page 20, Col. 4) 
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Volume Reaches 


All-Time Peak 


WASHINGTON. — American 
Trucking Assns. last week reported 
that the volume of freight trans- 
ported by motor carriers reached 
an all-time monthly high during 
October. 

More than 200 carriers in 41 
states reported transporting an ag- 
gregate of 1,557,156 tons of freight 
in October, as against 1,468,819 in 
ee and 1,380,229 in October, 

ATA’s index, based on 100 for 
the three-year period between 1938- 
40, rose to 185.91 in October. It 
was 180.27 the previous month. 
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Eastman Asks Data— 


Denver Shows Need 
For Higher Speeds 


Special to Automotive News 

DENVER.—Factual data show- 
ing the necessity for raising the 
maximum speed of trucks and 
buses above the 35-mile limit, has 
been submitted in a letter to Joseph 
B. Eastman, director, Office of De- 
fense Transportation, by the Den- 
ver chamber of commerce. 


The data was furnished in re- 
sponse to a telegram from East- 
man requesting facts concerning 
the effect of the speed-limit order 
upon equipment, transportation 
capacity and operating efficiency 
in this area. 


The request for further data 
came after the local chamber of 
commerce had vigorously protested 
against application of the 35-mile 
speed limit to trucks and buses in 
telegrams to Rubber Czar W. M. 
Jeffers, director, and Eastman. It 
was pointed out that the low speed 


Warns of Chaos 
If ODT Puts 


Limit on Trucks 


LOUISVILLE.—A transportation 
bottleneck would be created in the 
Louisville area if the Office of De- 
fense Transportation should adopt 
a proposal to eliminate truck ship- 
ments in excess of 250 miles to 
any point served by a railroad, it 
was warned here by Lew Ullrich, 
general manager of the Motor 
Truck Club of Kentucky and of 
the ODT Joint Information Office 
in Louisville. 


“If this regulation is put into 
effect,” Ullrich declared, “it will 
eliminate direct motor truck trans- 
portation out of Louisville to such 
points as Chicago, Memphis, At- 
lanta, Cleveland and St. Louis.” 

Ullrich said that even now 
enough trucks are not available to 
haul over-flow freight out of 
Louisville, and that adoption of 
the mileage limitation proposal 
would “create a great bottleneck 
in the Louisville area.” 

Currently operating in Kentucky 
are some 150 common carriers, 600 
contract haulers and numerous 
other privately-owned trucks, all 
of which would be affected by the 
proposal, Ullrich said. 

The 250-mile restriction would 
eliminate the shipment by truck 
of many produce and fruit sup- 
plies now coming into Louisville, 
he said, and would necessitate the 
use Of railroads “which already 
are Overtaxed with their burden 
of moving troops and heavy war 
goods.” 

Ullrich said that a meeting of 
the Trucking Service War Coun- 
cil, of which he is a member, 
would be called to discuss the 
“seriousness of this matter.” 

Assailing the proposal as a 
“move designed to kill the truck- 
ing industry,” he asserted that 
“such a restriction will destroy 
the complete structure of motor 
truck transportation, over-the- 
road hauling, and seriously impair 
the nation’s transportation system 
in this critical time.” 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


INTO THE 


like the one shown at right. 


SCRAP HEAP. This 1913 White passenger car came out of 
retirement during Cleveland’s scrap drive. 
museum, the car travelled to Cleveland’s Public Square on its own power. 
The metal in it soon will be converted for use in a White-built Half-Trac 



























Canada Maps 
Program For 


Pooling Trucks 


MONTREAL—A detailed plan 
of “pooling” trucks to save gaso- 
line and rubber and at the same 
time maintain efficiency of service, 
has been worked out by the War- 
time Prices and Trade Board and 
will be placed at the disposal of 
firms or groups of business firms. 

Business concerns delivering 
goods in cities are already working 
under wartime limitations, includ- 
ing regulation limiting one deliv- 
ery a day on any one route; lim- 
iting deliveries of purchases to 
those upwards of $1 and the regu- 
lation prohibiting trucks traveling 
more than 35 miles from base. The 
latter order comes into force on 
Dec. 1. 

While taxis have had their gaso- 
line consumption cut down to the 
amount required to travel 2,000 
miles a month, delivery trucks in 
cities may still use as much gaso- 
line as they did in 1941. 

The plan of truck pooling origin- 
ated by the board and is now being 
tried out in St. Catharines, Ont., 
and may shortly be adopted in 
several large cities. 


<g> DAILY.RECORD . 
‘ OaATe ron 
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is uneconomical and restricts es- 
sential motor carrier transporta- 
tion in the mountain area without 
conserving rubber and equipment. 


“I am greatly interested in 
effects of speed limitations upon 
transportation and consequently 
would appreciate air mail letter 
stating facts with respect to re- 
sult in your area of speed-limit 
order upon equipment, transpor- 
tation capacity and operating 
efficiency. Question of amend- 
ment to speed limit will un- 
doubtedly rest upon this and 
similar factual showing.” 


Immediately the transportation 
department of the chamber began 
adding to its factual data showing 
the necessity for raising the maxi- 
mum speed of trucks and buses 
above the 35-mile limit. The Colo- 
rado Motor Carriers Assn. fur- 
nished facts concerning the effect 
of the low speed on common car- 
rier truck operation. The chamber 
interviewed many private truck 
Owners and assembled their ex- 
periences. All these data were for- 
warded to Eastman. 


Facts gathered by the chamber 
reveal that some private truck 
owners are restricting or suspend- 
ing truck operations because the 
slower speed increases cost of 
operation. They are transferring 
their tonnage to the already over- 
burdened common carriers. Other 
private owners are forced to place 
additional trucks in _ operation, 
thereby increasing wear on rubber 
and equipment to the defeat of the 
primary purpose of the 35-mile 
speed limit. 

Certain additional private opera- 
tors find their inbound and out- 
bound shipments move so slowly 
that their shipments, particularly 
in the distribution of foodstuffs, 
are seriously delayed. 
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FRUEHAUF TRAILER CO. has worked out a simplified system for recording 
the information required by ODT in connection with Certificates of War 
Necessity. The system consists of a Daily Record form, which provides for 
all the information called for in the weekly summary on the back of each 
Certificate—plus all the information required by the fleet owner in making 
out his Quarterly Report to ODT. The Daily Record is being printed in 
ads of 50 perforated sheets. And, as in the case of ICC Driver Logs 
ruehauf is having the Daily Record books printed in quantities of severa 
hundred thousand at a time and is passing this quantity price on without 
profit, to all vehicle owners. 





cruited 125 truck drivers and dis- 


1 7 dut ith th 
125 Recruits Obtained _| patchers for overseas duty with | the 


SEATTLE.—In just two days the/ of Washington Motor Carrier Assn., 
motor truck industry in this area re-| did the job. 
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Transport Assn. 
rt. There is 


TORONTO.—Annual meetings of Se oat ‘of United States ta w Dodge trucks, 


the Automotive Transport Assn. of . : | here we 5® ing lines. 
Ontario and the Canadian Automo- . — ; every loads to the _ ea 
tive Transportation Assn. will be Ee | -nief Nazi fortified tine oT 
held here Dec. 9-10 Peay The Cae ended about 40 mile 
. . 2 4 extend 
James Stewart, administrator of 
Services, Wartime Prices and Trade 
Board, will be the guest speaker at 
the Ontario association meeting. 
Officers of both associations will 
be elected during the meetings, 
each of which will only last for 
one day. 


Yellow Truck Declares 


25-Cent Dividend 


DETROIT.—At a meeting of the 
directors of the Yellow Truck & 
Coach Manufacturing Co. last 
week, a quarterly dividend of $1.75 


his secto™.. 


per share was declared on the ‘ {et : 4) 
company’s 7 percent cumulative : ; ee — aii me 2 ae ae _ 
preferred stock, payable Jan. 2, |, ] % 
1943, to stockholders of record Dec. F : 

16, 1942. . 

The directors declared dividends ro) << 
of 25 cents on the company’s com- ae i ; 
mon stock and 25 cents on the com- ‘ 
pany’s Class B stock, payable Dec. *UNITED PRESS REPORT 6/31/42 
26 to stockholders of record Dec. 
16. 


@ Over the limitless reaches of Russia and China, and on islands 
that are but dots in the vast Pacific . . . unending streams of 
dependable Dodge trucks are “carrying up supplies” to the fight- 
ing forces of the United Nations. 9 On these and other battlefronts, 
tanks, planes and guns, too... built well by Dodge men .. . built 
with the same superb craftsmanship that has long made DODGE 
and DEPENDABILITY one and the same thing . . . are helping 
mightily to win this war. On home fronts, too, Dodge Job-Rated 
trucks are faithfully transporting essential commodities of indus- 
try and agriculture. Every Dodge has exactly the right engine, 
clutch, transmission, and every other unit to fit the job. That's 
what Job-Rated means! That’s why Dodge trucks are more depend- 
able, last longer, are more economical. 4 If wartime regulations 
permit you to buy, see your Dodge dealer for trucks to fit your job, 
save you money. See him, too, for All-Fluid Drive Dodge cars, 
Plymouth cars, used vehicles, and for dependable wartime service. 


DODGE DIVISION, CHRYSLER CORPORATION, DETROIT, MICHIGAN 


War Products of Chrysler Corporation, in 
which Dodge “Job-Rated” quality and crafts- 
manship have an important part, include: 
Dodge Command Reconnaissance and Field 
Radio vehicles . . . Dodge Troop and Cargo 
Motor Trucks ... Dodge Weapons Carriers ... 
Dodge Army Carryalls and Ambulances. . . 
Medium Tanks . .. Bomber Fuselage Sections 
. .« Antiaircraft Cannon . . . Airplane, Tank, 
and Marine Engines . . . Gyro-compasses .. . 
Shells and Projectiles . . . Air Raid Sirens... 
Field Kitchens, and many others. 


DODGE+2.c<¢c<TRUCKS 





Taken from White Motor Co.’s 





16—(650) 


AUTOMOTIVE NEWS, NOVEMBER 30, 1942 


TRUCK SECTION 





Truck Franchise? 


Tenn. Car Dealer 
Provides Answer 


NASHVILLE, — How profitable 
can the addition of a good truck 
line prove to a well-managed pas- 
senger car dealership? 

To get an authoritative answer 
to that question, which so many 
passenger car dealers are asking 
themselves, particularly in these 
times, a representative of AUTOMoO- 
Tive News sought out a successful 
passenger car dealer who had 
added a truck line and whose ex- 


perience with the combination 
should entitle him to a sound 
opinion. 


The search ended in the place of 
business of Liddon Motors, Inc., 
White truck and Pontiac dealers 
here. W. M. (Bill) Liddon, who 
founded the company in 1935 by 
taking on the Pontiac franchise 
after 15 years of experience with 
the General Motors Corp., is now 
serving as a major in the U. S. 
Army. While retaining the presi- 
dency of the company, Maj. Liddon 
has passed active management into 
the hands of his associate and 
sales manager for the past five 
years, R. H. (Doc) Davis. 

When cars were frozen last 
January, Liddon Motors’ was 
crowded for space in the three 
large buildings and a used car lot 
they occupied. Long before Pearl 
Harbor, Maj. Liddon had deter- 
mined to “broaden the base” of his 
operation by adding a good truck 
line and had several reasons for 
his decision. First, he felt sure 
that war was coming soon; (2) 
that, when it did, he would join 
the armed forces; (3) he had a 
carefully selected, highly trained 
and loyal organization headed by 
a salesmanager with the ability 
and intelligence to assume the gen- 
eral managership; (4) his business 
was shortly to be faced with the 
need of securing an additional 
source of gross profit in order to 
survive the hard days ahead. 

All of these factors pointed to 
the logic of adding a good truck 
line. Trucks would be essential to 
any war effort; they would have 
to be kept running. That meant 
a good volume of truck service 
business virtually assured. 

“Our actual experience since has 
proved how right this line of rea- 
soning was,” Davis said. “We are 
getting not only a steady, profit- 
able volume of truck service, parts 
and accessories sales, but also have 
found that our new contacts in 
this end of the business are bring- 
ing us in a good volume of addi- 
tional passenger car service.” 

Consider Other Angles 

“Since We were going to add 
trucks to our passenger car busi- 
ness to supply extra profit, natur- 
ally, we wanted a line that would 
produce the most profit for us. 
But we- considered many more 
angles than just the gross to be 
derived from the sale of new 
trucks. There was profit from the 
sale of parts and accessories. Then, 
there was that good old source of 
income which in the past was 
seldom considered very important, 
but on which most automobile and 
truck businesses must live now— 
namely; service gross profit. 


White Motor Co. was operating 
a small factory branch in Nash- 
ville when they took on the line 
but the setup was inadequate to 
do the job that Maj. Liddon had in 
mind to do. So another building 


Streeter Directs 


Sales at Reo 


LANSING.—Appointment of Don 
C. Streeter as general sales man- 
ager of Reo Motors, Inc. was an- 
nounced last 
week. 

For 26 years, 
Streeter has been 
associated with 
Reo in sales and 
service work. He 
started in the 
service depart- 
ment, was _ serv- 
ice manager 
from 1916 to 1938, 
" then assistant 
DonC. Streeter Zeneral sales 

manager until his 


latest advancement. 























































was leased, larger but inexpensive 


Trucks for Car Dealers 


and in a more convenient location.| B= 


This new location was 14 blocks 
from the passenger car store, The 
truck mechanics, the parts man 
and one salesman were taken over 
by the Liddon White Truck divi- 
sion of Liddon Motors, Inc. 
Solicitation Is Required 

This nucleus of White employes 
was fitted into the passenger car 
organization. The bookkeeping, 
credits and clerical work were 
handled at the main store. The 
truck service department was oper- 
ated by a working shop foreman 
who was directly responsible to 
the general service manager. The 
truck salesman operated under the 
supervision of the sales manager 
just as did the passenger car sales- 
men. The truck salesman was 
allowed to keep all the accounts 
that he was actively working and 
given additional accounts until it 
was felt he had all that he could 
handle. The passenger car sales- 


men were given truck accounts| % 
that they had been selling passen-| ; 


ger cars and other truck accounts 
which the firm had reason to be- 
lieve the salesman might influence. 

Furthermore, every passenger 

car salesman was required to 
solicit truck service business 
from all his customers and 
friends, This proved very effec- 
tive and some new trucks were 
sold by passenger car men and @ 
great many new service custom- 
ers were obtained in this way. 

The service and parts volume 
began to increase rapidly. Davis 
said that in the beginning his 
firm knew little about the truck 
business but they had found that 
the same fundamentals of good 
business which applied to a pas- 

senger car line were perfectly 

applicable to the handling of a 
truck line. 

The truck department was start- 
ed in October, 1941, and was just 
getting under way when, in April 
of this year, Maj. Liddon was 
called into active service and left 
his business in charge of Davis. 
After taking over the active man- 
agement, Davis continued the re- 
trenchment policies started by Maj. 
Liddon and began to streamline 
the organization. The truck opera- 
tion was moved into the main store 
which until now had been occupied 
solely by the new passenger car 
department. Two separate parts 
departments were arranged but 
both under one parts supervisor. 
Two separate service departments 
were provided but both under the 
supervision of one service manager. 

The setup is so arranged that 
the Pontiac customers drive in the 
same service entrance they have 
always used and are met by the 
service manager or service sales- 
man in the usual place. 

Car service is now performed on 
the second floor, since the first 
floor has been converted into the 
truck shop, although three stalls 
are still maintained on the first 
floor for quick passenger car 
service such as minor tune-up 
work. On the second floor several 
stalls are used for heavy over- 
haul work on tractors without 
trailers. 

As a result of this centraliza- 
tion, Davis pointed out, material 
expense reductions have been ac- 
complished. He then said that this 
streamlining had made possible so 
much better supervision that it 
could hardly be recognized as the 
same truck operation. “We keep 
our sales contacts,” he explained, 
“and have been fortunate enough 
to secure quite a number of good 
orders fo rnew Whites and have 
made a good many deliveries, 
though the percentage of deliveries 
to orders have been comparatively 
small. 

“Our truck franchise enables us 
to retain our highly trained and 
loyal key employes during this 
period.” 

Liddon Motors has its truck de- 
partment definitely established as 
a vital part of their automotive 
business and are making plans to 
cash in on the large new truck 
sales volume which is inevitable in 
the huge replacement market 
which is bound to come after the 
war. 





THIS MODERN lubritorium permits Lidden Motors to provide a thorough 


ins 
Maintenance program. 


THIS IS a partial view of Liddon Motors truck repair department. 
machines for all types of service work—manned by skille 
won for this company extra passenger car service work as 


steady volume of truck maintenance. 


tion and lubrication service—the first step in a 


good Preventive 
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A COMPLETE LINE of replacement parts and truck accessories are carried 


in stock by Liddon Motors, 


Nashville, in a separate truck stockroom. 





Industry Aiding 


N.Y. City 


Conserve Its Vehicles 


NEW YORK.—Leading engi- 
neers from industry have joined 
with officials of the City of New 
York in developing a wartime 
automotive conservation and main- 
tenance program which aims to 
keep the municipality’s huge fleet 
of motor vehicles operating at top 
efficiency during the war. 


The program is believed to be 
the first, as well as the most ex- 
tensive, of its kind to be under- 
taken by any city in the country. 
Efficient use of the limited fuel 
supply is a chief factor in the plan, 
which involves intensive training 
of city employes under the guid- 
ance of specialists in automotive 
and related fields. 


At an initial demonstration of 
testing equipment William G. Ball, 
of the staff of Ethyl Corp., pointed 
out that motor vehicles will be 
unable to operate, regardless of the 
degree of maintenance they re- 
ceive, unless the city’s reduced al- 
lotment of gasoline is utilized to 
the best advantage. 


A training course, administered 
by the Bureau of Training of the 
Civil Service Commission, will 
clearly define the problem of fuel 
conservation, Ball explained. 

City employes selected to attend 
classes in maintenance and con- 
servation of vehicles organized 
under the city’s program are being 
told that motor fuel may be con- 
served by a rigid restriction of 
motor vehicles to essential uses 
only; by proper engine mainte- 
nance, the absence of which in the 
past may have wasted motor fuel; 


and by the instruction of drivers 
in proper driving habits. 

Advising against retarding the 
timing of cars unless the knock 
continued after all the mechanical 
causes Of knock had been checked 
and eliminated, Ethyl engineers, in 
a series of lectures to the munici- 
pal study group, stage a laboratory 
demonstration of knock on a small 
gasoline testing engine, comparing 
a fuel sufficiently high in anti- 
knock quality to operate the en- 
gine at peak economy and power 
with another fuel of lower anti- 
knock quality. 

Warning that replacements will 
be impossible during the war and 
for a year to a year and a half 
after hostilities cease, Mayor F. H. 
La Guardia says that successful 
accomplishment of the city’s con- 
servation program is not too dif- 
ficult. In other countries, accord- 
ing to the mayor, motor vehicles 
receive greater care and have a 
longer life than in the United 
States. In Europe, he finds, it is 
not unusual for a car or truck to 
give 10 to 15 years of service. 

The Bureau of Training of the 
Civil Service Commission, of which 
Dr. John J. Furia is director, is in 
charge of the course, and super- 
vising and coordinating the train- 
ing is Otis Presbrey, automotive 
consultant of the Bureau. Albert 
Pleydell, Commissioner, Depart- 
ment of Purchase, is chairman of 
the program, and its sponsor is 
the Mayor’s Committee on the 
Simplification of Procedures. 


Service Men 
Most Critical 
In Bus Field 


WASHINGTON.—Competent me- 
chanics and service men consti- 
tute a more critical labor problem 
for the inter-city bus industry 
than drivers, Otto S. Beyer, di- 
rector of the Division of Trans- 
port Personnel, Office of Defense 
Transportation, reports. 

Beyer’s report was based on a 
survey of labor requirements in 
the industry conducted by _ the 
United States Employment Serv- 
ice, which revealed that the trend 
of inter-city bus employment has 
followed the upward trend of 
traffic. The 153 Class I carriers 
reporting to the Interstate Com- 
merce Commission carried over 34 
million passengers in July, which 
was 80.2 percent greater than in 
July, 1941. Although July traffic is 
normally high, many carriers re- 
ported that the usual decline at 
the end of the summer vacation 
season did not occur, and traffic is 
expected to continue at the pres- 
ent high rate of increase, Or pos- 
sibly go even higher. 

The 101 companies included in 
the survey, representing 63.7 per- 
cent of employment in the in- 
dustry, predicted that a 5 percent 
increase in personnel would be re- 
quired by September, 1943, as 
compared with last September. 
This would bring total employment 
in the industry to 46,769 employes. 
The employment last September 
already was 32.8 percent greater 
than in September, 1941. 


May Seek Cars 


To Relieve Jam 


ST. LOUIS.—To relieve trans- 
portation facilities in St. Louis 
after gasoline rationing begins, the 
local board of aldermen has 
adopted a resolution asking the 
Public Service Co. to petition the 
WPB for the right to purchase 
seven-passenger automobiles  al- 
ready manufactured. 

Alderman Louis Lange, who in- 
troduced the resolution, said that 
public transportation here is al- 
ready overtaxed, and that if the 
systems (street cars and buses) 
experience an increase in passenger 
traffic as occurred in the East 
after rationing there will be a 
complete breakdown. Lange said 
traffic in the East had increased 
12 percent on public vehicles. 


Gregory Vice-President, 


Director of Thornton 

DETROIT.—Bruce Gregory, for- 
merly in charge of sales of 
Thornton Tandem Co., has been 
made _ vice-presi- 
dent in charge of 
sales and a mem- 
ber of the board 
of directors, ac- 
cording to A. F. 
Knobloch, presi- 
dent. 

Gregory was 
with the Sales 
department of 
the Firestone 
Tire and Rubber 
Co. two and a 
half year. Follow- 
half years. Fol- 
lowing this he was with the Gen- 
eral Tire Co. for over nine years, 
occupying the position of Central 
divisional sales manager when he 
resigned to enter the field of mo- 
tor transport. He has been associ- 
ated with the Thornton Tandem 
Co., manufacturers of Four-Rear- 
Wheel Drive truck units, for about 
a year. 





B. Gregory 





Culbertson to Manage 


Wash. Association 

SEATTLE.—With resignation of 
C. A. Finger as manager of Wash- 
ington Motor Transport Assn., Ray 
H. Culbertson has been elected to 
succeed him. Finger is with a ship 
building company as traffic ex- 
pediter. 

Culbertson was formerly traffic 
manager for Pacific Highway 
Transport. In 1922 he was also 
instrumental in organizing the 
Washington Motor Freight Assn., 
predecessor of the present state 
truck association. 
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don’t come in party dresses and 
the men in barber shop whites. 

Air-conditioned, light as all out- 
doors and as orderly as Mrs. 
Prim’s boarding house. And speak- 
ing of eating, the kitchen furnish- 
ings for the cafeteria were selected 
by a well-known hotel chef, while 
another ex-hotel chef presides over 
the cooking pots and steamers. The 
lunch I had there couldn’t have 
been beaten by Chicago’s Palmer 
House, which is about tops in my 
book of gastronomic excellence. 

It must be a perpetual vacation 
for the small-towners and farmers 
who man the machines in this 
modern factory—as a former farm 
boy, Ill bet and give odds that 
there isn’t a workman or working 
gal in the plant that has as pleas- 
ant or comfortable surroundings in 
their own homes as they have in 
the spot they work in. Poor down- 
trodden labor. 

* 


While browsing around under 
the guidance of my hosts, Ray 
Morrison and Dave Scott, I ran 
into an operation that should come 
to the attention of the boys in 
Washington. Youse guys in OPA, 
WPB, and ODT take notice; here’s 
a plant that is keeping highway 
transportation rolling by recondi- 
tioning air-brake equipment and 
salvaging 90 percent of the parts 
in each unit sent back for rebuild- 
ing and repair. 

It costs them more to salvage 
these parts than it would to re- 
place each worn part with a new 
one; in a time like this when steel 
and brass is harder to get than 
diamonds, they are keeping their 
customers’ vehicles running safe- 
ly by reworking every unit sent 
back to them. They rebush and 
reseat valves and other working 
parts, use metallizing to build up 
worn bearing surfaces that can’t 
be renewed with inserts, and turn 
back rebuilt units that can carry 
a new-unit guarantee if it was 
called for. Why recently they got 
back a compressor that was built 
in 1922, an old B unit that was one 
of the original six experimental 
units of that type they built. It 
had been in service ever since— 
and now is back in service, headed 
for another two-score of years of 
braking. 

* * 

NEV BAUMAN over at the 
White truck is justifiably proud of 
the way his branches and dealers 
are keeping their plants in the 
black on service and rebuilding 
revenues. And Prexy Bob Black is 
just as proud of Nev for the way 
he is directing the field force in 
aiding the dealers to accomplish 
this position. This week, they told 
me, Nev starts out on a series of 
service meetings that will: reach 
every White dealer in this country 
before the instruction crew gets 
back to Cleveland. 

Uncle Sam needs this help badly 
right now. With transportation 
Sagging a little in spots, winter 
weather and increasing scarcity of 
critical functional parts aiding the 
mounting demand for moving ton- 
nage to bring on a more serious 
Situation, experienced truckmen 
and experienced mechanics will be 
the only stopgap to prevent a bog- 
down. To have these experienced 
truckmen at the crossroads of 
traffic, where they are needed, 
means that they must be shown 
how to get along without truck 
sales profits to carry part of the 
burden. 

No one knows this better than 
the brasshats at White. White’s has 
been in this transportation battle 
since the first World War when 
the efficiency of the truck for 
Overland transportation of freight 
got its roaring start. They’ve 
weathered the storms of depres- 
sion and price competition and 
now their half-tracks and prime- 
movers are facing the Nazis in 
Africa and Russia and the Yellow- 
bellies in the Pacific war zones, 
as well as carting a lot of Dough- 
boys and their gear over here. 
White dealers will be ready to fill 
the gaping need for transports 
when the big push is over, over 
there. 

s *« # 

DON MEYERS of Truckstell has 
a new disease that is striking in 
a few more or less isolated spots— 





Alcan headache brought on by a 
dire shortage of iron in the axle 
manufacturing blood stream. 
Seems the Army needs trucks that 
can wallow in mud up to their 
bellies and get out under their 
own power up there in the land of 
muskeg and sloughs. They and 
some contractors are finishing a 
scenic highway to the land of the 
caribou and kodiac bears. 

Don seems to think that a 
Truckstell bogie built into any good 
truck would just fill the bill. The 
boys, who are moving dirt up 
there, seem to think so too If you 
know where there are a couple 
thousand transfer cases and double 
that many axles, send ’em to him. 





New Alaska Road 


Opened to Convoys 


WHITEHORSE, Yukon—With 
appropriate two-nation ceremon- 
ies, the Alaska highway was 
opened to Army convoys last 
week, 

The 18-foot wide dirt road— 
1,681 miles long—was completed 
in seven months and 17 days 
through one of the world’s 
greatest wilderness. Although 
the road has been cut through 
from Dawson Creek, Alberta, to 
Fairbanks, Alaska, the highway 
is still not graded in many sec- 
tions and otherwise is not fit 
for other than Army-truck 


travel. 

Parallelling the new road is 
a string of military airfields, the 
supplying of which was consid- 
ered more important than a 
highway near the coast. 
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Conditions Are Listed 


DETROIT.— Full-trailers and 
semi-trailers still in hands of pro- 
ducers, dealers, distributors and 
other agencies may be stored out- 
doors, under certain conditions 
specified by the Director General 
for Operations. 

The specifications for outdoor 
storage are set forth in Amend- 
ment No. 1 to Schedule No. 1 of 
Conservation Order M-216. They 
include the following: 

All chrome plated surfaces of 
trailers and semi-trailers stored in 
or out-of-doors must be washed, 
cleaned and protected with light 
oil, liquid wax or special prepara- 
tions. 

Where stored outdoors, the tires 
must be removed, wheels left 


mounted on axle spindles and the 
weight of the trailer rested on the 
wheels. 

Tires must be stored in a dark, 
cool place, protected from direct 
sunlight, in a horizontal position, 
with separators. 

Latches, hinges, brake connec- 
tions, vertical supporting mechan- 
isms and fifth wheels must be lub- 
ricated and doors and windows 
should be closed. 

Similar requirements are con- 
tained in OPA’s Amendment No. 
51 to Supplementary Regulation 
No. 14 to General Maximum Price 
Regulation, issued Nov. 6, 1942. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 





MEMO TO DEALERS: This is another example 
of White’s current national advertising campaign. 
In these times, White’s unique plan of dealer co- 
operation through nearby Direct Factory Branches 
is proving of even greater value to Dealers than in 
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Oil for the Engines 


To conserve the nation’s truck supply, as well 
as to protect yourself against the future, inves- 
tigate now the White Cooperative Plan of Truck 
Conservation—a definite method of prolong- 
ing truck life and conserving critical materials. 


THE WHITE MOTOR COMPANY, Cleveland 


Builders of U.S. Army Scout Cars, Half 
Tracs. Prime Movers and Cargo Trucks, the 
complete line of Super Power Trucks ao 

Tractors, City and Inter-City Coaches, Safety 
School Busses and the Famous White Horse. 


In no phase of the war effort are motor 
trucks more vital than in the production 
and distribution of petroleum and its 
products .. . life blood of the engines 


of Victory. 


In the typical oil field, trucks work axle- 
deep in mud and mire. Forty years ago, 
White trucks were the first motorized 
equipment to prove successful on the job. 
Today’s Whites actually received their 


te 


name .. .“Super Power”. . . from the oil 


field men of the Southwest. 


In furnishing the vital link of distribu- 
tion, too, White trucks are performing 
an equally important service . . . supply- 
ing air fields, naval bases, army camps 
and helping to relieve shortages in certain 
areas. Time... and dependability... 
are the essence of their wartime jobs. 












normal times. The plan is up-to-the-minute in meet- 
ing today’s problems. Your inquiry as to whether 


your territory is open will be 
entails no obligation. Write: 


held in confidence and 


THE WHITE MOTOR 


COMPANY, Wholesale Division, Cleveland, Ohio. 
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The petroleum industry is a good 
example of one which motor trans- 


riation serves in many vital ways. 
oduction depends on trucks and so 


to a large extent, does distribution. 
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Me. Highway Users Seek 
Reciprocity On Trucks 


Special to Automotive News 

PORTLAND, Me. — Reciprocity 
with respect to license fees and 
plates to all out-of-state trucks is 
advocated by the Maine Highway 
Users as part of a seven-point 1943 
legislative program. 

Other points in the program ex- 
press opposition to federal auto- 
motive tax increases; ask that the 
state highway budget be kept 
within the limit of current auto- 
motive tax revenue without any 
increase in state automotive tax 
rates; urge that restrictive meas- 
ures such as reduced speed be for 
the duration of the rubber short- 
age only; call for adoption a state 
constitutional amendment outlaw- 
ing highway fund diversion; favor 
publication of a long-range high- 


way improvement plan to be 
based on statewide highway plan- 
ning survey, and support the 


Baruch committee’s recommenda- 
tion to increase synthetic rubber 
production to more than 1,000,000 
tons a year. 

Russell MacCleary of _ Tilton, 


N. H., New England representative 





UCKSTELL Conversion of new and 
used 1‘ ton trucks is making avail- 
able thousands of heavy duty units to 
relieve pressure on the government's 
diminishing pool of these indispensable 


vehicles. 


This Truckstell method of expanding 
medium sized trucks in size, power, ca- 
pacity and usefulness has been demon- 
strated over a period of years in thousands 
of outstanding units and is now approved 


by W. P. B. officials. 


The Truckstell Conversion method sup- 
plies rugged and powerfu 
trucks — values that cannot be excelled. It 
conserves manpower and critical materials 
by utilizing man hours and metals in the al- 


ready finished chassis. 


Available are: four wheel, multi-geared 
trucks and six wheelers with driven and trail- 
ing third axles; also a “booster” truck with a 
second engine that cuts in and out automati- 
cally to furnish extra power when and as 
needed. Capacities range from 
3% to 6 tons and up as trucks 
and 40,000 to 50,000 pounds 
as tractors. 


This timely development 
may solve your truck problem 
so write for complete 
information an 
name of theTruckstell 
Distributor in your 
vicinity. 
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of the National Highway Users 
Conference, told the group that 
Washington officials are beginning 
to realize the importance of high- 
way transportation to the war ef- 
fort. 


“While at the beginning of the 
war certain officials at Washing- 
ton did not recognize the im- 
portance of highway transporta- 
tion to our war effort,” he said, 
“now some of these officials agree 
that we cannot win the war with- 
out the assistance of highway 
transpotration. 

“The mere fact that in normal 
times necessary travel in our pas- 
senger cars amounts to 3% times 
the travel in all other forms of 
travel combined, is evidence that 
mass transportation facilities can- 
not handle the passenger travel 
which must be done during the 
war.” 

Maine highway users were urged 
by MacCleary to work for publi- 
cation of a long-range highway 
improvement program as soon as 
possible so that when the war is 





Women Drivers Now 


Convoy Army Trucks 

DETROIT.—The first group 
of Fort Wayne women civilian 
drivers have completed their 
training and are now convoying 
every type of vehicle from % 
ton jeep to a 20-ton truck for 
Uncle Sam, These women, along 
with approximately 200 Red 
Cross Motor Service volunteers, 
have relieved all male drivers 
from convoy duty at Fort 
Wayne. 

Before starting actual convoy 
work, the women drivers were 
given intensive training in how 
to drive Army vehicles. During 
their training period, which 
lasts two weeks, the women are 
taught operation of Army vehi- 
cles of all sizes and _ types 
through various maneuvers, gen- 
eral convoy driving, including 
special signals and convoy speed 
and distances, and a review of 
all city driving regulations. 
Their training also includes 
proper maintenance as this goes 
hand and hand with skillful 
driving. 





All Wars End! 





ee - Z ee 


Truxtell Conversion of Ford Truck used primarily in 


hauling cattle. Frame lengthened and strengthened. 





1 but economical 


the 


Oversize springs. Heavy duty rear axle and oversize tires. 


Chevrolet Conversion equipped 
engine which cuts in and out automatically to supply 
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pace is IS ey 
with Clark “booster”, 





additional power as needed. 











A typical Truxtell Conversion in popular use by con- 


tractors. Frame lengthened and strengthened. Oversize 


ITO 


Springs. Equipped with Thornton Four Rear Wheel 


Drive and 6 yard dump body. 
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There'll be Cars and 
Trucks and Tires to sell again. 


DETROIT. — Suggestions for 
lengthening the life of the nation’s 
irreplaceable motor trucks and 
motor truck tires were offered 
last week by Walter F. Rockwell, 
president of Timken-Detroit Axle 


Co. 

To city, state and county high- 
way or public works departments, 
he suggested: 

‘“I—Make prompt repairs on 
chuck holes, broken pavements, 
bad bumps and sharp pavement 
edges. Any of these defects in 
highways and streets can cause 
damage to both tires and vehicles 
themselves. 

“2—Make certain that all night 
markings are clear and plainly 
visible, not only on main highways 
but also on special truck routes 
through cities and suburbs. 

“3—Make sure detours are built 
and maintained in a way to pro- 
tect our nation’s vital trucks and 
buses, and speed up major repair 
and construction to keep detours 
in effect only as long as absolute- 
ly necessary. Road repair mate- 
rials are comparatively plentiful 
compared with the vital metals 
needed to replace broken vehicle 
parts. 

“4-Keep both special truck 
routes and detours as short as 
possible. During this time of emer- 
gency, the convenience of the 
individual is of secondary impor- 
tance when vital truck cargoes 
must go through to keep war pro- 
duction on schedule. 

“5—Reduce delays at state line 
weighing-in and inspection sta- 
tions. It is every American’s duty 
to ‘stand aside for the trucks’ dur- 
ing emergency, for they are per- 
forming vital war duties that can- 
not be handled in any other way. 

“6—Suspend for the duration all 
restrictions on truck and _ bus 
residential areas. Personal com- 
fort and convenience must give 
way to necessity until Victory 
is won.” 

“How the railroads can help win 
the war by helping America’s 
motor transport and _ transporta- 
tion equipment stay on the job,” 
was the subject of Rockwell's 
second list of suggestions: 

“1—Assume the responsibility for 
eliminating sharp edges, rough 
crossings, exposed spikes as a pro- 
tection to vehicles and tires. 

“2—Educate watchmen to drop 
crossing gates during a break in 
highway traffic whenever possible 
to eliminate the quick stops neces- 
sary when the gates are closed 
suddenly on moving traffic at the 
last minute. 

“3—Cooperate with truckers by 
keeping loading and _ unloading 
platforms and approaches in good 
condition. 

“4—Do everything possible to 
cut out waiting time loading and 
unloading in metropolitan areas.” 

To those in charge of the 
vehicles and loading docks of in- 
dustries, Rockwell suggested: 

“1—Make sure scrap is properly 
loaded, so that sharp pieces of 
metal won’t fall out on the pave- 
ment. Metal is precious, and the 
trucks and buses and their tires 








TRUCK SECTION 


Rockwell Offers Program— 
How to Lengthen 


Life of Trucks 


that may be damaged by scrap are 
even more precious. 

“2Recheck all routes followed 
by company trucks to make sure 
they are the shortest and smooth- 
est available. . 

“3_Make certain your vehicle 
maintenance methods meet war- 
time requirements, and don’t over- 
look thorough axle maintenance as 
a way to reduce the number of 
breakdowns, costly replacements, 
and waste of vital metals. 

“4Start vehicles earlier on their 
runs or relax delivery schedules a 
little to eliminate the sudden 
starts, quick stops, and fast, nerv- 
ous driving of men workking to 
close time limits. Then enforce 
company rules on careful, moder- 
ate driving methods if you want 
your vehicles to last. 

“5 Study ways and means of 
establishing an all-time record for 
safe driving. Every accident 
caused by speeding or negligence 
is sabotage of equipment of utmost 
importance to America’s war 
effort. Safe driving must be en- 
forced by the companies owning 
the vehicles as well as by author- 
ized law enforcement agencies. 

“6—Never overload trucks. 

“7-Ask your drivers to turn in 


daily forms reporting on _ the 
mechanical condition of _ their 
trucks.” 


To the general public, Rockwell 
recommended: 

“1—Cooperate with firms spac- 
ing out delivery runs by placing 
your orders ahead of time and ask- 
ing for delivery service only when 
absolutely necessary. 

“2—Report bad paving breaks, 
rough crossings, chuck holes to 
local authorities. 

“3—Notify authorities of broken 
glass, splinters, cans, metal, etc., 
in alley thoroughfares, streets and 
roads. 

“4-When driving, show special 
consideration to truck drivers. You 
can help them drive better and 
more safely in many ways. Your 
sudden stop in front of a truck, 
for instance, may necessitate sud- 
den application of truck brakes, 
resulting in unnecessary wear on 
vital truck tires and equipment. 

“5—Don’t exceed the speed 
limits. Even if you think you can 
‘get away with it,’ speeding wears 
out your own car and tires and 
sabotages the war effort. If you’re 
caught, you'll find law enforce- 
ment agencies may be severe.” 


Cummins Engine 


Ups McMullen 


COLUMBUS, Ind.—V. E. McMul- 
len has become general manager 
and vice-president of the Cummins 
Engine Co. in a reorganization of 
the management brought about by 
the departure of Irwin Miller, who 
has been commissioned a lieuten- 
ant in the Naval Air Corps. 

Carl R. Fox was named works 
manager, the position formerly 
held by the new manager. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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DODGE ARMY TRUCKS can do almost everything a tank can do except 
knock down a house or a very large tree. Here a Dodge Command Car is 
pictured going into a body of water at high speed at the Chrysler Army 


ruck Proving Grounds. This truck 
made 


stopping, it is reported. 


went through the balance of the 


continued on after this picture was 
stream with its engine never 
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Urges Carriers Aid 
1) In Labor Problem 


Special to Automotive News 

NEW YORK.—Warning that the 
trucking industry’s indispensability 
to the war effort is no guarantee 
against an increasingly threatening 
manpower shortage, Highway 
Transport Assn. has suggested that 
motor carriers individually aid in 
attempting to cope with the prob- 
lem through adoption of the fol- 
lowing seven-point program: 

Determine the names of those 

presently in your employ whoa 
are exposed to being inducted. 

Procure’ beforehand _replace- 

ments for these people in order 
that you may train them for the 
jobs they are to fill. 

In selecting these replacements 

ments, utilize to the utmost, 
older men and women. 

Familiarize yourself with the 

procedure and prepare applica- 
tions for the deferment of those of 
your employes who are difficult to 
replace. 

Start training now those of your 

employes working in the lower 
classifications in order that they 
may fill more responsible jobs. 

Discourage your employes from 

seeking jobs in war industries 
because of the attraction of tem- 
porary higher pay. You can do 
this by conducting your labor re- 
lations in a manner which will 
prompt your employes to enjoy 
working for you. 

Resist the temptation to pirate 

the employes of other motor 
carriers, through the realization 
that such a practice works both 
ways. 

“From all directions and on more 
frequent occasions,” the associa- 
tion declared in a members’ bulle- 
tin offering the suggestions, “your 

association is being petitioned for 
labor of one kin or another. Your 
own experience has demonstrated 
how tight the market has become 
as concerning officers workers, 
and, in most areas, drivers and 
helpers. The expansion of our 
country’s war effort will certainly 
make a serve drain, not only upon 
the now available manpower, but 
upon your present number of em- 
ployes. 

“What are you motor carriers 
going to do? What are you do- 
ing to prepare yourselves against 
the day when you may not have 
enough help to efficiently operate 
all of the trucking facilities at 
your disposal? Are you going to 
be content to leave entirely to 
your national and local associa- 
tions this important matter? Are 
you going to complacently sit by 
with the illusion that since, as 
you have been told, motor truck- 
ing is vital to our war effort, the 
government or someone will 
make available to you in the 
number and skill that you re- 
quire of persons to do your 
work? 

“True, motor trucking is vital to 
our war effort, as vital perhaps as 
any other industry, but you 
shouldn’t be lulled to sleep with 
any assumption that the trucking 
industry is the only one that will 
command consideration. 

“Some of you are laboring under 
the illusion that you will be able 


Trucks Pooled 
To Handle One 
Firm’s Products 


WASHINGTON.—ODT last week 
initiated a new technique in motor 
truck conservation with an order 
pooling the truck equipment of 
seven trucking companies which 
haul the materials and products of 
a single firm, the Container Corp. 
of America. 

The order, first of its kind, di- 
rects the seven carriers to set up 
an office at Carthage, Ind., and to 
appoint a manager for it. Each 
carrier is directed to register with 
the Carthage office all shipments 
of the Container Corp. which they 
are unable to handle and also to 
register any idle vehicles. 

The idle trucks of any concern 
will be used to haul the excess 
shipments of any of the firms in 
the pool “so as to eliminate empty 
mileage wherever feasible,” ODT 
said. 





to get the manpower you need by 
agreeing to pay more money. You 
shouldn’t bank too much on this 
for, assuming that you will be 
financially able to absorb further 
increases in Operating costs, you 
are faced with the cold facts that 
war industries are estimated as 
requiring 5,000,000 more men for 
1943, and the Army and Navy a 
similar number’ In the light of 
this drain upon the available man- 
power, the conclusion is obvious 
that as your price for labor goes 
up, so will that of the war indus- 
tries for, as we have already stated, 
the government will pay the bill. 
And so, where do we go from here? 

“Our considered opinion is that 
it will be a case of everybody for 
himself. Yes, the daily papers con- 
tain much of the plans for man- 
power allocation laws and the like. 
Perhaps some days these plans 
will be made effective. We don’t 
believe it wise to rely too much 
upon this possibility. * * * If you 





EXPORT BOXING has been expanded into one of the most important phases 
of wartime activity at Yellow Truck & Coach factories in Pontiac. As shown 
here, Army truck cabs are a in separate boxes. Within the cab itself 
five wheels and tires are held in a special rack to keep them from touching 
he instrument panel. Cab seats are later wired in front of the windshield 
to form a square, over-all package. 


are far-seeing and smart, you will| interests through some adequate 
move to protect your individual] program of your own.” 
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‘Ration Banks’ 
To Be Set Up 
Throughout U. S. 


WASHINGTON. — “Ration bank- 
ing,” a system to facilitate han- 
dling of ration coupons which con- 
sumers turn in to dealers, will be 
put in operation throughout the 
country sometime in January, 
Price Administrator Leon Hender- 
son announced last week. 

The 14,000 commercial banks 
which carry monetary checking 
accounts will handle ration cou- 
pons in similar checking accounts. 
They will act as agents for the 
Office of Price Administration and 
will be reimbursed by the govern- 
ment for their expenses. 

The system provides that a 
grocer, for example, may deposit 
with the bank all the sugar-ration 
coupons he collects from his cus- 
tomers. Then when the _ grocer 
wants to replenish his sugar 
stock, he can draw a “check” on 
his rationing account for the re- 
quisite number of coupons and de- 
liver the check to his supplier. The 
latter in turn would deposit the 
check in his own rationing account, 
to be cleared through the banks. 
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... AND STILL ANOTHER SERVICE 


Again your Bendix-Westinghouse Distributor steps to the front 
in a new role % Augmenting a service which he has for years 
maintained for your convenience, safety and economy, he is 
now your U. S. Conservation Corps Station % Both he and 
we invite you to use his facilities to keep America’s vital Trucks 
and Buses rolling . . . dependably! % It’s not only your 
patriotic duty but just plain good business to acquaint yourself 
with the many time and money saving features your Author- 
ized Bendix-Westinghouse Distributor has packed into his 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE C 
ELYRIA, OHIO 


AN ORGANIZATION WHOSE UNDIVIDED EFFORT AND COMPLETE RESOURCES 
ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 


very comprehensive Preventative Maintenance Program * 
Join the U. S. Truck Conservation Corps today through 
your nearest Bendix-Westinghouse Distributor 
Safety Headquarters for Victory. And don’t forget, one of 
the surest ways to bring a vehicle up to present standards 
of efficiency is to equip it with modern control .. . 
There is a genuine Bendix-Westinghouse Air Brake designed 
specifically for the lightest to the heaviest truck or bus, 
with complete installation costs much less than you'd think. 


your 
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War Dept. Threatens 
Control of Trucks 


(Continued from Page 14) 


war effort. So that when you 
eliminate the purely commercial 
traffic that is left, you really don’t 
have much to talk about. Some 
of that commercial traffic is woven 
into the handling of war effort 
goods in a way that would be diffi- 
cult to separate, and we wouldn’t 
want to see it separated if it could 
be. 

“Many times a motor vehicle is 
used in the quick and expeditious 
movement of some strategic ma- 
terials for the war effort, and in 
order to utilize that vehicle to its 
fullest capacity and usage, we don’t 
want to see it come back empty, 
‘and we do give it or try to give it 
a load of commercial merchandise.” 

Or, even on the outbound move- 
ment the vehicle might be partially 
loaded with commercial merchan- 
dise, Col. Williamson further 
pointed out. It could be a small 
percentage of War department 
goods of the most vital importance 
in the war effort, with the balance 
of the cargo made up of com- 
mercial merchandise, he explained. 

“We don’t want to freeze the 

operation of these vehicles by 
any rules or regulations,” he con- 
tinued. “The War department 
has explicit faith in its transpor- 
tation organization, in its traffic 
control organization, and _ it 
knows that these vehicles are 
going to be used in the very best 
possible manner, 

“Now, personally, I have a deep 
and abiding faith in the intelli- 
gence, the loyalty and the patriot- 
ism and the good sound common- 
sense of the transportation men 
and women of America. I don’t 
believe they need any restrictions 
placed upon them as to when and 
where these vehicles can be used. 
I believe that each and every one 
of you people will go back into 
your own home communities as 





















TO THOSE WHO 
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TRAVEL 


In these days when busy 
executives must make the 
most out of a limited num- 
ber of trips, it’s doubly 
important to select a hotel 
that gives you the very 
best in accommodations... 
in quiet surroundings and 
attentive service. 


The Plaza, facing Central 
Park, is the perfect answer 
to the question of “where 
to stay in New York?” 
And what’s more—rates 
for spacious Plaza rooms 
are not expensive! 





















































From $6 single 
From $8 for 2 persons 
Suites from $12 


Henry A. Rost, President 
and Managing Director 
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emissaries or advocates to see that 
in your Own business that the use 
of motor trucks is not violated, 
that they will be used only where 
they are the practical vehicle to 
use, and that you also will carry 
the message back to your associates 
in other businesses to see that 
they respect the good sound com- 
mon thinking of the worthwhile 
transportation people of this 
country. I don’t think we need 
any further restriction on it * * * 

“I believe that we would better 
serve the interests of the war 
effort if we tried to approach this 
problem from a good, sound prac- 
tical point of view than trying to 
place restrictions on the operations 
of the carriers. When we want to 
move a shipment, it won’t make a 
particle of difference whether it 
has to move over a long or a 
short distance. That is the thing 
that will be done in the best inter- 
ests of the war * * * 

Definitely Not Needed’ 

“I definitely feel that there is 
no need for this restriction that 
is being discussed at the present 
time, either for motor carriers or 
for railroads. I think that these 
things should be best left in the 
hands of experienced traffic people 
that are guiding the direction of 
the nation’s commerce at the pres- 
ent time. 

“Now, I want to tell you what 
can happen if certain powers in- 
sist on this regulation. The War 
department does have the au- 
thority and will exercise it to de- 
clare all common carriers in inter- 
state transportation in the service 
of the War department and im- 
mediately remove them from the 
influence or the control of any 
other agency. We don’t want to 
do that, but if certain interests 
insist on this regulation being put 
into effect, that will be our only 
way out. We don’t want to take 
it and we hope that we can bank 
on you men in your various in- 
dustries and businesses to go along 
with the War department in at- 
tempting, and in the effort, to use 
and utilize the motor truck equip- 
ment of the country in a practical 
efficient manner. 

“No one can tell us about the 
scarcity of rubber, the difficulty in 
the replacement of motor trucks, 
parts and so forth. We are all too 
well aware of that. We are 
charged with the definite responsi- 
bility for the successful prosecu- 
tion of the war. We have a deeper 
interest in this subject than any 
other single agency can possibly 
have.” 

In his address, Eastman told 
the convention he was opposed 
“to any arbitrary treatment” of 
the truck mileage limitation is- 
sue, the disposition of which 
“cannot long be delayed,” but 
added that he believed long-haul 
truck operation should be de- 
creased and short-haul opera- 
tions increased in the present 
emergency in instances where a 
much larger number of railroad 
cars can be released for more 
efficient use. 

His chief concern, he said, was 
that in any such process “the rights 
and interests of the truck operators 
in the long-haul -traffic shall in 
some way be preserved, so that 
they may resume their normal 
operations without prejudice when 
normal times return.” 


Cites His Reasons 

“From the beginning” Eastman 
declared, “we have been urged, in 
the interest of rubber conserva- 
tion, to take steps to discontinue 
long-haul truck and bus opera- 
tion. Knowing what I did about 
such operations, I have been op- 
posed to any arbitrary treatment 
of this matter. The reasons for 
long-haul operations are many and 
varied; and what appear to be 
such operations are often not of 
this character in reality. By this 
I mean that they conduct an on 
and off business, so that the aver- 
age haul is short. In many cases, 
also, operations which actually are 
long could not be discontinued 
without distinct loss to the war 
effort. 

“At the same time I realize that 





a considerable number of long- 
haul truck operations have no suf- 
ficient justification under present 
conditions and that, as compared 
with the railroad and as a gen- 
eral rule, the truck has much 
greater relative efficiency on short 
hauls than on long. 


“Realizing the complexity of the 
problem, my Divisions of Railway 
Transport and Motor Transport 
selected men to work jointly on 
the coordination of rail and truck 
operations, with the objective of 
bringing about such shifts as were 
practicable to enable each form of 
transportation to be used to the 
best advantage under present con- 
ditions. 

Denies Rail Lobby 

“These men, working jointly in 
this way, have run into many dif- 
ficulties, as I was sure they would, 
and no report from them has yet 
come to me. One proposal, made 
by my rail group, has in some way 
achieved rather general circula- 
tion, and it seems to be this pro- 
posal that has caused the present 
furore. I have not seen it per- 
sonally, and know about it only 
in a general way. 

“It has been represented as an 
attempt on the part of the rail- 

road industry to put something 
over on the trucks, but I assure 
you that there is nothing to this 
notion. It emanated from my 
staff and not from the railroads. 
It has been submitted for criti- 
cism to representatives of both 
the railroad and the motor car- 
rier industry, and both have in- 
dicated their opposition. Your 
special committee will also be 
given a shot at it. 

“I do wish you to know, how- 
ever, that I believe that such can 
and should be done to decrease 
long-haul truck operation in the 
present emergency, and also to in- 
crease short-haul operations where 
the trucks can release, as the tank 
trucks have done, a much larger 
number of railroad cars for more 
efficient use. My chief concern is 
that in any such process the rights 
and interests of the truck opera- 
tore in the long-haul traffic shall 
in some way be preserved, so that 
they may resume their normal op- 
erations without prejudice when 
normal times return. Otherwise I 
assure you that I have no fixed 
conclusions and shall be able to 
review the recommendations of my 


Epiror’s Note: Assn. of Ameri- 
can Railroads proposed a 250- 
mile limitation on truck hauls 
to ODT on Oct. $2, 1942, and 
Automotive News has in its pos- 
session concrete evidence. 


staff, when they are submitted, 
and all representations of inter- 
ested parties with a wholly open 
mind. The disposition of this mat- 
ter, however, cannot long be de- 
layed.” 

Earlier in his address Eastman 
pointed out that while various ODT 
general orders had resulted in a 
saving of as much as 25 percent 
of 1941 truck mileage, more string- 
ent orders were now required to 
achieve the 40 percent mileage re- 
duction currently indicated to be 
necessary. 


“Must Deal Individually’ 

“We were driven by force of 
events, therefore, to the conclu- 
sion that we must deal individually 
with each operator, notwithstand- 
ing the tremendous scope of the 
task, and bring home to them in- 
dividually the drastic needs of the 
situation and the means which 
must be taken to avoid disaster,” 
Eastman said. “The result was 
General Order No. 21, with its 
Certificates of War Necessity. I 
do not like that order and, to the 
best of my knowledge and belief, 
no one else does. But I could see 
no escape from it, and we shall 
carry it out. 


“There has been much criticism 
of the information which we sought 
in the application forms. But let 
those who criticize consider these 
facts: We must determine for each 
operator, and_ specifically, how 
much gasoline he shall be allowed, 
and we must pave the way for a 
reduction in the aggregate mileage 
of commercial motor vehicles of 40 
percent, compared with 1941. The 
indications are that the rubber al- 
lotment for the tires of these vehi- 
cles will be based on such a shrink- 
age. It must be saved, if possible, 
without detriment to _ essential 
transportation service. We cannot 


do these things without informa- 


tion, and that which we sought is 
none too adequate.” 





TRUCK SECTION 


Converting 11/2 Tonners . . - 


yy 


A 
=. 


F 
i 


cS 


Pes 





THE TRUCKSTELL method of rebuilding new and used 1%-ton trucks 
into big ones is exemplified by these photos of a Trucksteel-Thornton con- 
verted Ford truck which was further expanded in usefulness by John Dolan 
St. Louis Truckstell distributor. Specially designed skids, with a full load 
of lumber, can loaded on the truck or unloaded in a few minutes, by 
means of a winch and ingenious rollers. Empty skids are simply slid off 
the truck to the ground (top photo). Skids can be placed at various stations 
for loading while other skids with full loads can be delivered and lowered 
to the ground as a unit to be unloaded by workmen when_ convenient. 

The equipment provides an efficient ‘‘shuttle”’ service that permits handling 
lumber much faster than anything heretofore available. It also avoids 
demurrage and the tying > of railroad cars and conserves manpower «nd 
trucks by permitting one driver and one truck to do the work of sevoral men 
and trucks. This truck has a wheelbase of 180 inches and has four rear 
8:25 x 20 tires on four wheels, all of which are driven through a Thornton unit. 


Temporary Rations Allowed 





For Mileage-Cut Operations 


(Continued from Page 14) 


amount of gasoline the applicant| mercial vehicles by ODT regula- 
estimates he will need through| tions, place this ownership at a 
Dec. 31, this ration will later be | higher figure. 
deducted from the gallonage al-| Under the present national gaso- 
lowed by ODT on the certificate | line rationing regulations, these 
when it comes through or is finally | Owners will not be able to get any 
adjusted. ae yap nd trucks B emary — 
It is suggested that owners of | 22V¢ Made out an application for 
trucks, alee. taxicabs and other | the certificates, and then must 
commercial vehicles which come | 'eSort to applying for the tempor- 
under this proviso, make every| ®"Y T ration book until their ap- 
effort to get their appeal blank plication is processed by the local 


filled out and turned in to the local | board. ; 
ODT office, if they feel that their} Following is the official order 
type of haul or business justifies | Covering the issuance of the tem- 
a larger amount of fuel than has| porary rations: 
been allotted in the original cer- Temporary gasoline rationing 
tificate. It is expected that the]| will be granted to operators of 
appeal blanks, now in the process} commercial motor vehicles whose 
of being printed, will be in the| Certificates of War Necessity, 
hands of the local boards by the} owing to clerical or other ob- 
time this issue of AuTomotive News| vious errors on the face of the 
gets into the hands of readers. certificates, provide for less fuel 
If any local ODT office does not} than the operators should have 
have its supply of blanks by that} been granted to conduct opera- 
time, it is expected that they will| tions under ODT regulations. 
get into the local boards hands} Through an agreement between 
within a day or so. =— and OPA, -— eo 
With 2,500,000 applications for| Wi» UPOM Presentation of the er- 
certificates having been already ean eo to their OPA 
received by the Detroit ODT clear-| };., salken a ie a gnse- 
ing house, there is still upwards of month’s att ae — oe 
over one-half million truck owners Onerat oper t a ial “ 
who have not made application for| |, pe h ae . eee vehi- 
certificates as yet, according to| cles’ who have filed applications 


s . - but who have not received their 
ODT’s original estimate of 3,000,000 * . 
owners ot commercial vehicles.| °¢Ttificates, may obtain tempor- 
Trade estimates based upon reg-| 2"¥Y rations sufficient to operate 
istration, which in many states through Dec. 31. 
does not clearly disinguish all vehi- 
cles which are classed as com- 





All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 











TRUCK SECTION 


Ind. Seeks Weight Tax— 
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g Asks U.S. to Drop 
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Automotive 


Special to Automotive News 

INDIANAPOLIS. — Retirement 
of the federal government from 
the field of automotive taxation 
was recommended by the Indiana 
Highway Study Commission in a 
report Nov. 16 to Gov. Henry F. 
Schricker, proposing a comprehen- 
sive highway financing program 
for’ consideration by the 1943 
session of the Indiana legislature. 

Enactment of a new state truck 
weight tax calculated to yield 
approximately $1,500,000 a year 
also was recommended by the 
commission, which suggested in 
this connection that the legisla- 
ture follow laws previously held 
constitutional. 

Also recommended were: Elimi- 
nation of the present diversion 
of $1,250,000 annually to the state’s 
general fund; a decrease of from 
25 to 50 percent in the amount of 
motor vehicle funds appropriated 
for maintenance of the state police 
department; repayment of $2,000,000 
which was transferred to _ the 
state general fund from the high- 
way fund in 1932, and reduction in 
proportion to declining income in 
the amount of highway revenue 
allocated to cities, towns and 
counties. The 1941 legislature allo- 
cated $12,200,000 annually to coun- 
ties and $3,000,000 to cities and 
towns. 

In urging that the federal gov- 
ernment leave the field of auto- 
motive taxation to the states, the 
report declared that “there never 
has been any direct relationship 
between the revenue derived from 
motor vehicle taxes and_ the 
amount of federal aid granted for 
highway purposes.” 

“Federal aid,” it pointed out, 
“was in existence before these 
taxes were imposed. The wealthier 
states, like Indiana, -have not 
received back in federal aid any- 
thing like as much as they paid 
to the federal government on these 
various automotive taxes.” 

Samuel C. Hadden, chairman of 
the 21-member study commission, 
which was created by the 1941 
legislature, said he would urge that 
Other states join Indiana _ in 
attempting to rid itself of federal 


Tubeless Tire 
Tests Proving 
Satisfactory 


NEW YORK.—More than 200,- 
000 tons of high-grade inner tube 
rubber may be added to the 
nation’s reserve rubber stockpile, 
if use of the tubeless rubber tire 
turns out to work as well as pre- 
liminary experiments have _indi- 
cated it will, the Petroleum In- 
dustry War Council reported last 
week. 

About 1,000 oil company cars 
of all types have been using the 
tubeless tire, invented by an 
Oklahoma manufacturer, for 
more than a week, the council 
said, and the few checks al- 
ready made on them have dis- 
closed nothing to disprove claims 
of the inventor, 

William R. Boyd jr., chairman 
of the council, said that although 
preliminary tests indicate that the 
tubeless tire will work, there are 
a few quirks that must be watched 
in making the conversion of exist- 
ing tires to tubeless type. 

Conversion of existing tires to 
tubeless use is very simple, Boyd 
said, The only parts needed are 
a truck valve assembly stem with 
a washer to replace the valve used 
in the ordinary inner tube. 





London Buses Soon 


To Have Gas Producers 
LONDON —(UTPS)— Within the 
next few months some of Lon- 
don’s buses will be fitted with the 
new government model gas pro- 
ducer plants. The factory which 
received the Ministry of War 
Transport’s order, for the pro- 
ducers have now had the model 
approved and it will be in produc- 
tion in a few days. The first models 
are expected to be ready within 
Six to eight weeks. 


Taxes 


| automotive taxes at a meeting of 
the American Assn. of State High- 


| way Officials in St. Louis in 
December. 
The Indiana commision was 


guided in its studies by the fact 
that highway revenues have de- 
creased since the war emergency 
and may be expected to further 
decline, according to Hadden, who 
also is chairman of the State High- 
way Commission. 


The report said it was impcss:- 
ble to determine future revenues 
and that retrenchment was inevit- 
able. Hadden explained that motor 
vehicle revenue of the state was 
currently shrinking at the rate of 
about $400,000 a month. The State 
Highway Commission, he said, had 
adopted a policy of avoiding all 
new construction except’ that 
which is “absolutely necessary,” 
and is concentrating on mainten- 
ance of the present highway 
system. 








A NEW RECORD LOW in accident frequency rates for large retail fleets— 
0.53 accidents per 100,000 miles of driving—gave a fleet of Marshall Field & Co.’s 
rreen delivery trucks the National Safety Council’s 1912 award. T. B. Johnson, 
head of the Chicago concern’s garage, receives the placque—second such 
national award presented to Marshall Field & Co.—from John L. Rogers, 
director of the Division of Motor Transportation, Office of Defense Transporta- 
tion, as J. W. Lerd, general chairman of the commercial vehicle section 
of the National Safety Council, looks on. 
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\Va. Sets Up 
|Program for 
Weighing Trucks 


RICHMOND, Va.—C. F. Joy- 
ner jr., commissioner of the State 
Division of Motor Vehicles, has 
announced that a two-week cam- 
paign will begin Nov. 30 to weigh 
the 85,000 trucks and trailers in 
Virginia, in compliance with the 
Fenwick Bill which becomes ef- 
fective Jan. 1. 

The new state law provides that 
vehicle owners must have the 
empty and gross weight painted 
on the sides of the truck and 
trailer in letters or figures not less 
than three inches in height. The 
weighing drive will be conducted 
by the Division of Motor Vehicles 
in cooperation with the state high- 
way department and state police. 
Scales will be placed on Route 1, 
17 miles south of Alexandria; on 
Route 58, one mile south of Suffolk, 
and on Route 11, six miles north- 
east of Roanoke. 


Fleet to Dealers 
TACOMA, Wash.—The Sanitary In- 
fant Dairy has discontinued its own 
— and its fleet is now serviced at 
dealer shops. Lack of help is the direct 
cause. 











Sure, we build ’em tough! —that’s the way 
we've always built Timken Axles. And the 
way they are standing up, under the hardest 
service truck axles have ever received, proves 
that Timken’s insistence on top quality mate- 


rials and 


methods is bringing benefits that can’t be 
measured in dollars and cents. 


On our far-flung battle fronts, Timken Axles 
are serving in our fight for freedom in many 
ways and on many types of equipment. 


On the home front, where dependable truck 
transportation is vital to war production, 
Timken Axles are also demonstrating their 
ability to “stand up under fire’ —to stay on 
the job year after year—to outlast all normal 
expectancy. 


schedules, longer runs, mean that 


(Axle Maintenance) if you want 
ment to last. 
quality-controlled manufacturing 


Victory! 


stations, etc. 


today. 


Today’s. harder-than-ever service, tighter 


you have to 


put more stress than ever before on A.M. 


your equip- 


It’s up to all of us to do everything we can 
to prevent breakdowns, to save critical mate- 
rials, to “keep ’em rolling.” They’re vital to 


Timken now offers, free, a number of prac- 
tical, simple A.M. aids to owners and operators 
of trucks, trailers, fleets, garages, truck service 


Remember: Good A.M. makes a tough Axle 
tougher. Let Timken help you help America 
win the war! Write for your free A.M. aids 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE CO., 


DETROIT, MICHIGAN 


WISCONSIN AXLE DIVISION, OSHKOSH, WISCONSIN 


Timken: Builder of Battle Axles! 
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Automotive Washin gton 


Jeffers Plops Down on Another Congress Bloc; 
Who’s to Blame for Gas Shortage 


By William Ullman 
Washington Correspondent 

WASHINGTON.—Rubber Admin- 
istrator William Jeffers plopped 
down just as hard on the Congres- 
sional bloc driv- 
ing to have na- 
tionwide gas ra- 
tioning either 
called off or post- 
poned, as he did 
on the Senate 
committee that 
tried to heckle 
him shortly after 
he assumed of- 
fice. His was a 
loud and em- 


to learn that we have many gaso- 

















was proved conclusively by the 
large number of filling station 
violations of OPA gasoline regula- 
tions uncovered by an unheralded 


station selling illegally for profit, 
moreover, there are unquestionably 
many persons buying’ gasoline 
through illegal channels. 

* * * 


War Affecting 


Legislatures 
INVOLVEMENT of the United 





line saboteurs in our midst. That 


inspection tour. For every filling 


States in the war has had a no- 
ticeable influence on the delibera- 


ration from four to three gallons 
a week will undoubtedly raise 
hob with the carefully work-out 
transportation plans of holders 
of A books in the East. It is no 
exaggeration to say that millions 
of persons have been meticulously 
conserving gas either to cover 
their essential needs or to pro- 
vide what has amounted to per- 
sonal stockpiles for occasional 
non-essential purposes. In many 
cases the reduction will mean the 
difference between using private 
cars exclusively for transporta- 
tion to and from work—as many 
A coupon holders have been do- 
ing—and using public convey- 
ances as well. 

But on the basis of estimated 
shortages of gas in the 17 Eastern 
states there appears no alternative 
to at least temporary reduction of 
the basic ration. 





Attacks 
Current campaigns of railroads, 


citing rails’ mass-transportation 
job and pleading for materials, 
points up a job for the automotive 
industry. 

Advertising of individual auto 
companies has emphasized simi- 
lar facts regarding the nation’s 
“on rubber” transportation, but 
—aside from the American 








A Job For Auto Industry; 
Limits On Time, Life 
By Pete Wemhoff 


this winter with less fuel, and 
many others. 


Budgets 

In preparing budgets for 1943, 
national advertisers are generally 
operating on a short-term basis, 
with some refusing to make plans 
beyond the first quarter and others 
beyond the first half,” reports the 
New York Times. There is gener- 
ally more Optimism over the pos- 





Ullman phatic “No!” 


When Rep. 
Boren of Oklahoma stated that 
hundreds of residents of his state 
were refusing to register for ra- 


tioning, he got this reply: 

“Well, if they don’t, they just 
won’t get any gasoline or tires 
after Dec. 1.” 

Jeffers stands on this: 


“The Baruch report clearly dem- 
onstrated the necessity of nation- 
wide rationing to keep passenger 
cars on the road for essential driv- 
ing. Any impartial and thorough 
study of the situation will arrive 


at the same conclusion.” 
*. * * 


Eastman Follows 
1933 Views 


WHEN JOSEPH B. EASTMAN, 
ODT director and ICC member, 
recently expressed opposition to 
federalization of railroads, he was 
following his oft-voiced views on 


the subject. 

In 1988 Eastman opposed any 
NRA codes for rail carriers, say- 
ing they were already the most 
regulated bodies in the country. 
In 1934 he went on record as 
being opposed to federal owner- 
ship, although he did say “. .. it 
is up to the federal government 
to exercise some centralized 
control over transportation.” 
Eastman advocated some species 
of “centralized control” to eradi- 
cate some of the existing instances 
of useless competition between 
railroads, air lines, buses and in- 
terstate truck lines where identical 
services were duplicated. 

s * *& 


How About 


This? 

GLANCING OVER the now-and- 
then “Highway Information Serv- 
ice’ of the American Road 
Builders’ Assn., which is the na- 
tional organization of the firms 
selling machinery and equipment 
for constructing highways, we 
learn that the ARBA was recently 
cited in a speech by Maj. Gen. L. 
H. Campbell, chief of ordnance, 
for its aid in “taking the trained 
mechanics of the automotive in- 
dustry and bringing them into the 
Ordnance department in the 
soldier’s uniform so that they can 
do for our weapons what they have 
done for our private cars.” 

The quotes are their’s, 
ours. 


not 
* = © 


Gas Saboteurs 


Peril Nation 

NOW WE have gasoline sabo- 
teurs, apropos of which Leon Hen- 
derson said recently that “gaso- 
line and rubber bootleggers are as 
dangerous to our country as those 
German spies we executed a few 
months ago for their projects to 
blow up our power plants and war 
industries.” 

That is not an exaggerated 
charge. For should bootleggers 
succeed in diverting substantial 
amounts of these indispensable 
products to non-essential uses, 
our industrial activity would be 
slowed down much more effec- 
tively than it possibly could be 
by direct sabotage. 

Therefore, it is very disturbing 





Sales Agent and Manager 


With years of experience in large scale 
selling desires to market nationally a 
line of products. Free to travel the en- 
tire United States to sell direct or 
form agencies. Not subject to draft. 
Advise what you have to offer and 
terms. David Lutz, North Hills, Pa. 








Is It? 


tions of the state legislative meet- 


ing in regular session this year 


but, in spite of this, there were 


introduced more than eight times 


as many bills dealing with normal 
highway transportation matters as 
automotive measures having a dis- 
tinct war or national defense as- 
pect. 

Principal reason for this was 
the fact that the federal govern- 
ment by decrees and restrictions 
of various kinds has taken the 
forefront of highway regulation. 
In fact, regulation of the motor 
vehicle in a war economy has 
been assumed by the government 
to such a degree that from this 
source have come the most dras- 
tic limitations ever placed on 
highway users. 

In only one respect has Uncle 
Sam shown any important leniency 
in regard to use of automobiles 
and that was when Rubber Ad- 
ministrator William Jeffers de- 
clared recently that “it is just as 
essential that men get to work on 


wheels as it is for the fighting 


forces to get to the front line on 
wheels. If the worker does not get 
to the factory, the soldier won’t get 
to the front. And just as essential 
as getting the worker to the fac- 
tory is to see that the farmer can 
till his soil, reap his crops, and get 
his produce to market.” 

But the report of the. Baruch 
Committee on the rubber situation 
seems likely to bring forth in the 
44 state legislatures scheduled to 
meet during the coming year some 
more far-reaching measures con- 
cerning rubber. And, in the opin- 
ion of competent observers here in 
Washington, some of these un- 
doubtedly will come from friends 
of highway transportation while 
others almost certainly will be 
sponsored by those not so friendly 
to it. a 


Who’s Fault 


FOR THIS interesting little item, 
we are indebted to clever John 
O’Donnell, Washington newspaper- 
man, who is rarely found on the 
outside looking in. 

Members of the Petroleum 
Industry War Council, composed 
of representatives of the big oil 
companies, are telling friends— 
and not any too quietly and far 
from confidentially—that the 
present shortage of gas and fuel 
oil in the East could have been 
largely avoided if Petroleum Co- 
ordinator Ickes and OPA Boss 
Henderson hadn’t been so busy 
stalling around to await the re- 
sults of the Nov. 8 elections. 

Early in September, the indus- 
try reported to Ickes and Hender- 
son that the situation was becom- 
ing alarming and advised them to 
find some way of further reducing 
civilian consumption in the East. 
The pair took no steps, however, 
until after the November voting 


was over. 
* * * 


FDR Stays Out 


Of Rationing 

PRESIDENT ROOSEVELT has 
indicated that he is paying little 
attention to the clamor that has 
been raised against the inauguara- 
tion of gasoline rationing on a na- 
tional basis Dec. 1. He said that he 
had talked to Rubber Czar Jeffers 
some time ago about the subject 
but that nothing else had happened 
since that time. Asked if his con- 
ference with Jeffers had been for 
the purpose of reconsidering the 
question of nationwide rationing 
of gasoline, the President replied 
no, not a bit. 

Slashing the basic gasoline 


Trucking Assns.’ campaigns—little sibility of the war ending sooner 











has been done in an all-industry 
endeavor to impress on the pub- 
lic and governmental authorities 
the essentiality of car and truck 
transportation and the need for 
adequate repair materiel. 


New Resin Gives 
Plastic Wider 
Field of Use 


NEW YORK.—Plastic composi-| Latest rail advertising — Santa 

tions, which it is said can replace an Geto “ae th 
ce 

ae ios aes oe rubber-borne transportation and 


may now be manufactured by in- 
corporating with various cellulosic 
fibers a resin powder known as 
Vinsol, extracted by Hercules 
Powder Co. chemists from the 
Southern pine tree, the Patent and 
Licensing Corp. has announced. 


This new structural resin plastic 
is an addition to the growing fam- 
ily of resin-treated laminated paper 
products. It is a thermoplastic, 
fibrous-resin composition, hard, 
dense, stiff but with reasonable 
toughness. It is described as sturdy 
but lightweight, and has low water 
absorption. 

It is said to be a possible re- 
placement for steel or other scarce 
metals for some part in containers 
for food shipments; for automobile 
license plates; in trucks, street 
cars and buses; conduits in cer- 
tain uses; cement-filled Lally. col- 
umns supporting light loads. One 
of its best characteristics is its 
high resistance to petroleum prod- 
ucts. 

Fibers used in the production 
process include newsprint, clean 
cotton rags, sulphite, sulphate, and 
the like, in straight or mixed 
furnish. Such fiibers are non- 
critical. The Vinsol resin is cur- 
rently available without priorities, 
and can be obtained in ample quan- 
tities from the Hercules naval 
stores plants at Brunswick, Ga., 
and Hattiesburg, Miss. 

When it is held advisable in cer- 
tain operations to raise the flux- 
ing or melting point of Vinsol, 
hardening agents are employed, 
and the report recommends zinc 
oxide. 


on crude rubber supplies. 


Limits 

Because “we do not feel it is 
right that anyone should get a 
false idea about advertising and 
American business because of in- 
creases in advertising that have 
forced the large issues of Life 
which currently are running to 160 
pages,” Time, Inc., last week an- 
nounced that beginning with 1943 
each issue of Life will be limited 
to 132 pages, plus covers. 

“Time mag will be limited to 

104 pages, plus covers, while 
Fortune’s page size will be re- 
duced to 10% x 18 inches with 
the March issue. No limit is to 
be placed on Fortune’s number 
of pages. 

However, to permit proper dis- 
play of important last-minute edi- 
torial stories, Time and Life edi- 
tors will be allowed to bring out 
larger issues if deemed necessary 
from time to time. 


Joins 

Roy Barbier, former advertising 
manager for Ford Motor Co., has 
joined MacManus, John & Adams 
ad agency in Detroit, working on 
the agency’s Cadillac account. 


Supplement 

Second in the series of supple- 
ments to “Advertising Goes to 
War,” published last July by the 
Bureau of Advertising, American 
Newspaper Publishers Assn., was 
issued last week. The supple- 
ment reproduces more than 50 
representative newspaper adver- 
tisements, covering national 
copy keyed to war, retail copy 
keyed to war, and straight prod- 
duct ads. 

Included are the institutional 
campaign of 12 Eastern rail- 
roads now running in a large 
list of newspapers, Nash-Kelvin- 
ator’s “first report on the Navy’s 
cargo carriers,’ the Newspapers 
United Metal Scrap Drive, Gen- 
eral Motors’ report on its war 
production progress to date, 
Thiokol’s pledge to the nation to 
deliver the necessary synthetic 
rubber called for by the Baruch 
report, B. F. Goodrich’s ad 


Electric Eye to Aid 


Speed Enforcement 

RICHMOND, Va.—A program of 
strict enforcement, featuring the 
use of “electric eye” equipment 
that would automatically record a 
car’s speed, has been projected by 
Gov. Darden of Virginia to check- 
mate “willful and contemptuous” 
violators of highway speed and 
wartime conservation regulations. 

Armed with the mechanical 
speed checkers, state police will 
first go through a period of tests 
and then—with full warning—will 
crack down in a statewide enforce- 
ment effort that will show “abso- 
lutely no quarter to anybody,” the 
governor said. 


answering the public’s questions 
about “war tires,” Esso’s 22 sug- 
gestions on how to keep warm 





161st Signal Photographic Co. 

PARACHUTE TROOPS at Fort Benning, Ga., would be “Gone with the 
Wind” if they did not learn the technics of controlling windfilled parachutes 
through the medium of this ingenious windcharger. ere a student at the 
Fort Benning parachute school learns how to control his parachute after 
he has landed, and he learns the hard way. The wind-machine, originally 
designed by Commander E. F. McDonald jr., president of Zenith Radio Corp., 


is just one of the many modern devices used to train parachute troops in| 


attendance at the Fort mning parachute school. 


points up again our improvidence 


than was prevalent a few weeks 
ago, but the availability of goods 
is the determining factor now, 
rather than the length of the war. 


Most manufacturers have 2a 
good idea of what their supply 
position will be for the first 
quarter and in some cases for 
the first half, but beyond that 
they are not willing to venture. 
Many, of course, are beginning 
to set aside definite portions of 
their budgets for advertising 
campaigns to aid the war effort. 
The possibility of victory before 
the end of next year is causing 
some advertisers to plan for sub- 
stantial institutional campaigns, 
where no products are available, 
so that they can move smoothly 
into product campaigns, once they 
get back to peacetime production.” 


Biggest 

From an advertising standpoint, 
the Nov. 15 (Silver Anniversary) 
issue of Forbes magazine is the 
largest since 1929. 

Issue contains 132 pages. 


Text 


Because of interest in the intro- 
duction made by Publisher Arthur 
Hays Sulzberger at the New York 
Times luncheon for Detroit in- 
dustrialists last week, here is the 
complete text: 

“And as for us, since the start 
of the war, we in the newspaper 
business have won our first round 
with those who have mistakenly 
thought that this was a confidential 
war. The first round only, mind 
you. For I cannot over-emphasize 
the power and authority that is 
piling up in Washington, and I 
would be derelict if I were not to 
point out that there are those, in 
my opinion, who seek to use the 
smokescreen of America’s foreign 
wars to promote and forward their 
American revolution. 

“We of the press must be alert 

to protect the fundamentals of 
our system of free enterprise. 
And you of industry must also be 
alert. You must be doing some 
more egg hatching. You must be 
prepared to show the people of 
this country what industry can 
and will do for each man, woman 
and child in the community when 
our major task is completed— 
far away as that goal still is. 

“For remember this—government 
is organized. Don’t leave it to them 
to draw the picture of the future. 
Let us draw it. Let us paint it in 
all the colors of our genius—new 
houses—new cars—new education 
—new opportunity of every kind. 
That’s what democracy offers when 
we, the people do it. And to do all 
that we need a free press—for it 
is your press—never forget that.” 


Digests 

Dodge has inaugurated a series 
of regular “news digest” mailings 
to all former Dodge factory em- 
ployes, Dodge dealers and dealer 
employes now with the armed 
forces in America and overseas. 


Bonds 


First of a new series of full- 
page ads, in which leading indus- 
trial corporations will press the 
sale of war bonds from now until 
the end of the year, appeared in 
newspapers last week, with Gen- 
eral Electric Co. the first sponsor. 


It was reperted that these ads, 
because of the nature of their 
appeal, will be allowed as addi- 
tional to normal budgets for in- 
come tax purposes. 
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(Continued from Page 1) 
regulations, an adequate stock of | attending last week’s council “kick- 


essential repair parts. 


off.” In short, a streamlined opera- 


Pratt felt that the majority of| tion for every dealer was outlined. 


the company’s dealers have done 
a bangup job in keeping owners’ 
cars rolling through improved 
service facilities and prompt re- 
placement of essential repair parts. 
He credited this to the Hudson 
system of parts distribution—which 
he says is unique— through a na- 
tion-wide chain of distributor and 
zone parts depots, together with 
much improved service facilities. 
These were set up by distributors 
and dealers months ago, looking 
to wartime demand, Pratt told me. 
He said he launched the first 
council by outlining to the dealers 
the company’s war contract opera- 
tion for the first year of the war, 
which now occupy the plant 100 
percent. He then tackled the “dis- 
cussion of the present and the 
future as regards factory and 
dealer responsibility as to the war 
effort and as to transportation. 


Everyone is extremely conscious 
of his responsibility for the war 
period, but it is only natural that 
even dealer, distributor and fac- 
tory man is looking forward to 
the great day when they can de- 
vote their efforts to the merchan- 
dising of automobiles. 

s *¢ * 

IN DISCUSSING future plans on 
all-around operations of the dealers’ 
business, it was admitted that the 
most serious obstacle facing all 
dealers is the shortage of automo- 
bile mechanics, but much hope in 
this connection was seen stem- 
ming from the ODT designation of 
these vital lads as essential 
workers to maintain motor trans- 
port for the war effort. 


“The automobile dealer obvious- 
ly has his place in the Govern- 
ment’s war economy,” Pratt said 
to me. “This is pointed out by the 
Federal freezing of cars so they 
could be allocated where needed, 
through dealers, and by the setting 
upof gasoline rationing programs 
to conserve essential transporta- 
tion. 

“The federal government has 
realized that America’s automobile 
dealers must be kept in active 
business during the war, for motor 
transport must go on-—I need not 
tell you the reasons why. 


“And finally the dealers them- 
selves are very much alive to the 
fact that they are a vital cog in 
the machine and are bound to 
remain in business.” 

* * 


PART OF THE afternoon ses- 
sion of the Hudson dealer council 
was devoted to business manage- 
ment. Strict control of all ex- 
penses was hammered home to the 
dealers and samples of budgeting 
practice were exhibited and ex- 
plained. 


Many samples of savings em- 
ployed by dealers in other areas 
were passed on to the Hudson men 


THIS NEW airplane tire, known as 
the “Polar Grip,” is announced by 
Firestone Tire & Rubber Co. and will 
be of great aid to American war flyers 
operating from air fields covered with 
iee and snow. It has a soft crepe 
rubber tread with many flexible, finger- 
like projections that give positive grip 
on ice and snow and resist side 
skidding. 


Defense work on sub-contracts 
by dealers was discussed quite 
thoroughly also, Pratt told me. 

Another angle covered was op- 
erations under gasoline rationing, 
the experiences of dealers in the 
East being cited as a precedent to 
show the possible trend of business 
under rationing here. 

The importance of advertising 
and the role of the trade publica- 
tions was stressed at the council, 
also, Pratt said. 

* * * 

AND FINALLY, in addition to 
the discussion, all Hudson distribu- 
tors and dealers in the national 
organization were invited to write 
into sectional councils any prob- 
lems or questions they may care 
to have discussed. The manage- 
ment plans to distribute through 
bulletins all ideas and plans de- 
veloped at the council meetings. 

The local huddle will be followed 
by sectional councils in New York 
City, Atlanta, Chicago, Kansas 
City, Dallas, and San Francisco. 
This will keep travel at a minimum 
in line with Uncle Sam’s transpor- 
tation program and besides, it is 
felt that small sectional councils 
may be more productive. 

This first series will be followed 
by others every 60 to 90 days for 
the duration. 

+ * 

IME WAS when J. H. Newmark 

was an important executive in 
the automobile industry—advertis- 
ing manager of Chevrolet, later 
handling the advertising account 
of Durant Motors for W. C. Durant, 
later a return to the 14th floor of 
the General Motors building in De- 
troit in the corporation’s sales di- 
vision, but of recent years living 
in Miami Beach. 

From this Florida resort, Jake 
writes a letter on the gasoline 
rationing that we are now in up 
to our neck. Until I read it, it 
hadn’t struck me that “the cutting 
down of gasoline and rubber, and 
the curtailing of automotive trans- 
portation has caused more talk, 
more worry, more fear, more panic 
than the declaration of war against 
the enemy nations,” as Jake puts 
it in his opening paragraph. Come 
to think of it, Newmark has hit 
the nail directly on the head. 

BUT READ the letter in its en- 
tirety and see if you do not agree 
with Jake and me. 

“Here is something which has 
been in my mind for a few days: 
The cutting down of gas and rub- 
ber, and curtailing automotive 
transportation has caused more 
talk, more worry, more fear, more 
panic than the declaration of war 
against the enemy nations. 

“All of a sudden, all of America 
has stopped. All of a sudden, all of 
America has gone back 30 years. 
I don’t think the industry itself 
appreciates what has happened. 
Millions of people have become 
helpless by having this modern 
essential of automobile transporta- 
tion taken from them. What a 
shock! And then, my mind went 
back 35 years, when the industry 
was groping and people were 
laughing at the new toy which was 
out to beat a horse, the standard 
method of transportation of thou- 
sands of years. 

* * #* 


“Yes indeed, the early days when 
people grinned and yelled ‘Get a 
horse,’ when the city fathers passed 
silly laws, when Boston would not 
allow an automobile on the streets 
after nine o’clock at night, when 
Central Park, New York, would not 
allow an automobile in that famous 
playground at any time. Ah me, it 
seems like a thousand years ago 
when the budding industry was not 
taken seriously and manufacturers 
were spending money to ‘prove that 
a car could go up a hill on high’ 
—when ‘Gian’t Despair’ hill climb 
was the real test in the East, and 
dear old ‘Pike’s Peak’ was the 
showdown in the West—and don’t 
forget the Glidden tours. . . 

“And so today, we pay tribute to 
the automobile which changed 





SPEAKER’S TABLE at New York Times’ luncheon to Detroit industrialists. 
From Sulzberger’s left around the 
unidentified ordnance officer; M. E. Coyle, general manager, Chevrolet; unidentified officer; 
Detroit Athletic Club; Harry J. Klingler, 
resident, 
Albert Bradley, vice-president, General Motors; Bri 
hristmas, assistant chief Tan 


publisher of the Times. 
Trailer Mfg. Co.; 
division; Ernest 


Dreystadt, general manager, Cadillac 


Glancy, former president, Oakland Motor 


division; K. T. Keller, president, 
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Charles A. Hughes, secretary 
Breech, president, Bendix Aviation Corp.; 


EIGHTH ANNUAL LUNCHEON for Detroit industrialists, 


table: George 


Dan S. Eddins, 


division; 
Car Co. 3 


Brig. Gen. J. K. 


Chrysler Corp. 


23—(657) 


Head of table, Arthur Sulzberger, 
T. Christopher, president, Packard; 
arvey Fruehauf, Fruehauf 
general manager, Pontiac 
Plymouth division; Nicholas 
Gen. A. R. 
Automotive 
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an 


staged by 


executives of the New York Times, was held at the Recess Club in Detroit. 


The hosts were, left to right (front): 


spondent; A. H. Sulzberger, 
Back row: Harold Hall 
Rex Cleveland, industrial 


first one was built. There isn’t any 
one in America who can compute 
the increased value of property 
which was made easily available 
by the motor car. 

“Millions of people will have a 
deeper appreciation of the aut 
mobile when the millions of cars 
are back in general use.” 

* * * 


ILL McGAUGEY has written a 

good book. His “Roll Out the 
Tanks” unqualifiedly belongs on 
the automtive bookshelf and is 
particularly valuable right now 
while this country is arming the 
United Nations for the subjucation 
of the Axis powers. Because of his 
job—public relations director of 
the Automotive Council for War 
Production—he had contacts that 
enabled him to write the story of 
the conversion of automobile fac- 
tories into the manufacture of 
death-dealing tanks. In other 
words, he knows his stuff, and he 
has delivered the goods. 

Being an author myself (plug-for 
“Who, Me?”) I read “Roll Out the 
Tanks” from kiver to kiver just 
so I could review it intelligently. 
It’s fictionized, which makes for 
easier reading, and does not bristle 
with deadly statistics. The hero is 
a Massachusetts Tech student, am- 
bitious to learn for himself how 
automobiles and trucks are built. 
So long prior to Pearl Harbor, he 
gets himself a job on a Detroit 
assembly line before automobile 
production ceased. While it does 
not say so, it is very evident that 
it is the Dodge plant, for when 
K. T. Keller starts building tanks, 
the MIT youngster is moved over 
to the tank arsenal. He has made 
good with the production manager 
and climbs rapidly. 

* * * 


TO ADD glamor to the book, our 
hero runs into saboteurs and has 
several exciting adventures before 
he foils them, thanks to the FBI. 
But cleverly written into the theme 
of the book are the tremendous 


American life in a little more than| obstacles overcome in getting the 


a quarter of a century; not only 
that, but its use created more 
wealth than was paid for all the 
automobiles purchased since the 


arsenal into action so it can de- 
liver the goods. As a morale-builder 
for labor, it clicks 100 percent be- 
cause it builds up the esprit de 


publisher; 
business manager; 


manager, and Ray Egan jr., advertising manager. AANA /NAN 


Otto Tolischius, former Tokio corre- 
Hanson Baldwin, military editor. 
Ben Etter, Detroit manager; 


Doran Given 


Ordnance Post 
DETROIT.—Felix Doran jr., 


o- general manager of the Fleet di- 


vision, General Motors Corp., has 
been appointed 
assistant chief of 
the tank and ve- 
hicle section of 
the Supply Branch 
of the Tank- 
Automotive Cen- 
ter of the Ord- 
nance Depart- 
ment, according 
to Brig. Gen. A. 
R. Glancy, deputy 
chief of ordnance 
in charge of the 
Center. 


Doran was in a cavalry unit in 
the first World War and following 
the war, in 1919, joined Chevrolet. 
He was with this division for 20 
years, and before transferring to 
the Fleet division in 1940, was as- 
sistant general sales manager of 
Chevrolet. Doran will assist Lieut. 
Col. W. K. Ghormley, chief of the’ 
tank and vehicle section of the 
Supply Branch. 


. “ 
Parking Meters OK’d 

CHICAGO.—The right of cities and 
villages to install parking meter was 
upheld last week in a decision handed | 
down a the Illinois Supreme Court. ' 
Although meters have been operated in 
a number of towns, Chicago city coun- 
cil demurred over permitting installa- 
tion until a ruling of the high court 
could be secured on a test case made 
by the council. \ 





Felix Doran 


corps of the workmen as it brings 
out the friendly labor relations be- 
tween the makers and the men who 
work for them. Also it is going to 
carry along for posterity the story 
of the big job the automotive in- 
dustry has done in the manufac- 
ture of tanks. 

In case you want to check up on 
me and want to read the book, it 
is published by the Macrae-Smith 
Co., of Philadelphia, or you can 
write to the author himself in the 
New Center building, Detroit. 


Ceiling Prices 
Are Set for 


Reclaimed Tires 


DETROIT.—OPA has estab- 
lished ceiling prices for new pas- 
senger car tires made of _ re- 
claimed rubber. 

The maximum retail price for 
a size 6.00 by 16 was set at $13.25 
with other ceiling prices as fol- 
lows: 

Size 7.00 by 15, $17.80; 6.25 and 
6.50 by 16, $16.65; 7.00 by 16, 
$18.25; 5.25 and 5.50 by 17, $12.20; 
5.25 and 5.50 by 18, 11.10; 4.75 and 
5.00 by 19, 9.95; 4.50 and 4.75 by 
20, $11.05. 

OPA said the ceiling of $13.25 
for a 6.00 by 16 tire of reclaimed 
rubber is about 22 percent below 
the ceiling for a first-line tire of 
the same size. 





There may never 
be another edition 





D1" the remaining stock 
of Chris Sinsabaugh’s 
widely acclaimed book, 
WHO, ME?, gets smaller and 
smaller. Soon the book will 
be out of print because the 
type has been distributed. 
Order your own and your 
gift copies now. It’s the only 
complete history ever written 
about the great automotive 
industry. Remember, Chris 
has been “writing” it for over 
40 years. It contains over 370 
pages of text, 32 pages of his- 
toric photographs — many 
published for the first time. A 
12-page index makes it an 
ideal reference book of names, 
companies, cars. 


A few copies of the limited 
signed edition are also available. 
This edition contains an auto- 
peeghed ortrait of the author, 
s specially bound and boxed. 
Price $7.50. The price of $ 

the regular edition is 3.75 


Order from 
Book Department 
Slocum Publishing Company 
5229 Cass, Detroit, Michigan 
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